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                          Hello friends and colleagues,

I hope everyone is doing well. I would like to start by thanking our 

board for all their hard work and our volunteers that work behind 

the scenes that put their hearts and souls into this association. There 

is so much hard work that needs to be done each and every day. This 

includes everyone especially with regards to our conferences. Putting 

together informative and interesting classes to boost our daily lives, 

to help not only our businesses but provide our patients with the 

best of care and professionalism. 

In the last month there have been two great conferences for 

Denturists.  The Associations of Washington and Oregon had a 

combined conference that was so well attended it beat records for 

attendance. I just returned from the conference put on by Maine. It had great education and fellowship. 

 I do realize how easy it is to get discouraged especially those from unregulated states such as mine and 

assume that eventually a state will come to their senses and give the recognition we all deserve. A quote 

comes to mind “that the definition of insanity is doing the same thing over and over and expecting 

different results”.

It’s time that Denturists nationwide get involved, show unity and a strong presence! The NDA is 

constantly working towards this goal. Searching for resources for unregulated states and the regulated. 

There will always be a struggle to broaden our profession or to maintain our current position. So, I 

thank our current members and encourage anyone that isn’t involved or who wants to find out more 

about this very rewarding profession to become a member. This is our passion, our life and our goal to 

make this a better place for us all. 

Yours truly,  

Anita C. Ogle ,  LD, DD. President 
National Denturist Association, U.S.A.

PRESIDENTS LETTER
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 “Would you like paper or plastic?” That is the question at the grocery 
store. The question for denture teeth used to be, “would you like 
porcelain or plastic”, however, porcelain teeth are rarely used these 
days. So this article will discuss the manufacturing of plastic denture 
teeth.
 
Most plastic denture teeth are manufactured by compression molding. 
The process starts with designing the teeth external shape in CAD 
software. Then the more difficult part is to design the layers in such a 
way that the teeth look natural in the mouth. A key to this is to design 
some translucency in the incisal area and gentle layering of shade from 
translucent to opaque at the neck. Test molds are machined out of 
aluminum to check the esthetics of teeth before the final molds are 
cut out of hardened steel using CAM driven milling machines. The next 
process involves making the tooth polymer. Most tooth polymers are 
cross-lined poly-methyl-methacrylate (PMMA). These materials are a 
powder and liquid, very much like denture base materials. The powder 

and liquid are mixed and poured into plastic bags, so the finished 
product looks like a “sausage.” The “sausages” are placed in a freezer 
to inhibit full polymerization.  Then the “sausages” are cut into thin 
slices…like bologna. Each slice of tooth polymer is placed between two 
hardened steel molds, then the molds are closed, and heat is applied to 
the molds. Cross-linked tooth polymers tend to shrink, so the layers of 
material are generally thin. If a layer is too thick, it may exhibit porosity 
(tiny voids) which are caused by excessive shrinkage. The “dwell time” 
(amount of time that the mold is pressed together with heat applied 
depends on the amount of cross-linking in the tooth polymer. More 
wear-resistant teeth require longer dwell times because the polymer 
used is more cross-linked compared to less wear-resistant teeth which 
can be molded more quickly. Most teeth are multi-layer and thus the 
compression molding process involved more than two molds and 
more than one slice of tooth polymer. Four-layer teeth that are most 
wear-resistant require much more labor input to exchange molds and 
more dwell time to produce. Therefore “expensive” teeth generally 

DENTURE TEETH
MANUFACTURING



exhibit better wear characteristics vs. “economy” teeth, even though 
they may look similar. Compression molding is the only way to get 
dense and wear-resistant plastic. There are some very inexpensive 
teeth that are made with injection molding. This process delivers 
less pressure than compression molding and therefore, highly cross-
linked polymers cannot be used (porosity will result). Some teeth are 
made with PMMA and other particles such as crystalline fillers. The 
fillers give the teeth a more vibrant appearance. However, there can 
be tradeoffs. These multi-material teeth can stain more readily and 
can wear opposing natural dentition more readily than pure PMMA 
denture teeth.
 
After compression molding, the teeth are generally polished using a 
tumbling or vibratory process. The teeth must also undergo a final 
heat-treatment so that the polymer is 100% cured and little or no 
monomer is remaining. In the ADA Specification 14 for denture 
teeth, there is a maximum rating for residual monomer, among other 
specifications.

 Lastly, the teeth are placed on cards. This is a manual process where 
teeth are placed into “nests” and then the tooth card is applied to 
the teeth. The person assembling the tooth card is generally also 
responsible for checking the quality. A common quality problem is 
“flash” or a parting-line. This is caused by molds that are worn 
which result in a ridge of material that should be trimmed-off. Some 
manufacturers will trim/grind these areas just before placing the teeth 
on the card. This can be a problem because this trimmed area will be 
a potential source of plaque and stain retention. Most manufacturers 
use wax to retain the teeth onto the card, however, a company has 
recently introduced an adhesive backing instead of wax. This helps 
denturists in several ways. Teeth don’t become dislodged from the 
card in cold weather and there is no wax to melt during transit. Also, 
the teeth on no-wax cards do not require wiping the wax off prior to 
placement in a denture.
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Over the last few months I have been in a position 
that I really needed to spend some time on my 
grammar and word selection and this is just me 
sharing:- We’re all tempted to use words that we’re 

not too familiar with.

If this were the only problem, I wouldn’t have much to write 
about. That’s because we’re cautious with words we’re unsure 
of, and, thus, they don’t create much of an issue for us.

It’s the words that we think we’re using correctly that wreak 
the most havoc.

We throw them around in meetings, e-mails and important 
documents (such as resumes and client reports), and they 
land, like fingernails across a chalkboard, on everyone who 
must hear or read them.

We’re all guilty of this from time to time, myself included.
When I write, I hire an editor who is an expert in grammar to 
review my articles before I post them online. It’s bad enough 
to have a roomful of people witness your blunder and 
something else entirely to stumble in front of 100,000!

Point is, we can all benefit from opportunities to sharpen the 
saw and minimize our mistakes.

Often, it’s the words we perceive as being more “correct” or 
sophisticated that don’t really mean what we think they do. 
There are 20 such words that tend to make even smart people 
stumble.

Have a look to see which of these commonly confused words 
throw you off.

Accept vs. Except
These two words sound similar but have very different 

meanings. Accept means to receive something willingly: 
“His mom accepted his explanation” or “She accepted the gift 
graciously.”
Except signifies exclusion: 
“I can attend every meeting except the one next week.”
To help you remember, note that 
both except and exclusion begin with ex.

Affect vs. Effect
To make these words even more confusing than they already 
are, both can be used as either a noun or a verb.
Let’s start with the verbs. Affect means to influence something 
or someone; effect means to accomplish something. “Your job 
was affected by the organizational restructuring” but “These 
changes will be effected on Monday.”

As a noun, an effect is the result of something: “The sunny 
weather had a huge effect on sales.” It’s almost always the 
right choice because the noun affect refers to an emotional 
state and is rarely used outside of psychological circles: “The 
patient’s affect was flat.”

Lie vs. Lay
We’re all clear on the lie that means an untruth. It’s the other 
usage that trips us up. Lie also means to recline: “Why don’t 
you lie down and rest?” Lay requires an object: “Lay the book 
on the table.” Lie is something you can do by yourself, but you 
need an object to lay.
It’s more confusing in the past tense. The past tense of lie is—
you guessed it—lay: “I lay down for an hour last night.” And 
the past tense of lay is laid: “I laid the book on the table.”

Bring vs. Take
Bring and take both describe transporting something 
or someone from one place to another, but the 
correct usage depends on the speaker’s point of view. 
Somebody brings something to you, but you take it to 

20 misused words that 
make smart people
look dumb

 By Brian F Binnie Bsc.BA.
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somewhere else: “Bring me the mail, then take your shoes to 
your room.”

Just remember, if the movement is toward you, use bring; 
if the movement is away from you, use take.

