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A Closer Look –
Examining the Life-Like Esthetics of 
Vivodent® S PE 

written by Jim Globocki, RDT, DD

My patients always tell me, “I want my smile to look natural”. I have yet to meet a patient that wants to 
look like they are wearing dentures. 

Denture teeth have come a long way - from the materials they are composed of, to their strength - but 
most significantly, the esthetics that can be achieved when using them. (Fig 1&2, Fig. 3, 4, 5)

When selecting denture teeth, there are a multitude 
of factors that come into play. Whether your patient 
is longing for that Hollywood smile or duplicating 
the character of a diastema from their younger smile, 
giving a patient what they want could be a daunting 
task if you don’t have all the right tools and tooth 
choices. 

I find that one of most important ways to achieve the natural esthetics that we’re all striving for is to 
encourage the patient to be a part of the tooth selection process. We all know that there are endless 
choices and it is unrealistic to be sitting chair-side for hours while a patient flips through denture mold 
charts… this isn’t at all what I mean by involving a patient in the selection process. It is key to have a few 
carefully selected live mold guides (and a few other tools) to help you illustrate and guide your patient to 
what is best suited for their new smile. In my practice, the Phonares® II and Vivodent® S PE are my go-to 
3D mold guides for achieving the results my patients expect. The Vivodent® S PE shade guide even comes 
with a papilla meter and facial meter (Fig 6) built right into it.  

Fig. 3,4 &5 
Maxillary & 
Mandibular 
set up for 
try-in and 
wax up. 

Fig. 1&2 
Patient’s 
existing 
denture – 
less than 
one year 
old.

Fig. 1 Fig. 2

Fig. 3 Fig. 4

Fig. 5
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                Greetings to All:
 

Where did the summer go?   It seems just yesterday we were weathering the heat, 
celebrating the 4th of July or enjoying a squeezed in vacation. 

 
I am delighted to receive reports from all over the U.S. that denturists are busy; our 
popular profession is proving to be a valuable contribution serving the prosthetic 
dental needs to many of our citizens. The summer was busy, also, for your Board 
of Directors and Region Chairs.  However, our work is just in the beginning stage 
when we consider our ultimate goal of national recognition.

 
The National Denturist Association, USA has as the purpose to serve association 
members, to be a source for communication, to promote and raise public 
awareness of the denturist profession and to address unjust restrictions inhibiting 
denturists from serving in their communities.  This injustice affects, not only the 
professional denturist, but also those individuals who could greatly benefit from 

denturist service; thus our goal – national recognition.
 
Your leadership has worked diligently with this goal as our focus and we have seen exponential growth.  With that in 
mind, and to continue this growth we have to consider moving forward may mean substantial organizational change.  This 
is an exciting venture and we look forward to presenting the options being investigated at our annual general meeting 
in November.
 

Kudos again to our Region Chairs.   Communication is our 
life-blood and these individuals are dedicated to seeing that 
every voice is heard and every concern is addressed.  To “get 
on board” please take the liberty to contact the chairperson 
in your area.  The regions and their respective chairs are 
listed in the News & Notes section of this magazine on page 
20.

As president of your board of directors, I speak for each member in sending our most appreciative “thank you” to 
everyone for your membership, the donations of your time and finances, the calls and notes of appreciation and your 
support.  We look forward to seeing each of you at our annual conference.   Put this on your calendar:   November 1-4, 
2017; The Orleans Hotel, Las Vegas, NV.
 
Sincerely,

Anita C. Ogle, LD. DD 
President, National Denturist Association, USA 

Anita C. Ogle ,  LD, DD. President 
National Denturist Association, U.S.A.
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look like they are wearing dentures. 
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most significantly, the esthetics that can be achieved when using them. (Fig 1&2, Fig. 3, 4, 5)
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is longing for that Hollywood smile or duplicating 
the character of a diastema from their younger smile, 
giving a patient what they want could be a daunting 
task if you don’t have all the right tools and tooth 
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I find that one of most important ways to achieve the natural esthetics that we’re all striving for is to 
encourage the patient to be a part of the tooth selection process. We all know that there are endless 
choices and it is unrealistic to be sitting chair-side for hours while a patient flips through denture mold 
charts… this isn’t at all what I mean by involving a patient in the selection process. It is key to have a few 
carefully selected live mold guides (and a few other tools) to help you illustrate and guide your patient to 
what is best suited for their new smile. In my practice, the Phonares® II and Vivodent® S PE are my go-to 
3D mold guides for achieving the results my patients expect. The Vivodent® S PE shade guide even comes 
with a papilla meter and facial meter (Fig 6) built right into it.  

Fig. 3,4 &5 
Maxillary & 
Mandibular 
set up for 
try-in and 
wax up. 

Fig. 1&2 
Patient’s 
existing 
denture – 
less than 
one year 
old.

Fig. 1 Fig. 2

Fig. 3 Fig. 4

Fig. 5

The Vivodent® S PE tooth line has it all covered. Within each size of tooth, there are a variety of both 
masculine and feminine molds that exhibit varying degrees of wear. I specifically like that the cusp tips of 
the canines on certain molds exhibit wear facets that would commonly be found in a natural, aged smile. 
(Fig. 7)
 
When examining the surface 
texture of the Vivodent® S PE 
tooth line, you can see the life like 
imbrication lines and perikymata. 
The light reflects off the facial 
surfaces of the teeth as in natural 
dentition.  

The color of the multi-layered 
teeth possess all of the unique 
qualities that are observed in 
natural dentition. From the 
mamelons that are visible from 
within, to the opalescence and 
translucency, the S PE line covers 
all from the shade accentuated 
tooth neck to the incisal halo. 

I can’t help but dissect the characteristics of denture teeth through the eyes of a ceramist. The Vivodent® 
S PE tooth line exhibits the morphology, surface texture and color as close to nature as I’ve seen in 
denture teeth. Ivoclar has really paid close attention to every detail in producing a tooth line that sets its 
self apart from the rest.  

The smiles I restore are the best form of marketing out there. These patients are my walking advertising, 
so I always strive to deliver each and every patient with the most natural esthetic results possible. Most 
importantly, it’s simply what they deserve. •
 

For more information on the Vivodent® S PE Toothline please contact your local Ivoclar 
Representative or call Customer Service at 800-263-8182.

For more information, call us at 1-800-533-6825 in the U.S., 1-800-263-8182 in Canada.
©2017 Ivoclar Vivadent, Inc. Ivoclar Vivadent, SR Vivodent S PE and Phonares II are registered trademarks of Ivoclar Vivadent, Inc. 

Fig 6. The facial meter measures the inter ala space, used as a guide 
for tooth size selection.
Fig 7. Processed complete maxillary & cast partial mandibular dentures.
Below: Vivodent® S PE Shade Guide

Fig. 6

Fig. 7
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Kind of catchy, huh?  Would that be a goal for you?  

While attending a seminar with this catchy title, I was impressed when the 
speaker, having been introduced, practically bounded to the front of the 
room with a broad smile, arms in the air proclaiming in a booming voice, 
“What a glorious day to be alive and to meet you, my new friends!”   I was 
impressed and instinctively displayed a returned smile; apparently, others 
in the room felt the same way because the atmosphere became charged 
with excitement as smiles and nods went surging through the group.

He plunged right into his speech talking about enthusiasm; he convinced 
us that to “be enthusiastic we had to act enthusiastic.”   The focus of the 
seminar was as the title to this article implies, how to improve my busi-
ness, and never expecting to be a public motivational speaker,  I was not 
quite sure how his presentation on enthusiasm was relevant to me having 
a million dollar denturist practice.

Soon into his presentation, however, I caught on!  The success or failure 
of my denturist practice begins with me…not my patients…not my prod-
uct…not my staff… not my building…etc.  The success of my practice 

depends on me, my integrity, my vision, my dedication and enthusiasm for 
creating the business I want…in other words, in order for me ” to be suc-
cessful, I have to act successful.”   

So how do you act successful?   Does it mean slapping people on the 
back and loudly proclaiming your self worth?   Of course not, in fact, that 
behavior will usually generate the least success.  To act successful certainly 
does not mean being phony or arrogant, actually it requires vision, hard 
work and discipline.    With professional enthusiasm will be the desire to 
learn and be motivated to action.

Professionalism begins with you, the denturist.  First, in your appearance, 
dress like a professional.  Keep “hobby” clothes for hobby time, not pro-
fessional time.   An immaculate professional appearance, without a word 
spoken, will generate a professional impression.   Remember to be suc-
cessful, you have to act successful.  