Ironic vs. Coincidental
A lot of people get this wrong. If you break your leg the day 
before a ski trip, that’s not ironic—it’s coincidental (and bad 
luck).
Ironic has several meanings, all of which include some type 
of reversal of what was expected. Verbal irony is when a 
person says one thing but clearly means another. Situational 
irony is when a result is the opposite of what was expected.
O. Henry was a master of situational irony. In “The Gift of the 
Magi,” Jim sells his watch to buy combs for his wife’s hair, 
and she sells her hair to buy a chain for Jim’s watch. Each 
character sold something precious to buy a gift for the other, 
but those gifts were intended for what the other person sold. 
That is true irony.

If you break your leg the day before a ski trip, 
that’s coincidental. If you drive up to the mountains to ski, 
and there was more snow back at your house, that’s ironic.

Imply vs. Infer
To imply means to suggest something without saying it 
outright. To infer means to draw a conclusion from what 
someone else implies. As a general rule, the speaker/
writer implies, and the listener/reader infers.

Nauseous vs. Nauseated
Nauseous has been misused so often that the incorrect 
usage is accepted in some circles. Still, it’s important 
to note the difference. Nauseous means causing 
nausea; nauseated means experiencing nausea.
So, if your circle includes ultra-particular grammar sticklers, 

never say “I’m nauseous” unless you want them to be 
snickering behind your back.

Comprise vs. Compose
These are two of the most commonly misused 
words in the English language. Comprise means to 
include; compose means to make up.

It all comes down to parts versus the whole. When 
you use comprise, you put the whole first: “A soccer 
game comprises(includes) two halves.” When 
you use compose, you put the pieces first: “Fifty 
states compose (make up) the United States of America.”

Farther vs. Further
Farther refers to physical distance, while further describes 
the degree or extent of an action or situation. “I can’t run 
any farther,” but “I have nothing further to say.”
If you can substitute “more” or “additional,” use further.

Fewer vs. Less
Use fewer when you’re referring to separate items that 
can be counted; use less when referring to a whole: “You 
have fewerdollars, but less money.”
Bringing it all together
English grammar can be tricky, and, a lot of times, the words 
that sound right are wrong.
With words such as those listed above, you just must 
memorize the rules so that when you are about to use them, 
you’ll catch yourself in the act and know for certain that 
you’ve written or said the right one.

Just a fun exercise to keep you thinking. 
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About the author: John Marshall
Results Driven – Business Training 
Is your business being impacted because you continuously feel overwhelmed? Our proven training solutions have 
helped clients in over 30 industries, including denturists, to finally achieve the results they deserve.

A
s I was sitting in the waiting area for one of our new clients, 
I was impressed. The walls were covered with pictures of 
him winning awards. There were articles featuring him and 
his business. There were plaques and trophies on the table 
sharing many accomplishments.

I then began to look more closely at the awards, plaques and trophies. 
Something stood out. Something seemed odd. It was the dates on each 
award. They were at least 5 years old. Many much older. I made a 
mental note.
Soon I was meeting him in his office. The cabinet in the corner had more 
awards. As we began to talk what stood out was his frame of reference. 
He kept on talking about his previous successes. He shared how it used 
to be. He mentioned how difficult it was today, numerous times, in a 
span of 5 minutes. 

I realized he hadn’t adapted to change. 
His business hadn’t kept up with changes in his industry. And when we 
talked about marketing and business development it was apparent that 
his business was struggling. To survive and thrive he had to change. 
And quickly.
I shared that we would begin to create a one-year plan. We would focus 

on generating new revenue. The business plan was very detailed, but 
let me share a few details. We started with fundamentals. We would 
first of all, create a data base of all of his existing and new clients.  At 
the moment, he didn’t have a complete up to date list, nor did he have 
a data base. 
Once we had the data base, we would rank the customers from the 
largest too smallest, based on revenue. We would then rank his best 
products from largest revenue to the smallest revenue. We then had 
discussions on the best opportunities he felt he had with each of his 
top clients. We also discussed opportunities with potential new clients. 
Finally, we put together a marketing plan to gain visibility in his market 
including the use of social media.

He was excited, but also a little overwhelmed. 
Slowly and methodically, his business changed. He changed. He 
embraced change.
Today his business is dramatically different. It’s much more successful 
and profitable. 
When you look at your practice, what do you need to change to achieve 
greater results – the results you deserve? 

His Small Business Wasn’t Keeping Up With Change
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NAT I ONA L  D E N T U R I S T  A S S O C I AT I ON  -   S P OT L I G H T

I had never met Jim or heard of him until he showed 
up at the National Denturist Association Conference 
in Las Vegas in 2017.  He was the first President of the 
Arizona Denturist Association from 1976-1978.  Here 
is his story.
Jim Fauci was born in Chicago in 1933 and is 84 
years young.  He has a Denturist practice in Phoenix 
Arizona.  Savon Dentures has been in business 
since 1976.  After serving in the Army, Jim moved to 
Phoenix in the 50’s with only a few hundred dollars 
to his name. He started a dental lab that grew into a 
Denturist and Dental practice with 12 dentists.  The 
lab did everything from crown and bridge, porcelain, 
and gold partials and dentures.  He specialized in 
solving denture problems.  After joining the NDA 
in 1976 he began to advertise and started seeing 
patients himself.  His slogan was “The best looking, 
fitting, chewing teeth in Arizona or all your money 
back plus $10 for gas.
Jim became the first President of the Denturist 
Association in Arizona. The Dental Board sat outside 
his office and photographed patient’s license plates. 
In 1977, the Attorney General issued an injunction 
against all denturist, when a judge found they were 
violating state law.  The judge ordered all denturist 
clinics be closed and all their advertising be halted.  
Jim said that none of the 15 local denturist clinics 
planned to close. He and the others were cited for 
contempt.  Jim asked for a jury trial. This was a rare 
occurrence for a contempt case.  It took most of a 
day to empanel a jury because all members had to 
be interviewed individually about publicity in the case 
and whether they could find a defendant guilty, even if 
they felt the law was an unjust one.
Jim was found guilty and had to pay a fine of $1200.00 
and serve six months’ probation.  The judge waived 
the fine. On the stand Jim told the court that he had 
“a commitment” to his customers, many of whom 
were in poor economic circumstances.  The judge 
who would pronounce the sentence was deluged with 
letters from Jim’s customers and others, sympathetic 
to the cause of Denturism. The letters ran 30 to 1 
in favor of Denturism.  Jim never closed his practice 
and continued to see patients even on probation. He 
dedicated his life to Dentures.
Savon Dental Care is now for sale as Jim is ready 
to retire.  He has over 3000 loyal patients and a 10 
operatory building located in a prime location. If you 
are interested in this very lucrative practice, please 
call Jim at 602-332-1779 for more information.

 James A. Fauci
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Law suit in

montana

Original and Amended Verified Complaint for declaratory judgement & 
injunctive relief.  All of which is dealing with “Rule J”:12/13/2013

Count 1:  Systematic discrimination, restraint of trade and unfair anti-
competitive practices by the board against the denturists.  This regulation 
purports to exclude qualified licensed denturists from the pool of 
professionals trained and qualified to place oral prostheses over implants.

It also states that this disparate treatment constitutes a restraint of trade 
or competition which is not necessary to protect public health and safety 
and unfairly discriminates between persons regulated by the Board who are 
equally capable of fitting oral prosthesis over implants.

The Board has also pursued violations of advertising against denturists 
regarding their advertising restrictions while not doing the same for dentists 
who advertise as denturists after their violation in advertising was brought 
to the Board’s attention by the Denturist Association.

In the amended complaint, Count 1 was expanded to show how the board 
repeatedly neglected and fail to remove from state and national database, 
complaints against denturists that had been resolved and the cases closed.  

It shows the pattern of unlawful discriminatory practices against denturists, by 
infringing upon the denturists’ legal right to have a voice on the professional 
board which regulates them.  Individual denturists have been forced to 
expend great amounts of their time, money, and effort combating particular 
instances of this restraint on their ability to compete and serve patients.

Count 2:  Arbitrary interference with and impairment of the legal rights of 
licensed denturists to practice denturitry.

However, the Board, has created arbitrary rules to restrict the legal rights 
of denturists to practice to the “extent of their education, training and 

experience” which is afforded to the dentists and hygienists in his state.  
According to the legislature, denturists have the legal right to provide this 
service to the public but the Board this ruled against denturists in the 
area of implant retained dentures. The Department and the Board have 
total disregard of the statute that guarantees that denturists can practice 
their profession free from Board regulation which discriminates between 
individuals licensed by the Board or which restrains trade or competition, 
unless such regulation is necessary to protect public health and safety.  
Neither the board or the department have shown a correlation between 
denturists and failing implants.

Count 3:  The Rule was adopted with an arbitrary and capricious disregard 
for the statutes regulating the practice of denturitry as evidenced by 
documented legislative intent and is therefore void.

As one of the few states where denturists are regulated, we see that winning 
this case would open up that opportunity to other states where denturists 
are trying to become established.  It would be the beginning of breaking the 
barrier of control that the ADA has on legislators in every state.

We also believe that by winning this case, we can show how the Board 
is discriminatory and restrains trade, which is a Federal offense that fails 
according to the Sherman Act.  When we prove the restraint of trade issue, 
the FTC will be more willing to come in and look at the regulatory boards 
in Montana

With little outside assistance, our seven Montana Association members have 
fought a long fight, spent countless hours and over $115,000 to correct 
a tremendous wrong against denturists not only in Montana, but hopefully 
across the nation.  Any assistance from your associations or individuals 
interested in supporting denturitry across the nation would be greatly 
appreciated and most helpful in sustaining and expanding the profession.
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In 2015, the members of our Association created an Associate 
Membership.  I am including the By-Law for future reference.  I will 
also attach our mission statement and application for those who 
might be interested.

Associate Membership

Effective June 23, 2015, the by-laws of the Denturist Association of 
Montana were amended to reflect the establishment of an Associate 
Member. 

Associate Membership will be open to anyone interested in supporting 
the betterment or advancement of Denturitry as a profession.  The 
application for Associate Membership must be approved by the 
Denturist Association Board of Directors.  Dues for the year in 
which they are joining must accompany the application.  Should the 
membership be denied, any money collected from the applicant would 
be returned immediately.

An Associate member would not be allowed to vote on any matters 
pertaining to the Association, would not be allowed to hold an 
elected position on the Board, however, he or she may hold appointed 
positions as required or available.  The Associate member would be 
allowed to sit on committees, but not be a chairperson.

Membership as an Associate would grant that person access to all 
Association provided CE, at a discounted rate to be determined by 
the Board, when available.  This membership would also grant access 
to all information concerning the Association (unless restricted in the 

By-laws or Articles of Incorporation), as well as Board of Dentistry 
and Legislative matters concerning the profession.

The dues for an Associate Member shall be $75.00 per year no matter 
what month they join as a new member.  There is no proration for 
associate membership.  Billing for dues will be the same as for full 
members, on the calendar year basis to be paid by January 30th of each 
year.  The Associate member would be exempt from paying towards 
any special assessments established by the Association.  Should the 
Associate Member choose to assist with special assessments, billing 
will be provided as with regular members.

mt
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Watching what is going on around the US, I found that states are enacting 
laws to legalize the new profession of Dental Therapist.  Why them and 
not us? 

A dental therapist is a member of the dental team who provides preventative 
and restorative dental care, usually for children and adolescents. The 
precise role varies and is dependent on the therapist’s education and the 
various dental regulations and guidelines of each country. These oral care 
professionals typically work with uninsured, low-income and underserved 
populations to help them get necessary dental care. They perform many 
of the same tasks as dental hygienists, such as cleaning teeth and taking 
X-rays. These oral care professionals may also provide fillings, replace 
crowns and perform extractions of baby teeth. Below are the states that 
have dental therapists.  

May 17, 2018 -- Arizona has become the seventh state to allow dental 
therapists to practice. On May 16, Gov. Doug Ducey (R) signed HB 
2235, which was sponsored by state Rep. Bob Thorpe (R-Flagstaff). The 
law requires that a dental therapist be a licensed dental hygienist who 
graduates from an accredited dental therapy program and must complete 
1,000 hours of dental therapy clinical practice under the direct supervision 
of a dentist.

Currently, dental therapists are licensed in Maine, Vermont, and Minnesota, 
and on tribal lands in Oregon, Washington State, and Alaska. Washington 
State  Gov. Jay Inslee has signed a bill that permits dental therapists to 
provide care on tribal lands. Michigan considers midlevel provider bill 
Michigan has become the latest state to consider a bill to allow midlevel 
providers known as dental therapists. Gov. Peter Shumlin has signed a 
bill that allows dental therapists to practice in Vermont. Maine Gov. Paul 

LePage has signed a bill into law that establishes a new license for dental 
hygiene therapists in the state.

You may notice that they are all Dental Hygienist’s needing more education.  
Where do they get this education? In Minnesota the Master of Dental 
Therapy program evolved into the new Bachelor of Dental Hygiene/
Master of Dental Therapy dual degree program. The program is year-
round, 32 months or about 3 years. This program reduces the educational 
cost to students and reduces the length of time to earn both degrees from 
6 months to 41/2 years.

Some of reasons for this change is that there aren’t enough dentists to serve 
the population. There are many communities that are greatly underserved.  
This is a real problem especially in the rural communities.  This doesn’t 
address the need for the denturists. The edentulous population are greatly 
underserved everywhere.

So, I ask again. WHY THEM AND NOT US?  Denturism needs to become 
legal in all states.  The Dental Therapist legislation may be opening the 
door. The National Denturist Association needs to pick a state and work 
to legalize the profession of Denturism.

Which state do you think needs to be targeted?  We have found that 
you definitely need people in that state anxious and willing to work.  The 
practice of Denturism has never had a state legalized by legislation, The 
NDA needs to target a state and help legalized Denturism in that state.
We have the knowledge, we just need to do it.

What State is Next?
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Past President’s Award
Tad Burzynski    2008-2010 
Michael Todd Young   2010-2011
Paul Levasseur    2010
Shawn Murray    2017

Denturist of the Year
Fred Gerrity    2002
Lori Pecha    2009
Paul Levasseur    2010
Erin Gerrity    2011
Bruce Anderson    2013
Fred Giovanini    2014
William Disantis    2015
Clifford R Chrisetnot   2016
Anita Ogle     2017

Distinguished President’s Award
Samuel Whisenaut   2011
Connie Gerrity    2011
Shawn Murray    2013
Les and Ricky Hochhauser  2014
Carlo Zanon    2015
Clayton Sulek    2015
Tad Buryznski    2017

Honorary Member
E. Michael Vakalis   2008
Fred Gerrity    2008
Gerry Hansen    2011
Connie Gerrity    2011

Rayborn Person of the Year Award
Kirk Roehl    2002
Stephanie Vize     2013
Theresa Marquis Sulek   2014
Jan Rosenberger   2015
Wanda Lee Anderson   2016
Shannan Hanks    2017
DeeDee Burzynski   2017

Past President’s
Leo Barnes       ID
Peter Bellincampi   NJ
Bob Burzynskii    OR
Ken Holden    OR
Jerome C. Kaye    PA
Jasper Norris    FL
Ron Olson    MT
Lillian Petersen    OR
Gordon Saunders   CA
Floyd Spiva    OK
Eli Sutker    IL
Richard Theron    ID 
Fred Gerrity    PA
Paul Levasseur    ME
Tad Burzynski    OR
Shawn Murray    OR
Joseph Kingston   ME

We are comprising a historical list of Awards 
and Past Presidents.  If you received an award 
or were a Past President or know of someone 
that is not on this list please 
e-mail me at shawn@nationaldenturist.com

We need to remember all that served this 
organization.  