This may seem elementary, but next would be vocabulary and grammar.   
As denturist, you are skilled practitioners, no one can compete with your 
technical skills; however, you must remember you are a denturist; a health-
care professional that serves patients.   Following correct grammatical 
rules is imperative.  Incorrect grammar and shallow vocabulary shows a 
lack of learning or laziness and will generate an impression.   Remember 
to be successful, you have to act successful.

~~HOW TO HAVE A 
MILLION DOLLAR 
PRACTICE~~
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Being successful involves perception.  How do you perceive yourself; how 
do others perceive you?   A friend recently commented about a certain 
denturist, ”The guy must have a good business, his office looks like a ‘mil-
lion’ dollars!”   The next impression the public will have of you, the dentur-
ist will be from your office.  Regardless of where your office is located to 
be a “million dollar” business it must be immaculate.  The grounds must be 
maintained meticulously; the reception room, office and operatories must 
sparkle.  

An article was recently published in a dental journal that reported the 
results of a patient survey asking what was most important to them in 
choosing a dental office.  One would expect the answer to be the skill of 
the practitioner; however, that was way down the list.  The first concern 
was the cleanliness of the bathroom!   Appearance and friendliness were 
also at the top of the list.   Denturists have a genuine talent; some even say 
a “gift.”   However, to serve the public we must attract the public.  All the 
advertising and gimmicks possible will not generate success as much as 
patient confidence.  Patient confidence keeps that patient and generates 
referrals…referrals generate more  patients.     Apparently, a professional 
appearance  generates a positive confident impression.  Remember to be 
successful, we have to act successful. 

The most prescient indicator of potential success can be taken from the 
words of  Kerry Stokes, “Ethics or simple honesty is the building blocks 
upon which our whole society is based, and business is a part of our so-
ciety, and it’s integral to the practice of being able to conduct business, 
that you have a set of honest standards.”    Mr. Stokes is one of Australia’s 
most remarkable individuals. Not because he is one of Australia’s wealthiest 
and most powerful people, but because of what he overcame to get there; 
his life story is interesting read.  Establishing a stellar reputation for being 

honest will prove to be a cornerstone of a “million dollar practice” and 
belies the idea that clever business minded people take advantage of every 
opportunity even if a bit shady.  J. C. Watts,  former pro football player and 
Oklahoma congressman, says it in a little more humorous way.  ‘Character 
is doing the right thing when nobody’s looking. There are too many people 
who think that the only thing that’s right is to get by; and the only thing 
that’s wrong is to get caught.”   Integrity is imperative to a successful ca-
reer.    To be successful, we have to act successful.

The presenter at the seminar gave a challenge to those of us in attendance.  
Stating even though he knew these few hints were simple and would be 
easy to follow,  statistically speaking, most of us would leave the confer-
ence and go back to our business as usual; same old same old.  However, a 
few of us would be inspired and challenged.  He continued saying, “A few 
of you will look in the mirror and finally see  yourself as a professional and 
dress up.  Some of you will realize you have become a bit lazy and will be 
inspired to freshen up.   A few of you will look honestly and critically at 
your office and spruce up.  And a few would take a hard look in that mirror 
and re-dedicate yourselves to the ethics and high standards required as a 
denturist.”    He admonished that to  keep a business stimulated a good 
“overhaul” is required about every ten years, but a thriving business has at 
its helm a leader/owner/practitioner that understands the importance of 
daily professional vigilance.

If we are diligent and sincere in our dedication to serve the public to the 
best of our ability with our “gift” then it is just and honorable that we 
should enjoy success by seeing our practices provide a monetary reward.  A 
million-dollar practice is possible but  begins with the professional denturist 
who realizes that “to be successful we have to act successful!”
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For several years the Washington Denturist Association 
(WDA) has used political advocacy to make gains and save 
dollars for their profession.  Through the work of the WDA 
advocacy program, Washington Denturists were able to keep 
the bulk of their business taxed at a lower tax rate; they were 
able to expand their scope of practice to include teeth whit-
ening and non-orthodontic appliances; and they were able to 
have the state Board of Denturists take over disciplinary ac-
tions for the profession which is leading to reduced costs and 
increased efficacy.  Some of these successes took a few years 
to achieve but continued pushes by the WDA and its members 
made sure they did happen.

More recently, Washington Denturists achieved another advo-
cacy success.  After being the health care profession with the 
highest fees in the state for many years, in February 2018 we 
are expecting our state Department of Health to actually re-
duce renewal fees by over $150 per year and reduce up front 
application fees for new denturists from $1500 to $350.  The 
hope is to bring more new denturists into the state to help 
reduce fees even further.  

This success came about only through perseverance by Wash-
ington Denturists who met with legislators and the Depart-
ment of Health several times to state their case.  It was capped 
by introduction of legislation which – while it did not pass – 
helped il lustrate the problem for legislators and resulted in 
calls to the Department of Health.  More work needs to be 
done in this arena, so we will keep up the pressure.  To assist 
in keeping up the pressure, WDA helped pass a proviso in our 
state budget requiring a performance audit of the Depart-
ment of Health’s fee setting methodology.  Other provider 
groups are grateful to the WDA for doing this.

All of this i l lustrates the need to “never give up” when it 
comes to political advocacy.  On the state level this could 
mean getting licensing, reducing fees and ensuring denturist 
access Medicaid patients.  On the federal level, advocacy pres-
sure by denturists is absolutely necessary to make sure den-
ture care is included in Medicare programs and that insurance 

companies are aware of denturists and include the in their 
networks.

But the success takes ACTION.  If you have received a call to 
action from the National Denturist Association, USA or your 
state association, make sure you have done your part.  For 
NDA, USA this means contacting your Congressional officials 
to put pressure on the federal Bureau of Labor Statistics to 
recognize denturists as a profession separate from dentists.  
This recognition is one of the first steps needed to make sure 
federal and state programs understand that the profession is 
separate and deserves to be treated as such.

So make sure you make those calls and write those letters.  
The success may not be immediate, but it will happen if you 
keep up the pressure.

by Carolyn Logue, Lobbyist for the
     Washington Denturist Association

 CA Logue Public Affairs
              6514  78th Avenue, NE
      Olympia, WA  98516
       Carolyn.logue@comcast.net
 360-789-3491

POLITICAL AND LEGISLATIVE 

ADVOCACY LEADS TO RESULTS FOR 

WASHINGTON DENTURISTS
by Carolyn Logue, Lobbyist for the Washington Denturist Association

kp.org/careers

EQUAL OPPORTUNITY EMPLOYER/DISABILITY/VETERAN

Be a preventive health care pioneer. Your talent is that you have many talents. You drive 
quality. You inspire team members. And above all, you create change for the better. Bring your talents to 
Kaiser Permanente and see your visionary ideas make a difference in the lives of others. Be essential.

Denturist – Dental
In this role, you will provide competent, high-quality prosthetic appliances to Kaiser Permanente Dental 
Care Program membership that is aesthetically, phonetically, and technically acceptable to the patient and 
PDA Peer Review.

Qualifications Include:
•   At least two years of previous experience  

as a Licensed Denturist; four years of  
experience preferred 

• A high school diploma or GED 
•   Completion of all course and clinical  

requirements requisite for successful  
achievement of the Oregon Board Exams

•   Oregon and/or Washington State Certified 
Denturist License

•  Oral Pathology Certificate preferred  
•    Basic Life Support (BLS) for Health Care  

Providers required upon hire/transfer
•   National Provider Identifier (NPI) required  

prior to employment start date
•   Hand pieces-daily and working with  

removable appliances
•   Knowledge of sterilization and infection  

control equipment

For immediate consideration, please visit kp.org/careers for complete qualifications  
and job submission details, referencing job number 595911.
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To better characterize and understand the nature of a very conservative 
definition of ‘avoidable’ emergency department (ED) visits in the United 
States to provide policymakers insight into what interventions can target 
non-urgent ED visits a study was led by Renee Hsia, MD, a professor and 
the director of health policy studies in the department of emergency medi-
cine at the University of California, San Francisco School of Medicine and 
reported in the International Journal for Quality in Health Care (August 31, 
2017). She performed a retrospective analysis of a very conservative defini-
tion of ‘avoidable’ ED visits using data from the National Hospital Ambula-
tory Medical Care Survey from 2005 to 2011.

The researchers analyzed more than 115,000 records from 424 million 
adult ED visits between 2005 and 2011 in the U.S. They used data from the 
National Hospital Ambulatory Medical Care Survey. They defined avoidable 
as visits that did not require any diagnostic or screening services, proce-
dures, medications, or hospital admittance.