Thank you

N a t i o n a l  D e n t u r i s t  A s s o c i a t i o n
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THE NATIONAL DENTURIST ASSOCIATION, USA

Mark the Date:

2018 NDA, USA Conference - October 10-13 2018

Venue: The Orleans
Hotel Reservations:
Online: www.orleanscasino.com/groups 
Or call: 800-675-3267

Identify the Conference and Code:
The National Denturist Assn, USA / A8NDC10

Conference Registration:
Online: www.nationaldenturist.com
Call: 360-232-4353 / 855-653-3688

• Fun • Fellowship • State-of-the-Art Trade Exhibits• Outstanding Continuing Education

Watch the NDA Website for more details!
www.nationaldenturist.com

4500 WEST TROPICANA AVE
LAS VEGAS, NV  89103

800-675-3267

OCTOBER 10TH-13TH, 2018

2018  

CONFERENCE

CODE:  A8NDC10
WWW.ORLEANSCASINO.COM/GROUP

FTC FILES ANTITRUST COMPLAINT 
AGAINST BIG 3 DISTRIBUTORS
The U.S. Federal Trade Commission (FTC) has filed an antitrust com-
plaint against Henry Schein, Patterson Companies, and Benco Dental. 
The complaint alleges conspiracy to not do business with buying 
groups representing small-group and solo practices. 

NATIONAL DENTURIST ASSOCIATION -  NEWS & EVENTS

INTERNATIONAL FEDERATION OF DENTURISTS 
COMING EVENTS

2018 – Cape Town, South Africa – Annual Board Meeting

2019 – Brisbane, Australia – 11th World Symposium on Denturism

2020 – Nova Scotia, Canada – Annual General Meeting

2021 – British Columbia, Canada, 12th World Symposium on Denturism

2022 – St. Kitts or Malta – Annual General Meeting
More information will be forthcoming.
Please visit the IFD website: www.international-denturists.org

PRACTICE FOR SALE

NFP NATURAL FUNCTIONAL 

Denturist practice in Keizer Oregon for sale. Established for over 35 years. Need to retire for health reasons. Please call or email for more information. 
Thanks . Joe Hammar 4908 River Rd n Keizer, Oregon 97303. 503-393-0734  faketeethrus@yahoo.com   

Two Day Hans-on Course by Brian Carson on June 29-30 2018 at Durham Community College Durham NC for more information call John Schaible at SDG 
Innovations at 866-922-1484
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This is an example of how to take an alginate impression with a 
partial denture in the mouth and being able to remove the tray with 
the partial denture in place instead of it remaining in the mouth.

Many times, when an alginate impression is taken, and you pull out 
the impression the partial remains in the mouth. This is because of 
the undercuts the partial locks on the tooth. So, you take the partial 
out of the mouth and place it back in the impression, but it doesn’t 
always set perfectly. This causes a problem when repairing a tooth 
or fracture to the partial because it has moved.

The procedure is to use dental floss, any dental floss will work, 
wrap it  around several clasps on each side of the partial and fish 
thru the tray. Tie a knot below the tray. I use about 24 inches of 
floss and that gives me plenty of floss to tie the knot.

The tray is kept close to the patient’s mouth. You mix your alginate 
and put it into the impression tray. Insert in the mouth for the 
impression. Pull the dental floss taking up the loose slack, let it 
set. Remove the impression by pulling on the floss which releases 
the clasps from the teeth and it comes out together.

Try this procedure once or twice and you will get the hang of it.
I have used this many times and it works.

Chairside
Tips

Side Note
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In the US, there are 24 states that have denture identification laws on the books. These states comprise 70% of the US 
population. The laws are in place to help denture wearers get their dentures returned to them in the event that they are 
lost. Some managed care facilities require that all incoming patients have identification in their dentures before they are 
admitted to their facility. Hospitals cannot be so demanding. Dentures are lost regularly in hospitals…due to patients 
leaving them on meal tray or just losing them in their bed sheets.

Denture Identification for 
the SmartPhone Generation

By: Devon Howe, Bud Hanson, CDT   
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Compliance with these state laws is relatively low. This is because denture identification is a costly and labor-
intensive process. In addition, patients generally don’t want their name in their dentures for fear that their 
“secret” will get out.
 
A new denture identification system was just released that reduces labor cost to install, does not reveal pa-
tient name, but can provide a wealth of information about the denture and the denture wearer. The system is 
aptly called DentureID.com. It uses an RFID microchip to retrieve information. Any Android Smartphone with 
near-field communication (NFC) enabled, and the DentureID.com app downloaded from Google Play, can read 
the serial number of the microchip which is associated with information placed in a database. The patient or 
the denturist can add, subtract or delete information associated with the microchip by accessing the data-
base through the DentureID.com website.
 
Think of the convenience for the denturist. You can now put details about the case into the DentureID.com 
website such as teeth and denture base used, attachments, implants and other details that could prove in-
valuable in the event that the denture requires work in the future.
 
DentureID.com microchip is very easy to install by using an inverted cone carbide bur. Simply grind-out a 2mm 
deep space in the buccal posterior flange. The flange must be 3mm thick. Then insert the microchip and cover 
it with cold-cure acrylic. Then enter data about the case on DentureID.com. This will make denture identifica-
tion so easy that you should use one on every case.  

 

SIZE

APP
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The Department of Veterans Affairs and 

Congress Need to Hear from You TODAY!
As many of you are aware, there has been a change in the contracting for VA dental care under the Veterans Access, Choice and Accountability 
Act.  The new contractor does not recognize denturists resulting in veterans (our patients) losing access to affordable denture care.
 
According to our research, the language of the bill refers to a “licensed dental provider.” If this is the case, the dental contractor should be 
required to include all licensed providers in a state in their networks in order to ensure maximum access for veterans. By not allowing them 
to be providers, the VA is losing the ability to achieve maximum cost savings when a patient needs dentures.
 
In states where the Medicaid program is moving to use of managed care contractors, Denturists are required to be part of the networks be-
cause it is a cost efficient method for providing the service and because they are separately licensed and trained dental providers.  The states 
where we work are recognizing this – it is time for the federal government to do so as well.
 
NDA is reaching out to the VA to make changes so our licensed and trained providers are not shut out of the system unnecessarily.  
Licensing of health care providers is done by states, not the federal government, and national programs/contractors should recognize this.  

Denturists are turning long term patients away at the door due to this change – a change that was made with no industry discussion and no 
research into how denture care is best provided to veterans.

WE NEED YOUR HELP!
It is time for you to make some phone calls and send emails, and encourage your patients who are upset by this to do so as well.   Here is 
who you (and your patients) should contact:

 1) Contact your state VA office.  Ask specifically to speak to the person in charge of health care benefits and let them know that the 
contractors are excluding you, a licensed dental provider, from treating VA patients.  Ask them what they can do to change this.

 2) Contact your two US Senators and your local Congressional representative.  Send an email, letter or make a phone call.  If you 
call, ask specifically for their staff person who works on Veterans issues.  Ask for their help in fixing this problem and get specifics on what they 
plan to do to help.

 3) Email Shawn Murray (shawn@nationaldenturist.com) at NDA and let her know you made the contacts and any responses you 
received – particularly if you have a congressional representative or US Senator who is willing to help us fix this problem.

You can find contact information by going to the links below:

UNITED STATES SENATE https://www.senate.gov/reference/common/faq/How_to_correspond_senators.htm

UNITED STATES HOUSE OF REPRESENTATIVES
https://www.house.gov/representatives/find-your-representative

STATE VA OFFICE SEARCH
https://www.va.gov/statedva.htm
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Sage of Dental Industry 

You’ve probably contemplated what happens when someone initially calls 
your Denturist practice and then never schedules an appointment.