A significant number of ‘avoidable’ ED visits were for mental health and 
dental conditions, which the ED is not fully equipped to treat. These findings 
provide a better understanding of what policy initiatives could potentially 
reduce these ‘avoidable’ ED visits to address the gaps in our healthcare 
system, such as increased access to mental health and dental care
Overall, more than 3% of all ED visits were avoidable. The researchers also 
found that alcohol abuse, dental disorders, and mood disorders were the 
three highest-ranking diagnoses at discharge for avoidable conditions.
Findings from the study are shown in the infographic below.

Submitted By:
Brian F. Finnie
Director of Special Projects
Pac-Dent International
info@pac-dent.com
Reprinted by permission from DrBicuspid.com
Copyright@2017 DrBicuspid.com

Toothache Tops Avoidable Emergency Room Visits
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Tongue gel, why do you need it? The immediate answer to that is that tongue gels help get rid of 
bad breath. The other reason is that it’s better for your overall health in that these gels can help 
eliminate the bacteria that rests on your tongue. Have you ever wondered what that white coating 
on your tongue was? Well that is the bacteria just mentioned! Coincidentally that white coating is 
also the leading cause of bad breathe. 

Now you may be thinking what are the options when it comes to choosing a tongue gel? To nar-
row it down, there are two major brands for tongue gel on Amazon one of them being Dr. Breath, 
a Whiter Image tongue gel. Dr. Breath tongue gel goes for $13.95 with prime. Seems expensive, 
but there is a very good reason why Dr. Breath is a bit more than other leading gels. For instance 
Dr. Breath is artificial color free, it actually kills the bacteria on the tongue, and it eliminates bad 
breathe. Other tongue gels simply neutralizes bad breath meaning that nasty breath will come back 
quicker. Dr. Breath also eliminates bad breath for 12 to 18 hours! It achieves this through its three 
main ingredients:
 
• Cetylpyridinium chloride, which helps prevent bacterial growth and suppress the expression of 
volatile sulfur compounds (VSC) related genes
• Essential oils, to also help kill and prevent bacterial growth
• Hydrogen Peroxide (1%) , to eliminate bacteria

Leading Brands have none of those ingredients while also HAVING artificial coloring. Of course it is 
ultimately your decision to either save a few bucks on gels that only neutralize bad breath or to pay 
a little more for a product that actually kills bacteria and bad breath for 12 hours or more.

An American-made quality tooth line for an incisal 
and interproximal blend that enables teeth to absorb 

and reflect surrounding colors

PERFECT MODERN SMILES

Order online at www.americantooth.com

Justi®, the professional’s choice for hardened plastic 
teeth celebrates 153 years in the dental industry!

Call (800) 628-1437 
for shades and molds available.

Additional molds now available

NEW SHADE GUIDE AVAILABLE

Made in the U.S.A.

Ad_HalfPage-NDA-20170206.indd   1 2/6/17   1:33 PM

TONGUE GEL
Why Do We Need It?
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by Janice Wheeler

When renovating an office, a hammer can be a very valuable 
tool for banging nails into place and effecting a positive change 
in the physical appearance of the practice. However, trying to 
hammer administrative changes into the office staff may not 
be nearly as effective!

NOT EVERYONE IS A FAN OF CHANGE
For some staff and practitioners, change has not always been a 
positive force in their lives and they have gotten into set ways 
of doing things as a protective mechanism. “Go with what you 
know” rather than experimenting with new ideas or ways of 
accomplishing change seems safer to some. “But we’ve always 
done it this way!” becomes the cry from a staff member or 
even the practice owner when alterations or refinements are 
suggested.

EFFECTIVELY MAKING CHANGES
Times are changing in terms of technology and techniques, and 
this affects the human side of the practice too, both for the 
staff and for the patients. So on-going change will therefore 
be a fact of life if one wants to evolve and grow the practice.
How you go about introducing changes into the practice can 
influence the chances of success. If you just go up to the staff 
and say, “this is now the way you are going to do things from 
now on,” you are not likely to build up a lot of agreement and 
get much in the way of compliance.

ALIGN PURPOSES
Look at the purpose of your practice (your mission 
statement). If it is a worthwhile purpose, all the staff will want 
to get behind it and push in that direction.
Most staff want to deliver a high quality service and alignment 
of all actions towards that end will meet with agreement.
When you are looking at introducing a change in systems or 
structure or policy, you need to show how the change will 
help enhance the attainment of the purpose. This way you are 
not “hammering” them with sudden, unexplained change but 
rather encouraging them in a positive direction.

FOLLOW-UP IS IMPORTANT
After introducing a change in methodology or systems, a good 
executive will follow up to get feedback from the staff as to the 
effectiveness of the change. Sometimes slight modifications 
will be necessary, and sometimes it simply is not working 
and needs to be scrapped. However, if the change meets with 
increased production, then it should be documented and 
become policy that it is now the way to do things.
As time goes along, a vigilant executive may find that the 
new system has been dropped out and needs to be pushed 
back into place. It can take a little time to make new ways 
permanent and fully functional. Be persistent and insistent.
Think of one thing that you want changed and use the above 
steps. See what happens. Have fun!

Janice Wheeler 
is the president and co-owner of the The Art of Management Inc., a practice management company dedicated to helping denturists 
and other healthcare practitioners reach their full potential. For more information call 416-466-6217 or 800-563-3994,
e-mail info@amican.com, www.amican.com

Don’t Use a Hammer 
to Make Change 



Give Your Patients the
“Ultimate Smile”!

Great Esthetic Clasp Options from Aurum Ceramic ®

Vitallium® 2000 Cast Partials

• Clasps that adjust like gold (without deformation).

• Smaller, lighter partials for greater patient comfort.
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NEWS AND NOTES

U.S. REGIONS
Denturists are compassionate and many have been contacting their region chair 
or the NDA, USA office asking what can be done.  Everyone wants to help, so 
the consensus was to work with one of the major organizations helping in the 
disaster areas.  Amy Varshock, Midwest Region Chair, contacted the Salvation 
Army; they were appreciative of our offer to be involved and said their greatest 
need is for funding in order to provide basic needs.    Responding to this, we 
are asking everyone to please return the donation form sent with this magazine 
with your generous support.  Your gift to the NATIONAL DENTURIST 
ASSOCIATION BENEVOLENCE FUND will be sent in its entirety to the 
Salvation Army Relief Fund. Your donation will be fully tax deductable. Please, 
contact your region chair if you have questions.   Join them in their efforts to 
show compassion for the many, many individuals affected by these disasters.  You 
gift will need to be received by 12/31/17.

CENTRAL REGION
(AR, IA, IL, IN, LA, MI, MN, MS, OH, WI)
Chair - William Wirth 
Email: wirthirkm@comcast.net

MIDWEST REGION
KS, OK, ND, SD, NE, TX, NM, AZ, MO)
Chair - Amy Varshock 
Email:  dentureessentials@gmail.com

Message From the Chair:
As the Region Chair for Texas I have been reaching out to folks there introducing 
myself and letting them know about the happenings within the profession and 
the activities of the NDA, USA. Hurricane Harvey had me change gears from 
introduction mode to disaster relief mode. My first thought was to provide 
replacement dental appliances to those who lost their denture or partial denture 
during these horrific disasters.  Even though there are several of us willing to 
go to  Florida and Texas to provide this service, unfortunately it is not quite 
that easy.  My profession of service is not recognized or tolerated in these two 
states.  The dental monopolies there prohibit it.  So, what to do, we want to help.  
I contacted the Salvation Army; they are appreciative and delighted to know we 
want to help.  The best way is to send financial support.  I have teamed up with 
the Southwest Region Chair whose area includes Florida; he is also committed 
to helping so our donation request includes funds for the relief efforts in Texas 
and Florida.  Please join us by sending your generous gift. 

NORTHEAST REGION 
(ME, MA, VT, NH, PA, NY, NJ, MD, CT, DC, RI)
Chair - Philip Sanguedolce 
Email: psanga@yahoo.com

OREGON
Chair - TBA

SOUTHEAST REGION
(AL, DE, FL GA, KY, NC, SC, TN, VA, WV)
Chair - Glen Anderson
Email: glen.anderson@nationaldenturist.com

Message From the Chair:
We have some exciting happenings in our region and are anxious to share this, 
however, we are concentrating on our friends in Florida.   Some people have 
lost everything.  The devastation left by hurricane Irma has been overwhelming. 
Teaming with the Midwest Region Chair and working with the Salvation Army 
we are soliciting financial aid.  There is a donation form sent along with this 

magazine.   You tax deductible gift will be given to the Salvation Army in its 
entirety; they are supplying food, water and other necessities such as tooth 
brushes, soap, clothes, etc. Denturists are benevolent; I know you will prove 
this to be true by your generous donation.

Florida:
As you know Florida was hit hard by Hurricane Irma.   Our NDA, USA 
members are safe, some with minor damage to homes, but parts of the state 
were almost entirely destroyed. Nearly everyone has friends or family that 
has sustained major damage. So your continued prayers are much appreciated.

Kentucky:
We are determined to get legislation established in Kentucky.   A major 
dental crisis is rampant here and denturists are waiting to be “allowed” to 
provide the prosthetic dental needs which is critical for a person’s health and 
overall well being.  The restraints against our profession is unjust; we intend 
to right this wrong.  Thank you for your continued support.   We will win this 
battle!  For more information or to donate, please visit our website: www.
kentuckydenturistassociation.com  or call 606-521-6208. 

WASHINGTON 
Chair - Melissa Brulotte 
Email: melissa@nwdental.org

WESTERN REGION
(CA, CO, NV, UT, AK, HI, ID, MT, WY)
Chair - Henry Babichenko, LD
Email: babichenkog@live.com

Montana:
The Denturist Association of Montana is continuing to move forward with
litigation against the MT Board of Dentistry to get relief from anti-competitive, 
illegal rulemaking, specifically dentures over implants. During the legislative 
session that just ended, a statute was passed and signed by the Governor 
concerning “Active Supervision”. This statute gives the Director of the 
Department of Labor & Industry veto power over decisions made by boards 
that may be anti-competitive. We are not sure at this time, exactly how well 
that law will be adhered to or enforced. The Association and its attorney will 
be monitoring the events of the next several months to review the changes 
that take based on this new statute.

Wyoming:
Realizing the best way to gain independence is the initiative process, 
onsideration to organize for the 2020 election is being discussed. To join 
or support our efforts or to learn more about the Wyoming Denturist 
Association please visit their 
website: http://www.wyomingstatedenturistassociation.org.

OREGON/WASHINGTON CONFERENCE
Washington Denturist Association and Oregon State Denturist Association 
Joint Conference - Save the date! 
April 27 -29, 2018
Venue: 
Skamainia Lodge 
1131 SW Skamania Lodge Way 
Stevenson, WA 98648
Questions contact: 
Carol Carbone - 1-800-680-9255 WDA 

Krissie McBride - 1-541-654-5885 OSDA
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THE NATIONAL DENTURIST ASSOCIATION, USA
Mark the Date:
2017 NDA, USA Conference - November 1-4, 2017
Venue: The Orleans
Hotel Reservations:
Online: www.orleanscasino.com/groups Or call: 800-675-3267
Identify the Conference and Code:
The National Denturist Assn, USA / A7NAC10
Conference Registration:
Online: www.nationaldenturist.com
Fax: 360-779-1566
Call: 360-232-4353 / 855-653-3688
USPS:  Box 2344, Poulsbo, WA  98370

 

See what a little 
reimagination can 
do for your lab

Digital Denture Solutions
Dentsply Sirona has partnered with AvaDent to bring 
you digital dentures that minimize the downsides of 
traditional production, o� ering a simplifi ed process 
and an accurate fi t that leads to fewer patient visits 
and post insertion adjustments. Whether you prefer 
to scan and mill in your lab, or scan and let us take 
care of the rest, you can count on a more e�  cient 
workfl ow and new business that will breathe new life 
into your lab. Reimagine Dentures. Revitalize Your Lab.

Visit dentsplysirona.com/digitaldentures 

©2017 Dentsply Sirona. All rights reserved.©2017 Dentsply Sirona. All rights reserved.
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Book your room by phone or by e-mail.
Mention that you are part of the IFD
Attending the 10th World Denturist Symposium

Make your Reservations:
Hôtel Mortagne
1228, rue Nobel, Boucherville
(Quebec) J4B 5H1
T: 450 655-9966
E: reservation@hotelmortagne.com
(Use Confirmation Code #: 19124)
Book your rooms now; limited number available.

For more information, contact:
Camille Bourbonnais, IFD Chief Executive
T: +1 450 274 1130
Cell: +1 514 705 2447
E: camille.bourbonnais@international-denturists.org
http://www.international-denturists.org/
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 One could say Glen started his denturist career in 
the late 70s if, as a kid, sweeping the floor in his father’s 
dental lab counts. However Glen states, “Realistically, I got 
started in 1986 when I enrolled in college and needed a 
job.   My parents offered me the luxury of living at home 
while attending college which was great, but college is 
expensive and I needed a job. My Dad’s offer to work in his 
dental clinic was appreciated.  He was a strong advocate 
for establishing legislation to recognize denturists, was an 
active lobbyist and was defying the dental community by 
serving patients.  However, I was not thinking about this as 
a career; I just wanted a job.”  

 This was in Kentucky in the late 1980’s; denturitry was not tolerated by 
the dental community and any avenue for licensure or education was rejected by the 
legislature. Glen had seen his grandfather and father push tirelessly for this right.  His 
father had advocated education and was graduated from the “Academy of American 
Denturists.” This program offered by Community College in Florida promised upon 
completion  a degree in denturitry.  However, with pressure from the American 
Dental Association, the college rescinded on rewarding the degree (these accredited 
hours were later accepted by Covenant College as transfer credits when his father 
pursued and earned his Bachelor’s Degree.)  Yet, Glenn says, “My father’s attempt at 
opening the profession in Kentucky was met with harassment, threats and arrests.”
 After graduating college and picking up the torch from his father, Glen 
continued the “pursuit for independence” in Kentucky. Glen, who has a Bachelor’s 
Degree in Health Science from Williamsburg College and  a graduate of George 
Brown College receiving his diploma in denturitry is a licensed denturists in Maine, 
but Kentucky legislators have yet to recognize his profession giving him the freedom 
to serve unencumbered.    
 Glen’s talent with his willingness to serve is needed in the area of 
Kentucky where he chooses to have a denture clinic. He is serving patients in the 
5th Congressional District in the Eastern part of Kentucky.  This area which includes 
part of Appalachia has ranked the last among all 436 congressional districts in the 
health index of the American Human Development studies and investigation in this 
area has revealed the largest number of individuals needing dental care. (website of 
KFTC & MACED) Unfortunately, drug use is prevalent in these counties contributing 
to the dental crisis and so many people missing some if not all of their natural teeth. 
Recent studies have indicated over 65% of the population in this district have some 
or all of their teeth missing. (NYT – In Kentucky’s Teeth, Toll of Poverty & Neglect) 
The dental needs in this area are at a critical level and are not being met by the 
dental community.   Kentucky has been listed by the Department of Health and 
Human Services as a Dental Health Professional Shortage Area, meaning residents 
often cannot find or afford a dentist. According to a report in the New York Times, 
Kentucky is among the worst states nationally in the proportion of low-income 
residents served by free or subsidized dental clinics, and less than a fourth of the 
state’s dentists regularly take Medicaid,   Denturists, with a much lower overhead 
than what may be in a traditional dental office, are more apt to serve Medicaid, 
or low income patients.   The reports continue:   A report in The Courier Journal  
(Deborah Vetter; 2/25/2016) Kentucky has a high rate of adults over 65 who have 
had all their natural teeth extracted.  About 25% of such adults have no teeth, making 
Kentucky the fifth worst in the nation.  Many people have trouble getting access to 
a dentist.  This report said four counties have no dentists, 13 have only one dentists 
and 12 have only two dentists.  The need is dire.
 Glen accepts referrals from a community benevolent organization, 
Come-UNITY-Cooperative Care (CCC), endeavoring to help these individuals and 
is rewarded by “thank you” notes from patients who have been able to secure jobs 
and “turn their life around” after having their confidence and smile return. Glen is 
also a provider for Isaiah House, a state-licensed Alcohol and Other Drug Entity 
(AODE)  and a state-licensed Behavioral Health Service Organization (BHSO) 
treatment center for young men. In 2015, Isaiah House became one of the few 
treatment centers in the state of Kentucky to achieve national accreditation by Joint 