It can be just like a first date – you think it went well and when you never 
hear from them again, you’re left wondering, “Was it me? Was it something 
I did or said?”
We hate to break it to you, but according to survey data, chances are it 
may have been something said (or not said) that turned a prospective 
patient off. In fact, data shows 65% of people do not book a procedure at 
the first practice they call because of a poor customer experience. 

The key reasons being:
• Patient callers felt they were kept on hold for too long
• They had to repeat information to multiple representatives
• The response to patient messages or emails was too slow or unrespon-
sive
• And by a longshot, the #1 complaint: The caller felt the representative 
provided inaccurate information, was not knowledgeable or could not 
solve their need or problem

3. Appreciate knowledgeable speakers and websites that offer webinars 
focusing on Customer Service and use them as Lunch & Learns. 

Front End Damage
By Brian F Binnie
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Brian F Binnie 
Director of Special Projects. 
Pac-Dent International Inc
670 Endeavor Circle, 
Brea, CA 92821, USA
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Practicing dentistry in Texas for the last 35 years, I had little interaction 
with the Denturist community. Even so, Dentures and Denture-Wearers 
have always been on my mind. I got my start working in a denture focused 
practice while still in High School. By the time I graduated from Loyola 
Dental School in 1981, I had developed a great respect for the people who 
create natural, beautiful and functional dentures. Furthermore, by working 
directly with patients in the practice, I witnessed daily the huge impact that 
dentures could have on someone’s life, appearance, health, ability to enjoy 
food, and perhaps most important, their self-esteem. 
Over the course of my career, Dentures and Denture-Wearers were the 
inspiration for my clinical and educational work in cosmetic dentistry, in-
cluding the Lorin Library Smile Style Guide, which was designed to help the 
patient, dentist, and denturist choose the right smile for each individual. It 
wasn’t until recently, when I launched a new line of Denture Care Products 
to treat Oral Infections and Dry Mouth, that I’ve had the opportunity to 
meet Denturists and learn about the many benefits they bring to their pa-
tients. After attending the National Denturist Association and Washington/
Oregon Denturist Conferences this year, I firmly believe that Denturists 
should be licensed in all 50 states!
Dentistry is changing rapidly, North America is aging, and there are now a 
wide range of options to treat the growing edentulous population. How-
ever, perhaps due to my experience as a denture tech, it seems that the 
dental industry is focusing on treatments with increasing complexity while 
neglecting the denture solution that started the profession. After all, den-
tures were the original cosmetic dentistry. And for the vast majority of 
people with missing &/or doomed dentition, dentures are still the best 
treatment. Beautiful great-fitting dentures require a high degree of train-
ing, skill and artistic ability. Unfortunately, dental schools are cutting back 
on denture education. A telling example happened to me fifteen years ago, 
when I hired a new prosthodontist with the assurance he knew everything 
there was to know about dentures. But when he did his first denture, I was 
shocked to find out that in all his training he had never seen or heard of 
Gothic Arch Tracing. After I showed him, he was shocked as well!

 New dentures from a properly trained and experienced professional is a 
minimally invasive and affordable solution. New advances in denture tech-
nology (scanning, digital, and more) have the potential to make dentures 
better than ever. But denture-wearers in the states without Denturists are 
reluctant to go to the dentist for new dentures, and maybe for good rea-
sons. It was probably a dentist who removed their teeth in the first place! 
Without easy and affordable access to quality denture care, these people 
continue to live in quiet toothless misery, with dirty old dentures that no 
longer fit, suffering from long-term chronic infections and sore spots that 
just become a part of everyday life. 
The edentulous population is already huge and growing even bigger. We 
need more health professionals to maintain the health and quality of life of 
denture-wearers. Denturists have the education, training, and passion re-
quired to help denture-wearers. The current high cost and extensive time 
commitment for a dental degree makes a degree in Denturism an increas-
ingly attractive option. Licensing Denturists in all 50 states will make qual-
ity denture care more affordable and accessible for the current denture 
wearing public as well as for future denture-wearers. This is the age of 
specialization and Denturists are denture specialists. 
Denturists benefit everyone. When working together, Denturists and Den-
tists can provide high quality extractions, implants, and dentures more eco-
nomically to more people. This has been verified by the many successful 
practices in states where Denturists are licensed. Patients who live in areas 
with Denturists have better access to better dentures, and tend to replace 
their dentures on a timelier basis. All edentulous and potentially edentu-
lous people in the United States deserve the best. That is why I believe 
Denturists should be licensed in all 50 States. 

Biograghy:
Lorin Berland, DDS, is one of the most published authors on clinical den-
tistry and dental education with over 100 articles, best-selling books and 
instructional videos including the Lorin Library Smile Guide. Dr. Berland 
was recognized by the AACD for “Outstanding Contributions to the Arts 
& Science of Cosmetic Dentistry”, and has been featured in major national 
print and TV publications for his work. Dr. B began his career as a denture 
technician, and after more than 35 years of listening to patients and running 
a multi-specialty practice, he has started Dr. B Dental Solutions with a line 
of products specially designed to treat the real issues affecting people with 
oral appliances, like Oral Infections and Dry Mouth, which can be found at 
www.DrBDentalSolutions.com. For more information, contact Dr. Berland 
at info@drbdentalsolutions.com or 1-844-372-3368 (DRB-DENT).

IS IT TIME TO LICENSE 
DENTURISM IN ALL 50 STATES?

 By Lorin Berland, DDS
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WEDNESDAY- OCTOBER 10, 2018
9:00-12:00 
11:00-4:00
1:00 – 3:00 
3:15 – 5:00 
8:30 

NDA Board Meeting – Everyone Welcome
Registration
TBD
Chris Bormes -  Implant Supported and Retained Full Arch Removable Treatment By Preat
“V the Ultimate Varity Show” at Planet Hollywood (Transportation not Provided) 

THURSDAY – OCTOBER 11, 2018
7:00 – 8:30 
7:30- 10:00 
ALL DAY 
8:00 -10:00 
10:00-12:00 
10:00-12:00 
12:00-1:15 
1:15-3:15  
3:30-5:00 
5:00-6:30 
7:30- 9:30 

Buffet Breakfast
Registration 
Dr. Tucker DMD Dental Sleep Medicine by Tucker Educational Excellence
Eugene Royzengurts -  Implant Supported Prosthetics- Serendipity Protocol by GC America 
Martin Schmid CDT – Designing Partial and Full Dentures Digitally by Ivoclar
Dr. Tucker DMD-Bite Registration/ The Airway Metrics System: Hands-On by Nobilium 
Repeat Lunch Buffet
Linda Baird BA, RG – Baird Rule by Bright Innovations
Dr. John Marshall – Is Your Business Adopting to Change by Results Driven
Cocktails and Snacks with Vendors
TopGolf at MGM Grand includes Buffet and Drinks (Transportation not Provided)  Sponsored 
in part by Seabrite Insurance       

FRIDAY – OCTOBER 12, 2018 VENDOR SHOW
7:00-8:00 

8:00-10:00 

10:30-12:00 
12-1:30 
1:30-4:30 
6:30 

Breakfast Buffet
John Wilky – Verty System by Diashine
Dr. Tucker DMD - Bite Registration with The Airway Metrics System: Hands-On by Tucker Educational Excellence Dr. 
Tucker DMD-Bite Registration/ The Airway Metrics System: Hands-On by Tucker Educational Excellence  Repeat 
General Membership Meeting
Lunch Buffet
Tija Boyd Hunter – Impressions and Asepsis-Hands on by Ivoclar 
Gala Dinner/ Hawaiian Theme (Pre-registration required)

SATURDAY – OCTOBER 13, 2018
7:00-8:30 
8:30-12:00 
9:00 -11:00 

Deluxe Continental Breakfast
Brian Carson CDT – The Natural Functional Prosthetic/Hands-on by Schutz (must preregister) 
Jim Collis CDT Digital Dentures Hands on by Solvay

•Times and speakers subject to change

CONFERENCE SCHEDULE OF EVENTS

OCTOBER 10TH - 13TH, 2018
NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE

8:00-10:00 

10:00-12:00 
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SPEAKER: Martin Schmid, CDT
PROGRAM: Designing Partial and Full Dentures Digitally
Designing Partial and Full Dentures Digitally (Lecture and Live Demo)

Martin Schmid will take you through the process of designing full and partial 
dentures using a digital workflow. The emphasis will be choosing the right 
components and materials for a successful outcome while maintaining 
efficiencies and esthetics.   