Commission and are recognized for providing a gold standard of quality care to their 
clients.  Glen says helping these young men who have lost their natural teeth due to 
the consequences of drug use is most rewarding.
 So Glen continues to ask the question, “What is the problem. With this 
evidence of need and the exemplary service denturists offer in other states and 
countries around the world, why would anyone contest our willingness to serve 
in Kentucky?” He goes on to say, “We’ve been surveilled, arrested, inspected, sued, 
and continually harassed, and the “powers that be” are targeting those of us who 
hold a denturist license apparently fearing we are the greatest threat to the dental 
monopoly they control.  Those of us lobbying or bringing public attention to the 
situation are especially targeted and the dentists who value our contribution and 
work with us are also being harassed putting their license in jeopardy.”   
 However, Glen says they are not giving up.  This harassment has only 
generated a greater determination.  In fact, he assures that they are “on a roll” in 
Kentucky and working with an attorney believes their quest will be won soon; they 
are pursuing several tactics. Glen’s attorney is quoted, “ Kentucky needs denturists; 
they are denture specialists. Establishing the denturist profession in Kentucky will 
be a major step in addressing the dental crisis created by the increasing fees being 
charged by dentists contributing to the lack of access to affordable denture services.  
I am confident we will be successful.”  
 Glen says, even with years fighting there is no gloom and doom affirming 
he has made a good living and has been rewarded.  “Sometimes a great set of teeth 
makes all the difference and helps generate a positive future for an individual; I’ve 
learned a lot about compassion and how to help someone who is broken.  A reward 
can’t get much better than that.  I feel that God has put me in Southeastern Kentucky, 
the capital of edentulous people of the United States, for a reason.  Not only to help 
the unfortunate but to change the unjust law so more people can be served.”  Glen 
goes on to say that most of the dentists he has worked with have been the best 
people anyone would want to meet, “I’ve established some of the best friendships a 
guy could ever want.”
 Glen is one who actually does what he professes. He has been an active 
member of the National Denturist Association, USA (NDA, USA) serving on the 
Board of Directors for several years.   He continues to serve the board as a Regional 
Chairperson being the liaison between denturists and denturists students in the 
southeastern states and the NDA, USA Board of Directors.
 His sincerity is evident when he says, “I’ve enjoyed serving on the NDA, 
USA Board of Directors with some great people; the talent, professional wisdom 
and unselfish service of our members are a model the dental associations should 
follow. I am appreciative of the denturist education which progressed my professional 
journey. Denturists pioneers have fought a Goliath, have suffered unquestionable 
abuse, yet they are motivated and determined to continue to fight for our profession.  
When I received my ruby red slippers of licensure, my path is made easier; lobbying is 
easier and my argument is impenetrable.  We will have our recognition in Kentucky.”
 Glen stays busy in his clinic and his family is involved.   His wife serves as 
his Office Manager and his three children have all helped as most denturists “kids” 
have.   Whether one of them is ready to “carry on the 4th generation” tradition is 
yet to be determined.   
 Glen encourages anyone that has an artistic “flair” to consider a career as 
a denturist. Educational opportunities are available for beginning a rewarding career.  
Glen’s advice, “The opportunity is there and should be seized upon!”

S P OT L I G H T  -  G L E N  A N D E R S O N ,  B S c ,  L D ,  D D
GLEN ANDERSON, BSC, LD, DD

“THE OPPORTUNITY IS THERE AND SHOULD BE SEIZED UPON!”
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Dr. Joe Massad
International Lecturer

Developed by

Limit one free sample per customer. • MASSAD, Strong-Massad Denplant are trademarks of Joseph J. Massad

413 North Pearl Street • Albany, New York 12207 • 518.434.3147 • 800.833.2343 • USA/Canada • www.nobilium.com

TWO

MILLION

SMILES
Get a FREE sample!

1 x 6 Sampl e l im it ed  t ime  on ly

See for yourself why the Massad® Impression Trays are one of the most popular
impression systems in the world... Serving over TWO MILLION SMILES.

Nobildent Teeth are highly wear-resistent with a natural design and 
hand-crafted quality. Email your free MILLION SMILES sample request 
to: info@nobilium.com  

Save precious chair time by molding
these thermoplastic trays right  in the
mouth.

What’s a SMILE without teeth?
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When a person chooses poorly, they are, in effect, choosing the 
bad consequences that come bundled with their decision.

Quite often the easiest choice is the decision that is based on an emotional 
bias, rather than intellectual reasoning. Take a moment and think about all the 
bad decisions you have made in your life. Think about the wrong turns, the 
bad relationships, the money mismanaged and misspent. Is it not true that 
the great majority of all the poor decisions that you made were based on 
emotion? 

In such situations, people always declare they’re following their heart, but if you 
look carefully, you’ll see they’re really being swept away by their emotions. The 
problem with such decisions is that they always produce consequences. When 
a person chooses poorly, they are, in effect, choosing the bad consequences 
that come bundled with their decision.

While it might be true that you cannot change the circumstances, you can 
choose your attitude...

You say if you really had your choice, you would be wealthy, happy, and fulfilled, 
and yet you are not. Therefore, you reason, you could not possibly have 

chosen your present situation. 
Certainly, there are many things that people cannot, and do not, choose. The 
loss of a loved one, a debilitating disease, a sudden injury, or a criminal attack 
are just a few things over which there is little or no control. But even in those 
situations you are not without choice. While it might be true that you cannot 
change those circumstances, you can choose your attitude, and thus, your 
response to them. Will you let them master your attitude, or will you choose 
in what manner you face them? 

So, while granting a concession to the unforeseen calamities you experienced, 
the fact remains that everything else in your life you have chosen. 

Why is it such a statement brings freedom to some people and anger to 
others? It is because to admit that one’s life is largely the result of choice 
places the responsibility and the consequences of one’s life squarely on the 
shoulders of every individual human being.  If your life really is a result of 
your own choice then you, and nobody else, is responsible for your present 
situation.

Is the time now, to evaluate your attitude and choices?

© 2015 Charles Marshall. Charles Marshall is a nationally 
known humorous motivational speaker and author. Visit his 

Web site at http://www.charlesmarshall.netor contact him via 
e-mail at charles@charlesmarshall.net.  

CHOOSE 
YOUR
ATTITUDE
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Monday, July 31, 2017

While we all paid close attention to health care in the Senate last week, 
the House Energy and Commerce Committee made a critical, yet mostly 
overlooked step to advance oral health for at-risk populations. 

On July 27th, the Committee unanimously passed HR 2422, or the Action 
for Dental Health Act of 2017. This bill calls for Congress to authorize 
additional oral health promotion and disease prevention programs to 
help at-risk populations struggling to obtain appropriate oral health care. 

The bill points out that more than 181 million Americans will not see a 
dentist, but almost half of people ages 30 and older have some form of 
gum disease and nearly a quarter of children under age 5 already have 
cavities. 

As we at DentaQuest well know, caries is the most prevalent chron-
icdisease among children and can be prevented. What’s more, we see 
time and again that Americans of all ages are in desperate need of access 
to oral health care - Missions of Mercy like the one in Wise County, Va., 
is a great example. Both the Washington Post and The New York Times 
covered the July event, for which thousands of people come from miles 
away and lineup for hours and even days just to get access to dental and 
other services.

If this new legislation passes through Congress, the Centers for Disease 
Control and Prevention will award grants and collaborate with states, 
counties, public officials, or other stakeholders to implement a variety 
of initiatives. 

These activities could include oral health programs that:
   ï.  more broadly use portable/mobile dental equipment;
   ï.  facilitate the establishment of dental homes;
   ï.  eliminate geographic, language, cultural, or other barriers to care;
   ï.  reduce the use of emergency departments for dental conditions;        
      and provide dental care to nursing home residents.

It is exciting to see bipartisan support for dental care initiatives that have 
tremendous impacts on the oral and overall health of patients. This type 

of work will drastically improve the health of Americans. And it has the 
ability to address the estimated $2.6 billion in free care that dentists cur-
rently deliver, as well as the nearly $2.1 billion spent on dental cases in 
hospital emergency departments – 80 percent of which could be treated 
in a dental office for roughly $4 million total, according to the bill.

Bipartisanship like this must continue and we urge legislators to make 
oral health a critical component of any health reform legislation that 
passes through this Congress. 

Submitted by:
Gary Vollan, LD
President, Wyoming Denturist Association

‘Action for Dental Health’
in Congress



2017  |  The National Denturist, USA  |  Fall 27. 

A professional learns every aspect of the job.
An amateur skips the learning process whenever possible.
A professional looks, speaks and dresses like a professional.
An amateur is sloppy in appearance and speech.
A professional carefully discovers what is needed and wanted. 
An amateur assumes what others need and want.
A professional keeps his or her work area clean and orderly.
An amateur has a messy, confused or dirty work area. 
A professional is focused and clear-headed.
An amateur is confused and distracted.
A professional does not let mistakes slide by.
An amateur ignores or hides mistakes.
A professional jumps into difficult assignments.
An amateur tries to get out of difficult work.
A professional completes projects as soon as possible.
An amateur is surrounded by unfinished work.
A professional remains level-headed and optimistic.
An amateur gets upset and assumes the worst.
A professional handles money and accounts very carefully.

 An amateur is sloppy with money or accounts. 
A professional faces up to other people’s upsets and problems.
An amateur avoids others’ problems.
A professional uses higher emotional tones: enthusiasm, cheerfulness 
interest, contentment.
An amateur uses lower emotional tones: anger, hostility, resentment, fear, 
victim.
A professional persists until the objective is achieved.
An amateur gives up at the first opportunity.
A professional produces more than expected.
An amateur produces just enough to get by.
A professional produces a high-quality product or service.
An amateur produces a medium-to-low quality product or service.
A professional earns high pay.
An amateur earns low pay and feels it’s unfair.
A professional has a promising future.
An amateur has an uncertain future.

Society does not emphasize the importance of professionalism, so people tend to believe that amateur work is normal. Many businesses accept less-
than-great results.

Schools graduate students who cannot read. You can miss 15 per cent of the driving-test answers and still get a driver’s license. “Just getting by” is an 
attitude many people accept. However, this is the attitude of amateurs.
In running a practice, the difference between top producing offices and lower end ones is often this missed internal marketing point: professionalism. 
It should be in evidence from front to back in everything you and your staff do.

POP QUIZ ON PROFESSIONALISM

Just for fun, take the following quiz and see where there might be room for improvement. Put a tick in the box with the truer statement for you.

If you ticked all the blue boxes, your professionalism is true-blue and perfect. If you have one or more red boxes, it simply means that you have room 
to improve. The first step to total professionalism is to DECIDE to do it and then fix the points that need work.
Have fun with this!

HOW YOU LOOK, TALK, WRITE, 
ACT AND WORK REVEAL YOUR 
PROFESSIONALISM OR LACK 
THEREOF.

Janice Wheeler 
is the president and co-owner of the The Art of Management Inc., a practice management company dedicated to helping denturists and other healthcare 
practitioners reach their full potential. For more information call 416-466-6217 or 800-563-3994, e-mail info@amican.com, www.amican.com



YOU CAN GIVE

WHERE IT’S NEEDED MOST
H PE

 Amy Varshock, LD, DPD

As a member of a  professional family of denturists, denture specialists, I was sincerely stressed knowing there will be individuals af-
fected by the disasters in Texas and Florida who with the danger swirling around them lost their dentures.   We want to help. In fact, our 
first thoughts were to go into these areas and serve these people as a benevolent gesture.   However, political restraints prohibit that.   
So we’ve teamed with the Salvation Army to solicit funds to help in any way needed.   The monies received into the National Denturist 
Association Benevolent Funds will be sent to the Salvation Army.   To donate please go to:   www.nationaldentrist.com/benevolent fund.
Thank you,  Amy Varshock, Denturist
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As vital as your smile

THE PREMIUM DENTURE SYSTEM

The award-winning teeth behind natural 
looking cosmetic dentures

®

The Queen’s Award
for “Teeth and 
Denture System”

Purchase 3 Enigma Premium Tooth Cards, Get 1 FREE!
(Anterior 1x6 or Posterior 1x8 cards only, mix & match okay).

Purchase 3 Enigma Color Tone 15 gm Bottles, Get 1 FREE!
Purchase 3 Enigma 500 gm Hi-Base Acrylic, Get 1 FREE!

Purchase 50 Enigma Premium Denture Teeth by June 30, 2016  
and receive an ENIGMA SHADE GUIDE FREE, valued at $64.36. 

EFFECTIVE DATES 2/26/16 - 6/30/16

Available through Zahn Dental
Call 1-800-558-5925 or 610-252-1464

www.americandentalsupply.net



CONFERENCE SCHEDULE OF EVENTS
WEDNESDAY- NOVEMBER 1, 2017
9:00 – 4:30 Business Meeting (Board of Directors, Committees, Region Chairs)
12:00 – 4:00 Registration
1:00 – 3:00 Lower Suction Dentures, No Valves, No Gimmicks – Esther Schwenning, LD – Sponsored by Ivoclar
3:15 – 4:15 High-Performance Polymer in a Digital Workflow – Jim Collis – Sponsored by Solvay
5:00 – ? Meet & Greet Social at the Masquerade Bar, Followed by Special activity – 7:30 PM Terry Fator Show
  at the Mirage Hotel/Casino (PRE-REGISTRATION REQUIRED, Transportation Not Provided)

THURSDAY - NOVEMBER 2, 2017
7:00  Conference Registration
7:00 - 8:30 Breakfast (Deluxe Continental)
8:00 - 10:00 Oral Cancer Screening and the Denturist - Evie Jesin, RRDH, BSc
10:15 - 11:00 Denturist Practice in 2017 and Beyond – Dean Fenwick , B.ED, MCP
11:10 - 12:10 Incorporating Implant Retained Removable Dentures into Your Practice – Ruth E. Bourke, BSc
12:10 - 1:30 LUNCH/GENERAL MEETING
1:30 - 3:30 Resilient Denture Liners: A Clinically Relevant Biologic, Biomechanical  Technique -  Nels Ewoldsen, DDS
3:45 - 5:15 CORE 3D Field Trip  
  CORE 3D & SOLVAY Field Trip- A Tour of the CORE 3D Facility Will Demonstrate their Leading Edge Digital Technologies 
6:00 – 7:00 EXHIBITS OPEN/Cocktail Social
7:30  Bowling  (pre-registration requested)

FRIDAY - NOVEMBER 3, 2017
8:30 - 5:00 EXHIBITS OPEN/TABLE TALK (CE Verification Must Be Completed By 5:00 P.M.)
7:00 - 8:30 Breakfast (Full Buffet)
8:30 - 9:30 Advancements in Implant Over-Dentures:  How to Solve Problems – Julie Ellison
12:30 - 2:00 LUNCH
4:30- 5:30 Digital Denture Excellence – An Introduction to EmergingTechnology – Bill Barton, MM, BS, CDT, TE
6:30  COCKTAILS/SOCIAL
7:00  GALA DINNER (pre-registration required)

SATURDAY - NOVEMBER 4, 2017
7:00 - 8:30 Breakfast (Deluxe Continental)
8:30 - 3:30 Gingival Customization with Gradia Gum – Eugene Royzengurt, DTG
  Elective Hands-On Class (Pre-Registration Required; Additional fee required; Space limited)
8:30 - 9:30 A Novel Prosthodontic Alternative - John Egan, MHealSci
9:35 - 11:00 What Is Your Radiographic Pattern Recognition Score - Evie Jesin, RRDH, BSc
11:05 - 12:00 Asymmetry; An Uneven Account - Brian Carson, CDT
12:05 - 1:30 LUNCH
1:30 - 3:30 Implant Supported and Retained Full Arch Removable Treatment - Chris Bormes, BSc, MICOI

BOARD MEETING (BOARD OF DIRECTORS, REGION CHAIRS,  COMMITTEE CHAIRS)

NOVEMBER 1ST - 4TH, 2017
NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE



Dean Fenwick, B.Ed, MCP
Dean has been an active supporter of the denturist profession for over 17 years.  A graduate of the University of British Columbia, Dean taught 
business and computers at both the high school and college levels before becoming introduced to the denturist profession.   Seeing a need for 
office management systems he created the Denturists Office Management software (DOM).   Dean has taught  practice management courses 
to denturist students at the Northern Alberta Institute of Technology and is regularly contracted by the College of Alberta Denturists to provide 
instruction in both paper and electronic formats.  Dean’s lively presentation style will definitely offer a fun learning experience.

DENTURIST PRACTICE IN 2017 AND BEYOND
This course will discuss how the denturist practice is evolving and the latest adaptations to make the most of your practice.   This course will 
examine leading businesses’ models in different industries today and present concepts that they have in common.   Marketing techniques, Human 
Resource Management, Managerial Accounting, Cash Flow Management, Patient Trust and Loyalty will all be looked at and discussed.   The course 
will highlight what denturists are doing to elevate the profession and achieve individual success and patient care.  

Ruth Bourke, BSc
Ruth has forty years of experience and knowledge as a dental technician, encompassing implant training at Sheffield University United Kingdom 
in the late 1980’s with Professor Branenmark, to the virtual designed MK1 concept bar developed with Dr John Kois in use today.  Ruth has 
completed various professional certificates as well as a degree in dental technology while working in academic institutions in the United Kingdom 
and the United States.  In 2004 she opened her own laboratory specializing in removable prosthodontics and continued her education to become 
a recognized specialist at the Kois center .

INCORPORATING IMPLANT RETAINED REMOVABLE DENTURES INTO YOUR PRACTICE
This course will address the differentiation between implant assisted and implant retained dentures.   Clinical examples will be shown and design 
elements with criteria for attachments used will be illustrated.   The participant will learn how to initiate order and complete outline virtual design 
steps utilizing Panthera Dental Design Platform.