Course Content: 
• Digital workflow overview for RPD’s and full dentures
• Choosing the correct components and connectors
• Clasp and major connector design
• Achieving natural esthetics for Removable Partial Dentures
• Characterization of the tooth setup and denture base utilizing 3Shape design software
• Nexco gingiva solution for creating natural denture base esthetics

OCTOBER 10TH-13TH, 20182018  
CONFERENCE

Martin Schmid was born in Oberhausen, Germany. Influenced by two of his older 
brothers, a dentist and a master dental technician, he chose to pursue a career 
as a dental technician. Martin studied and trained at a laboratory in Essen, where 
he practiced various techniques such as crown and bridge, porcelain, full and 
partial dentures. Thereafter Martin taught porcelain courses for VITA in Europe, 
Africa and the Middle East. In 1993, Martin joined BEGO as North America’s 
Director of Education. From 2013 to 2014 Martin was a technical trainer for 
Straumann’s Cares system. Martin was back at BEGO USA from 2014-1016 as 
Chief Education Officer. Currently Martin is at Ivoclar Vivadent as part of the 
technical team working in R&D, Education and Technical Support. 
He is also the owner of European Dental Arts, a precision dental laboratory 
in Massachusetts. Martin is highly skilled in the areas of porcelain, milling, 
attachments, implants, and full and partial dentures.

2018  
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COURSE DESCRIPTION: 
• How Does Oral Appliance Therapy Help Treat Obstructive Sleep Apnea?
• Oral Appliance Designs and Fabrication
• Proper Bite Registration for Oral Appliance Therapy
• Implementation of Systems, Office Flow and Integration Into Your Practice
• Documentation, Medical Billing and Reimbursement for the Dental Practice
• Marketing Your Dental Sleep Medicine Practice
• Communicating with Physicians and Sleep Laboratories
• Overcoming the 3 Major Hurdles to Successful Implementation

PROGRAM: Oral Appliance Therapy: Bite Registration with the Airway 
Metrics System.
Dr. Tucker will provide HANDS-ON instruction for all attendees on the proper use 
of the Airway Metrics System. Workshops are limited to 20 attendees and priority 
will be given to those that have ordered the Airway Metrics System prior to the 
conference.

HANDS-ON WORKSHOP (2 Hours) 8am-10am and 10am-12pm
To Register, go to www.tuckereducationalexcellence.com/airway-metrics/
• TUCKER EDUCATIONAL EXCELLENCE/AIRWAY METRICS PROMOTION FOR 
   NDA MEMBERS
• Airway Metrics System (contains 16 piece snore screener/simulators/24 bite 
forks/4 handles)

OCTOBER 10TH-13TH, 20182018  
CONFERENCE

• !  

Brian Carson - Hands on course Sponsored by Schultz 

Linda Baird - Baird RuleCLASS: LaserBite(tm) A revolutionary way to set teeth in perfect 
alignment each and every time. In just 10 minutes this hands on technique provides and 
verifies model analysis, occlusion, malocclusion and tooth placement. Total predictability that 
can be accurately replicated for each individual case in all stages of production for Partials, 
Dentures and Implants. Linda Baird, BA, RG Linda is owner of Lynwood Dental Design in 
Libertyville, IL, which specializes in removable prosthetics. She is currently attending the 
American Denturist College. Linda is the inventor of the LaserBite(tm) and is honored to 
debut this technique at the NDA 2016 Annual Conference. 

SPEAKER: Dr. John Tucker
PROGRAM: Dental Sleep Medicine: It’s Not Difficult...It’s Just Different

• Retail Price = $328.00
• NDA Price.  = $289.00
1. Order both kits on the page and click “View Cart”;
2. When prompted, enter promotional code “TEENDA”
• Remember, you must enter the promotional code in order to receive the NDA 
   special pricing.
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SPEAKER: Brian Carson 
PROGRAM: Hands on course Sponsored by Schultz

Course Description
In this hands on course the student will receive classroom instruction time regarding 
clinical / technical communication, and how to apply the data. The discussion will also 
include how to create natural emergence profiles with anterior arrangements. Occlusion 
theories will also be discussed. Each student will perform a full upper and lower set up 

to include a fully balanced occlusion. The N.F.P method will be demonstrated. The participants will use a full 
compliment of Tribos 501 denture teeth. A complete natural wax up will also be demonstrated. All students 
will create his / her wax up using the Tribos waxes. Each participant will be mailed two working cast with 
bite registration key prior to course. All cast will need to be mounted on the students own articulator prior to 
participation, and brought to the course site. 
Bio: Brian has received training in Engen, Germany for total prosthesis construction and is a current advisory 
board member to the laboratory program at Durham Technical Community College. He has authored several 
technical articles to include the “Masters Workshop,” which was featured with Inside Dental Technology 
October 2011 entitled “Creating Stability and Maintaining Age Appropriate Esthetics”, and March 2016 JDT issue 
, “Efficient Denture Setups Using the NFP Method.”  Brian feels that understanding the different philosophies 
within the art of removable prosthetics has given him an insightful and unique perspective. 

2018  CONFERENCE

  

DAN HERE IS A PICTURE OF LINDA BAIRD FOR THE PRESENTER BIO.......THIS IS ALL SHE HAS 
SENT ME....CAN YOU CROP[ OFF THE MAN AND USE HER PICTURE. 

ALSO, THE PICTURE WE USED AS SHAWN FOR PRESIDENT IS THE ONE YOU CAN USE FOR HER.    

THE PICTURE WE HAVE USED IN THE PROMO FOR THE CONFERENCE OF DR. MASSAD IS THE ONE 
WE CAN USE OF HIM. 

SPEAKER: Linda Baird
CLASS: LaserBite(tm) 

A revolutionary way to set teeth in perfect alignment each and every time. In just 10 min-
utes this hands on technique provides and verifies model analysis, occlusion, malocclusion 
and tooth placement. Total predictability that can be accurately replicated for each indi-
vidual case in all stages of production for Partials, Dentures and Implants. Linda Baird, BA, 
Rg is the owner of Lynwood Dental Design in Libertyville, IL, which specializes in remov-
able prosthetics. She is currently attending the American Denturist College. Linda is the 
inventor of the LaserBite(tm) and was honored to debut this technique at the NDA 2016 
Annual Conference.

SPEAKER: Eugene Royzengurt
Mr. Eugene Royzengurt has been working in the dental industry since 1996. He began as a Dental Assis-
tant, later becoming an In-house Laboratory Technician, specializing in Removable Prosthodontics. Mr. 
Royzengurt’s education includes an Associate’s Degree and certificates in Dental Assistance and Radiol-
ogy. He is also currently pursuing a degree in Denturism. He has published several peer review articles 
on the subject of Removable Prosthetics and currently lectures in the United States and internationally. 
Mr.Royzengurt has been a member of the Dental Technicians Guild since 2013. He currently resides in 
Sandy, Utah, where he owns Apple Dental Laboratory L.L.C. 

  

Eugene Royzengurt, DTG 
Eugene has been working in the dental industry since 1996.   He began as a dental assistant, later 
becoming an in-house laboratory technician specializing in removable prosthodontics.   He has 
earned an Associate Degree and Certificates in Dental Assistance and Radiology and is currently 
pursuing a denturist degree at The American Denturist College.   He has published several peer 
review articles on the subject of removable Prosthetics and lectures in the Unites States as well as 
internationally.   Eugene has been a member of the Dental Technicians Guild since 2013.   He and 
his family live in Sandy, Utah, where he owns Apple Dental Laboratory, LLC.   

GINGIVAL CUSTOMIZATION WITH GRADIA GUM 
This hands-on class will begin with a lecture which explains the aspects of 
customizing with Gradia Gum followed by hands-on instruction.   Participants will 
learn gingival customization on full dentures (participants must provide a denture on which 
to work).   A milled PMMA Prototype will be provided.    At the end of this course the 
participant will be able to utilize simple schematics in order to provide aesthetical 
gingival contours with Gradia Gum and PMMA tooth customization with OPTIGLAZE 
color.
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Is Your Business A
dapting To Change? Really? 

The rate of change today is astronom
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ply 
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R
esults D

riven w
as created because w

e believe that your D
enture clinic is capable of ‘m

ore’. 
M

ore billings. M
ore profit. M

ore grow
th. M

ore im
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ut you struggle to get there and stay 
there. For over a decade, John M

arshall’s com
pany has trained clients in over 30 industries 

to get results. Period. You could say, their structured and proven training solutions are, in 
every sense of the w

ord, R
esults D

riven.  

SPEAKER: Dr. John Marshall
PROGRAM: Is Your Business Adapting To Change? Really?
The rate of change today is astronomic — and only increasing in speed. Some 
Denturists welcome change and turn the unexpected into an opportunity for 
growth. Others simply react. To determine your present level of comfort, you’ll 
complete an exercise to rate yourself out of 100. Having your own score will allow 
you to see your opportunities. To also make this presentation interactive and 
engaging, we’ll discuss innovative ideas and how these changes can dramatically 
improve your future results. 
Biography –  John Marshall, Results Driven 

Results Driven was created because we believe that your Denture clinic is capable of ‘more’. More billings. 
More profit. More growth. More impact. But you struggle to get there and stay there. For over a decade, 
John Marshall’s company has trained clients in over 30 industries to get results. Period. You could say, their 
structured and proven training solutions are, in every sense of the word, Results Driven. 

SPEAKER: John Wilky
PROGRAM: Verty System Sponsored by Diashine

Vertysystem USA by DiaShine: Precise, Predictable & Fast Workflow
The Vertysystem is a workflow using dedicated equipment, specific materials 
and well-thought-out protocols.  The user can produce dentures and many other 
types of restorations with the utmost precision, reliability and great savings in 
overall costs.

This session will include a detailed lecture followed up with a demonstration 
and Q&A session by Wilky Bunyan, co-developer of the Vertysystem. 

  

  

Vertysystem USA by DiaShine: Precise, Predictable & Fast Workflow 

The Vertysystem is a workflow using dedicated equipment, specific materials and well-
thought-out protocols.  The user can produce dentures and many other types of restorations 
with the utmost precision, reliability and great savings in overall costs. 

This session will include a detailed lecture followed up with a demonstration and Q&A 
session by Wilky Bunyan, co-developer of the Vertysystem.  

John Wilky -  Verty System Sponsored by Diashine 

  

Brian Carson- Hands on course

SPEAKER: Tija Boyd Hunter
PROGRAM: Impressions and asepsis
In this hands-on workshop we will discuss the most common errors with traditional 
impression taking, and how to avoid them. From materials to technique, we will 
cover ways to take a great impression each time!

OCTOBER 10TH-13TH, 2018
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NATIONAL DENTURIST ASSOCIATION, USA

THE NDA, USA 
The NDA, USA represents denturists, healthcare professionals dedicated to serving the dental prosthetic needs of 
individuals. THE NATIONAL DENTURIST ASSOCIATION, USA, exists to be the authoritative voice of denturism in the 
United States, to pursue advancement of the profession through education and communication among members, act as 
the liaison with international agencies and encourage excellence in the provision of denturists’ services to all Americans. 
The NDA, USA provides educational opportunities, organizes national and international gatherings, sponsors trade 
shows and provides an avenue for camaraderie among the membership. Membership is open to interested parties with 
fee designations for standard and associate memberships.

M
em

b
er

sh
ip

 A
p

p
lic

at
io

n Standard Membership Annual Fee*.........................................................................................$150.00 
(Fee includes subscription to The National Denturist, USA magazine, reduced 
fees to association activities and special benefits.)

Name

Address (line 1) Address (line 1)

Address (line 2) Address (line 2)

Address (line 3)

Telephone

Facsimile

E-Mail

Website Address

Name of Institution 
(Required; Students Only)

Pay accepted online at www.nationaldenturist.com or Mail 
completed Membership Application to:

Make Checks Payable to:  National Denturist Association, USA

E-Mail

Facsimile

Telephone

Address (line 3)

Business Name

Associate Membership Annual Fee*..........................................................................................$75.00 
(Associate memberships are available for student denturists, retired denturists, 
spouses and office staff {office staff does not include denturists or dental technicians}. 
Fee includes subscription to The National Denturist, USA magazine, reduced fees to  
association activities and special benefits.)

National Denturist Association, USA
P. O. Box 2960
Florence, OR 97439

Credit Card Payment:               MasterCard                Visa        

Telephone: (360) 232-4353   E-Mail: nda@nationaldenturist.com  Website: www.nationaldenturist.com

Card Number

Signature

Expiration Security Code Amount Authorized

Please send correspondence to:              Address # 1                      Address # 2
 

*Membership follows the calendar year
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The National Denturist Association, USA exists to raise 

public awareness of the denturist profession, to be the 

focal point for communication and to address unjust 

legal restrictions on the profession.  This injustice 

affects, not only the professional denturist, but also 

those individuals who could greatly benefit from 

denturist services.  The National Denturist Association, 

USA provides educational opportunities, edits and 

publishes The National Denturist, USA, magazine, 

provides public advocacy, organizes national and 

international conferences as well as a sundry of other 

activities. Membership is open to interested parties 

with fee designations for professional, auxiliary and 

associate memberships.  The goal of this organization 

is to promote awareness of the professional denturist 

so every citizen of the United States knows the benefits 

of the profession and demands the opportunity and 

freedom to choose a denturist for their prosthetic 

dental needs. 

Join Here:

WWW.NATIONALDENTURIST.COM   

   1-360-232-4353

I want to join the National Denturist Association, 

USA and support their efforts seeking national 

recognition for the profession so every citizen of 

the United States has the freedom to choose a 

denturist for their prosthetic dental need.

Name:

Address:

                   

(Street/PO Box)                  
   (City)                              

           

(State)                  
                (Z

ip Code)

Telephone:

E-mail:

Membership:   

Standard   $150  

Associate      

Payment Options:        Check (Mail to address below)           

     Visa         MasterCard

Amount Authorized: $  

Card Number: 

Security Code:

Name  (Print):

Signature:

Make Checks Payable to:  

The National Denturist Association, USA 

  
Send To:  

The National Denturist Association, USA, 

PO Box 2344,   

Poulsbo, WA 98370

“Oral Healthcare 

Professionals 

Dedicated to Serve”

www.nationaldenturist.com

The National Denturist 

Association, USA exists 

to represent and support 

denturists in their 

efforts to provide expert 

professional care to those 

citizens in need of oral 

prosthetics and to offer 

an affordable alternative 

to the high cost of these 

dental needs.

DENTURISTS

$75

                 More and more people are becoming aware of the important 
service denturists provide as a member of the dental healthcare team. 
Where denturists serve there is greater access to dental prosthetic 
care and access to this service is impacting lives. The National Denturist 
Association, USA is a critical avenue for generating public awareness of 
the profession and this is made possible by association memberships 
and generous donations from denturists, associates and concerned 
citizens. Joining the association and sharing your generous donations 
contribute to our continued efforts to generate greater awareness of 
the profession.  Your support is critical toward our efforts to provide 
access to this much needed services to citizens in every state and 
community.  You are responding to our membership campaign; our 
membership is growing.  However, the question has been asked, “Does 
one have to be a denturist to be a member of the National Denturist 
Association, USA?” Our answer is a resounding, no!  To better 
answer this question we have generated a brochure you can use to 
introduce the profession and association to anyone you believe may 
be interested in joining this charitable effort. These professionally 
designed brochures are produced specifically for your denturist 
office. 