Nels Ewoldsen, DDS
Nels earned his DDS and MSD (dental materials and prosthodontics) from Indiana University School of Dentistry in 1978 and 1994.  He has a 
private practice in Waveland, IN, and enjoys teaching dental students, residents and dentists putting his development background to practical use.   
He has served as a consultant to dental manufacturers focusing on materials and techniques that bring better dentistry to patients, especially the 
underserved.  As a member of the Catapult Group he directed New Technologies for GC America (1999-2002); and Clinical Research, Dentsply 
Prosthetics (2002-2012).

RESILIENT DENTURE LINERS:  A CLINICALLY RELEVANT BIOLOGIC, BIOMECHANICAL AND TECHNIQUE OVERVIEW 
This presentation will review resilient denture liner performance from the standpoints of biofilm resistance, energy transfer during function and 
clinical maintenance.   From simplified implant overdentures to conventional prostheses, patient benefits including comfort, function and simplified 
follow-up will be featured.

Evie Jesin, RRDH, BSc
Evie is no stranger to denturists; she has been a favored presenter at denturist conferences in the U.S. as well as Canada.   She has been a professor 
at George Brown College for over forty-one years and was instrumental in the IDEC program bringing education to denturists in the United 
States and the United Kingdom.  Those fortunate enough to have attended her lectures will confirm she always presents updated and current 
information that is relevant and addresses issues definitely transferable to real life situations and the denturist practice environment.

ORAL CANCER SCREENING AND THE DENTURIST
The prevalence of oral cancer continues to increase and all oral healthcare providers including denturists have a responsibility to perform oral 
cancer screenings. This course will provide new information on screening  techniques, the various types of oral cancers and the role of denturists 
in patients undergoing treatment for the BIG C and appropriate denturist interventions and dental treatment considerations.  Your knowledge will 
be challenged to reach new heights in prosthetic delivery and care of patients.  Join us for this informative lecture.

WHAT IS YOUR RADIOGRAPHIC PATTERN RECOGNITION SCORE?
This course will enhance the denturist radiographic pattern recognition of common diseases and conditions.   Join us for this informative lecture 
whereby denturists will be provided a quick template to be used in the office to assist with radiographic pattern recognition.  Test your knowledge, 
skill and judgment with this interactive lecture.

2017 CONFERENCE PRESENTERS - BIOS AND PICTURE FOR MAGAZINE 
PROMO 
(10 pages included here) 

  
Evie Jesin, RRDH, BSc 
Evie is no stranger to denturists; she has been a favored presenter at denturist conferences in the U.S. as 
well as Canada.   She has been a professor at George Brown College for over forty-one years and was 
instrumental in the IDEC program bringing education to denturists in the United States and the United 
Kingdom.  Those fortunate enough to have attended her lectures will confirm she always presents updated 
and current information that is relevant and addresses issues definitely transferable to real life  situations 
and the denturist practice environment. 

ORAL CANCER SCREENING AND THE DENTURIST 
The prevalence of oral cancer continues to increase and all oral healthcare providers including denturists 
have a responsibility to perform oral cancer screenings.   This course will provide new information on 
screening  techniques, the various types of oral cancers and the role of denturists in patients undergoing 
treatment for the BIG C and appropriate denturist interventions and dental treatment considerations.   Your 
knowledge will be challenged to reach new heights in prosthetic delivery and care of patients.  Join us for 
this informative lecture. 

WHAT IS YOUR RADIOGRAPHIC PATTERN RECOGNITION SCORE? 
This course will enhance the denturist radiographic pattern recognition of common diseases and conditions.   
Join us for this informative lecture whereby denturists will be provided a quick template to be used in the 
office to assist with radiographic pattern recognition.  Test your knowledge, skill and judgment with this 
interactive lecture. 
_____________________________________________________________________________________________
__ 

   
Dean Fenwick, B.Ed, MCP 
Dean has been an active supporter of the denturists profession for over 17 years.   A graduate of the 
University of British Columbia, Dean taught business and computers at both the high school and college 
levels before becoming introduced to the denturist profession.   Seeing a need for office management 
systems he created the Denturists Office Management software (DOM).   Dean has taught  practice 
management courses to denturist students at the Northern Alberta Institute of Technology and is regularly 
contracted by the College of Alberta Denturists to provide instruction in both paper and electronic formats.  
Dean's lively presentation style will definitely offer a fun learning experience. 

DENTURIST PRACTICE IN 2017 AND BEYOND 
This course will discuss how the denturist practice is evolving and the latest adaptations to make the most 
of your practice.   This course will examine leading businesses' models in different industries today and 
present concepts that they have in common.   Marketing techniques, Human Resource Management, 
Managerial Accounting, Cash Flow Management, Patient Trust and Loyalty will all be looked at and discussed.   
The course will highlight what denturists are doing to elevate the profession and achieve individual success 
and patient care.   

_____________________________________________________________________________________________ 

  

Ruth Bourke, BSc 
Ruth has forty years of experience and knowledge as a dental technician, encompassing implant training at 
Sheffield University United Kingdom in the late 1980’s with Professor Branenmark, to the virtual designed 
MK1 concept bar developed with Dr John Kois in use today.  Ruth has completed various professional 
certificates as well as a degree in dental technology while working in academic institutions in the United 
Kingdom and the United States.  In 2004 she opened her own laboratory specializing in removable 
prosthodontics and continued her education to become a recognized specialist at the Kois center . 

INCORPORATING IMPLANT RETAINED REMOVABLE DENTURES INTO YOUR PRACTICE 
This course will address the differentiation between implant assisted and implant retained dentures.   
Clinical examples will be shown and design elements with criteria for attachments used will be illustrated.   
The participant will learn how to initiate order and complete outline virtual design steps utilizing Panthera 
Dental Design Platform. 

_____________________________________________________________________________________________
___ 



Esther Schwenning, DD, SEMCD
After working in both Denturist Clinics and Dental labs for a number of years, Esther decided this was her future and completed her training in 
2007 at VCC.  She brings a wealth of enthusiasm to her industry.  Between volunteering with the DABC for the past 6 years, she dedicates her 
free time to expanding her knowledge to her profession.  Esther opened her own clinic in 2011, where her and her team practice what they 
preach.  In 2015 and 2016 she traveled to Japan to study under Dr. Jiro Abe and became a trainer for SEMCD.

Lower Suction Dentures, No Valves, No Gimmicks
This informative introductory discourse will offer an insight into the Dr. Abe Suction Impression Technique.   This new clinical impression system 
offers both stability and suction on lower dentures.   The class will define who would be a candidate and what the contraindications for this 
procedure would be and discuss the technique that will give optimum result.

Jim Collis (CDT)
Jim Collis, the Digital Design Expert for Solvay Dental 360, has been a CDT for over 40 years and recently retired from his dental laboratory 
in Chicago after 38 years of ownership. Jim has been on the Educational Board for the National Denturist School. In addition, he’s a visiting in-
structor at Harvard School of Dental Medicine, has taught at Northwestern University Dental School for ten years and frequently contributes 
to numerous industry publications.

High-Performance Polymer in a Digital Workflow: What it Can Do for You
This course will focus on positioning your clinic for the future by leveraging the latest innovations in CAD/RAM and milling techniques with a 
new high-performance polymer created specifically for RPDs. The presenter will discuss the benefits of high-performance polymers and their 
widening impact on the dental industry. He’ll cover the design differences between high-performance polymers and metal frameworks, review 
case studies on RPDs milled from a new high-performance polymer and discuss the benefits to the patient and the denturist.

Core3dcentres®, USA
This company has focused its efforts on providing the most extensive and precise production center services to the dental laboratory industry.  
Based in Las Vegas, Nevada, they not only provide customers with a proven range of digital milling solutions, but also creates a partnership for 
growth. The Core3dcentres’ team has an extensive knowledge of how digital technology can impact your business and are excited to not only 
share this knowledge but also build relationships that are mutually successful

A DIGITAL APPROACH TO RPD’S (A Field Trip)
Please join a field trip to Core3d facility and enjoy an interactive look at Digital Workflow. There will be something for everyone; for both the 
most and least digital clinician and  demonstrations on inter oral scanners design workstations. New materials such as Solvay’s Ultaire™ AKP 
will be introduced!
Join this fun visit to see new materials processes that will result in new patient opportunities for your practice.  Beverages and fun snacks will 
be served

Eugene Royzengurt, DTG
Eugene has been working in the dental industry since 1996.   He began as a dental assistant, later becoming an in-house laboratory technician 
specializing in removable prosthodontics.   He has earned an Associate Degree and Certificates in Dental Assistance and Radiology and is cur-
rently pursuing a denturist degree at The American Denturist College.   He has published several peer review articles on the subject of removable 
Prosthetics and lectures in the Unites States as well as internationally.   Eugene has been a member of the Dental Technicians Guild since 2013.   
He and his family live in Sandy, Utah, where he owns Apple Dental Laboratory, LLC.  