Please visit www.nationaldenturist.com for ordering details.  

NEW 11X17 POSTERS AVAILABLE  - 4 FOR $60

Order online at www.nationaldenturist.com

Untitled-1   1 6/3/14   11:03 AMUntitled-1   1 6/3/14   11:04 AM

Untitled-1   1 6/3/14   11:03 AM

Untitled-1   1 6/3/14   11:04 AM

MARKETING & PROMOTION

Your
Denturist

smile!smile!smile!perfectperfect
Creating the

“Dedicated to your Denture needs.”

   Your denture was designed and fabricated to fit 

your mouth at a particular time in your life.

   With the passing years, your mouth changes 

considerably and your denture will become worn.

   This is why your denturist recommends a yearly 

oral examination and evaluation of your denture 

to ensure its continued effectiveness and aesthetic 

appearance, as well as quality oral health and 

greater well-being.

T H E

U S A

Copyright© 2011

7.75x9_bifold.indd   2

8/6/13   6:36 AM

dentures
advice
dentures
on maintaining 

your

“Dedicated to your Denture needs.”

Your denture was designed and 

fabricated to fit your mouth at a 

particular time in your life.

With the passing years, your mouth 

changes considerably and your denture 

will become worn.

This is why your denturist recommends 

a yearly oral examination and 

evaluation of your denture to ensure its 

continued effectiveness and aesthetic 

appearance, as well as quality oral 

health and greater well-being.

Polishing is a professional technique 

employed by your denturist to freshen your 

denture. Using specialized buffing tools, your 

denturist restores the glossy surface finish of 

your denture, while eliminating the tough 

stains that elude regular maintenance.

Polishing is recommended once or twice a 

year and should be a regular part of your 

denture maintenance regimen. This is an 

economical step that takes just a few minutes.

polishing

T H E

U S A

Also available by order from the
N.D.A. Executive Office, P.O. Box 2960 Florence OR 97439
or online at www.nationaldenturist.com

NATIONAL DENTURIST ASSOCIATION, USA

Telephone: (360) 232-4353   E-Mail: nda@nationaldenturist.com  Website: www.nationaldenturist.com
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The National Denturist, USA is dedicated to providing a publication that offers pertinent technical information, business news and support and 
introduces innovative state of the art products for its readership. This is possible by the support of our advertisers and sponsors. We encour-
age our readers to utilize their products and services. To make this easier we have provided their contact information.  Please consider these 
companies for all your denturist office and laboratory needs.

The National Denturist, USA, is the official publication of the National Denturist Association, USA, and is committed to pro-
viding up to date pertinent information as well as informative technical and professional articles. Our magazine is a commu-
nication avenue for both national and international news and is distributed throughout the United States and Canada. The 
Publisher considers The National Denturist, USA, a major source for introducing new innovative products to the readers.  EXTRA 
EXPOSURE ON THE WEB! Every issue of The National Denturist, USA, is published on the National Denturist Association, USA’s, 
website. This popular website gets several hundred sustained hits a month and interest continues to grow. This avenue allows 
our advertisers to be seen online FREE of additional charge!  Please visit our website:  www.nationaldenturist.com

INQUIRIES: 
E: Shawn@nationaldenturist.com
T: 360-232-4353 
F: 360-779-6879   
Executive Director Shawn Murray 
P.O. Box 2960 Florence OR 97439
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COMMUNICATING THE IM
PORTANCE OF DENTURISTS

In This Issue: 

SHAWN MURRAY

    N
ewly Elected President of th

e NDA, USA

 
BE THERE OR BE SQUARE

   J
anice Wheeler

THE WOW FACTOR

   C
harles Marshall

COMPENSATING CURVES NOT AS WE KNOW THEM (PART 4)

   J
onathan Bill, 

CDT

 Features:

HONORING A PIONEER - R
on Hansen, DPD

 
SPOTLIGHT - F

irst Im
pressions Denture - A

llen Casteel, D
D, DDM

 
SIMPLIFIED FACE BOW FOR ESTHETICS AND FUNCTION

    T
homas Lee

THE TRUE MEMBERSHIP EXPERIENCE

    J
oseph Kingston, DD, PhD

Winter 2013 •  Vol. 9

COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 

DENTURISTS CHANGE LIVES:

   Denturists - Unsung Heros

PUT A SHARK IN YOUR TANK

   - Janice Wheeler

THE ENIGMA OF DENTAL OCCLUSION – 

CUSPAL GUIDANCE OPPOSED TO DYNAMIC, 

CROSS ARCH, CENTRUM BALANCE

   - Ronald G. Presswood, D.D.S. 

 Features:

HONORING A PIONEER - Dan Hauner

 
SPOTLIGHT - Clayton Sulek, DD, DPD, FCAD

 
PROVISION OF REMOVABLE PROSTHETICS BY DENTURISTS  

- WHAT IS THE CONTROVERSY?

    - Duffy Malherbe

LEADING TEAMS TO ACTION: 

THE ART OF FOLLOWING THROUGH 

    - Joseph Kingston, DD, PhD

Fall 2014 •  Vol. 12

COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 
THE MEANING OF QUALITY: 
EFFICIENT FINAL PROSTHESES    
    - Eric D. Kukucka, DD  

A TALE OF TWO CUSTOMER SERVICE REPS        - Charles Marshall

Features:
HONORING A PIONEER - Kurt Roehl 

SPOTLIGHT - Mike Gillispie

HOW TO USE SOCIAL MEDIA
    - Janice Wheeler

 EDUCATING THE DENTAL PATIENT
    - Joe Kingston

Spring 2015 •  Vol. 14

COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 
HOW TO MASTER REMOVABLE PARTIAL DENTURES    

    - Jay Sober, CDT and Martin Schmid, CEO - BEGO, USA

TREATMENT ACCEPTANCE

    - Janice Wheeler - Art of Management, Inc.

Features:HONORING A PIONEER 

     - Chet Charron, DPD
SPOTLIGHT 

      - Henry Babichenko, LD

EDUCATIONAL EXCELLENCE 

      - New England School of Dental Technology

 
OUTSTANDING REASONS FOR A NEW DENTURE

      - Joe Kingston, LD, Ed.D

Fall 2015 •  Vol. 16

COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 

ONE ARCH OR TWO...THAT IS THE QUESTION  

    - JOSEPH J. M
ASSAD, DDS

TAKING THE DENTURIST MESSAGE TO CONGRESS
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NAME                          PAGE       PHONE             WEBSITE

American Denturist School   IFC 800-544-6267  www.americandenturistschool.com

Aurum Ceramic Dental    17 800-661-1169  www.aurumgroup.com

Babichenko Dental    21 877-446-9292  www.babichenko.com  

Dentsply     9 1-844-848-0137   www.dentsplysirona.com

DOMx - Specialized Office Systems Inc.  10 855-494-0057  www.denturistsoftware.com

Dr. B Dental Solution    11 1-844-372-3368  www.drbdentalsolutions.com

IVOCLAR VIVADENT    3 716-691-0010  www.shopivoclarvivadent.com

Nobilium     24 800-833-2443  www.nobilium.com

PREAT CORPORATION    OBC 800-232-7732  www.preat,com

Schutz Dental Group    9 866.922.9738  www.gebdi-dental.com

Sebrite Agency     15 800-366-6466  www.sebriteagency.com

Specialty Tooth Supply, LTD   27 800-661-2044  www.specialtytoothsupply.com

SYNCA      10 888-582-8115   www.fiberforcedental.com

UHLER Dental Supply, Inc.    ISBC 1-800-937-3753  www.uhlerdental.com

Yamahachi     13 1-877-320-2909  www.ydp-usa.com 
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