GINGIVAL CUSTOMIZATION WITH GRADIA GUM
This hands-on class will begin with a lecture which explains the aspects of customizing with Gradia Gum followed by hands-on instruction.   Par-
ticipants will learn gingival customization on full dentures (participants must provide a denture on which to work).   A milled PMMA Prototype will 
be provided.    At the end of this course the participant will be able to utilize simple schematics in order to provide aesthetical gingival contours 
with Gradia Gum and PMMA tooth customization with OPTIGLAZE color.

Use just one of these pictures

  

Core3dcentres®, USA 
This company has focused its efforts on providing the most extensive and precise production center services 
to the dental laboratory industry.  Based in Las Vegas, Nevada, they not only provide customers with a 
proven range of digital milling solutions, but also creates a partnership for growth. The Core3dcentres' team 
has an extensive knowledge of how digital technology can impact your business and are excited to not only 
share this knowledge but also build relationships that are mutually successful 

A DIGITAL APPROACH TO RPD’S (A Field Trip) 
Please join a field trip to Core3d facility and enjoy an interactive look at Digital Workflow. 
There will be something for everyone; for both the most and least digital clinician and   
demonstrations on inter oral scanners design workstations. 
New materials such as Solvay’s Ultaire™ AKP will be introduced! 
Join this fun visit to see new materials processes that will result in  
new patient opportunities for your practice.  Beverages and fun snacks will be served. 

________________________________________________________________________________________ 

  

Eugene Royzengurt, DTG 
Eugene has been working in the dental industry since 1996.   He began as a dental assistant, later 
becoming an in-house laboratory technician specializing in removable prosthodontics.   He has 
earned an Associate Degree and Certificates in Dental Assistance and Radiology and is currently 
pursuing a denturist degree at The American Denturist College.   He has published several peer 
review articles on the subject of removable Prosthetics and lectures in the Unites States as well as 
internationally.   Eugene has been a member of the Dental Technicians Guild since 2013.   He and 
his family live in Sandy, Utah, where he owns Apple Dental Laboratory, LLC.   

GINGIVAL CUSTOMIZATION WITH GRADIA GUM 
This hands-on class will begin with a lecture which explains the aspects of 
customizing with Gradia Gum followed by hands-on instruction.   Participants will 
learn gingival customization on full dentures (participants must provide a denture on which 
to work).   A milled PMMA Prototype will be provided.    At the end of this course the 
participant will be able to utilize simple schematics in order to provide aesthetical 
gingival contours with Gradia Gum and PMMA tooth customization with OPTIGLAZE 
color.

Bryan Carson, CDT
Brian is a second generation certified dental laboratory technician.  He is past president of the North Carolina Dental Laboratory Association 
and continues to serve on the board of directors for that organization.  He is a popular speaker across the U.S. and has given educational lectures 
and hands on training at conferences sponsored by VITA.  He attended the prestigious Training Facility Yeti/Gebdi and studied the concepts in 
NFP and Total Prosthetics.  He is a guest instructor for the Durham College Dental Laboratory Program and a member of the advisory board 
for that school’s dental laboratory program

ASYMMETRY, An Uneven Account
Asymmetry:  lack of equality or equivalence between parts or aspects of something; lack of symmetry.   Dentures can appear cookie cutter and 
lack patient character.  This presentation will explore the asymmetrical facial values that we all have and ways to use them as a positive.   Topics will 
include:   photography, facial anatomy, facial segmenting using Keynote, tooth selection, anterior arrangement and how using the Tribos 501 tooth 
line can aid in creating harmony. The goal is to create a denture that enhances the patient’s character and elevates their confidence.

Julie Ellison, CDT
Julie has a dental laboratory degree from Triton College and has worked in the dental field for thirty-two years.  She has spent the past twenty-nine 
years with Sterngold as the Technical Support Manager, coordinating the company’s technical and educational programs, included all CE programs.   
Julie was an integral part of the team that launched the Sterngold website in 1999 and she managed the site for many years.  She has also served 
as the company’s Sales Manager.   Julie has extensive knowledge of attachments, alloys, implants and related clinical support materials. 

ADVANCEMENTS IN IMPLANT OVER-DENTURES: HOW TO SOLVE PROBLEMS
Recent studies indicate that the implant supported overdenture is the fastest growing area of dentistry. New bar systems will be presented which 
can be used in CAD/CAM milled designs or with traditional cast techniques to solve problem with  implant placements.   Freestanding abutments 
screwed into traditional implants have become the most popular way to retain an overdenture.   New abutment systems will be presented which 
allow for true angle correction of misaligned implants while controlling cost.   The course will include statistical evidence of the potential growth 
within the overdenture market; bars vs free standing abutments and problem solving.

Bill Barton, MM, BS, CDT, TE
Bill is a Technical Consultant for Ivoclar Vivadent, Inc.   He is a graduate of the University of Phoenix with a Masters Degree in Business Manage-
ment.   He is a Magna Cum Laude graduate from Park University with a Bachelor of Science degree in Management and an Associate in Applied 
Science degrees in Dental Laboratory Technology and Personnel Management from the Community College of the U.S. Air Force.   He is certified 
in crown & bridge from the National Board for Certification and is recognized with the Technological designation.  He is a recognized subject 
matter expert and has published and given numerous lectures and hands-on lectures throughout the United States, Canada, Germany, Italy, Japan, 
United Arab Emirates and New Zealand.

DIGITAL DENTURE EXCELLENCE - AN INTRODUCTION TO EMERGING TECHNOLOGY
Interest in digital denture fabrication is gaining much attention and traction.  With numerous digital denture design and fabrication technologies 
emerging, technicians and clinicians are left confused and challenged to discern their practice needs.   This lecture covers key components for the 
fabrication of a premium denture utilizing a unique laboratory-based Digital Denture professional process.   It includes an introduction to both the 
clinical and laboratory innovative workflows as well as unique diagnostic instrumentation, equipment and materials.

John Egan, MHSci, CDT
John presented at the IFD World Symposium at Las Vegas in 2009 and returns to give a course presentation to NDA, USA participants concerning  
a medically compromised patient case that he treated at Otago University in New Zealand. This was published by the Special Care in Dentistry 
journal in 2012.   John had a 28-year career at Otago university as a technician, clinical tutor, lecturer and program coordinator of the clinical dental 
technician program. He now owns and operates his business in the sunny wine region of Hawkes Bay in New Zealand.

A NOVEL PROSTHETIC ALTERNATIVE
This presentation will introduce a flexible denture base material that can be manipulated on insertion into a smaller shape that is half the original 
size and is completely flexible for insertion into a mouth that has limited opening. Once seated on the maxillary and mandibular residual ridges, 
the denture regains its original form and becomes firm and strong to allow the patient to function.  This procedure offers a prosthodontic treat-
ment option for a patient with microstomia.

Chris Bormes, BSc, MICOI
Chris is the most requested presenter at the NDA, USA conferences.   His classes have afforded the participants a wealth of “take home” knowl-
edge and relevant information proven by a deluge of testimonies.   Chris was graduated from Gonzaga University earning his degree in Business 
Management prior to attending the dental laboratory technology program at City College of San Francisco.   He has earned both ICOI Fellowship 
and Mastership in Dental Technology, is a candidate for CDT in complete dentures, designed multiple attachments and restorative components 
and more.   Chris is president of PREAT Corporation, the premier precision attachment company in the United States and wrote the PREAT 
Corporation Technical Manuel.  He has lectured both nationally and internationally and is recognized as an expert in attachment and implantology.   
As a published author his articles can be found in periodicals such as The Journal of Canadian Denturism and The National Denturist, USA.

IMPLANT SUPPORTED AND RETAINED FULL ARCH REMOVABLE TREATMENT
How, where, when and why different treatment options are chosen for the edentulous patient.   Treatment options covered will be Overdenture 
Bars, such as Hader, Plunger Loc, Sagix, and Locator as well as Overdenture Studs, such as RT-x, Clix, Locator, O-Rings and Magnets.   The partici-
pants will learn which restorative option is best for the patient as well as technical information, troubleshooting and pitfalls to avoid. 

!  

Julie Ellison, CDT 
Julie has a dental laboratory degree from Triton College and has worked in the dental field for 
thirty-two years.  She has spent the past twenty-nine years with Sterngold as the Technical Support 
Manager, coordinating the company's technical and educational programs, included all CE 
programs.   Julie was an integral part of the team that launched the Sterngold website in 1999 and 
she managed the site for many years.  She has also served as the company's Sales Manager.   Julie 
has extensive knowledge of attachments, alloys, implants and related clinical support materials.  

ATTACHMENTS IN IMPLANT OVERDENTUERS - HOW TO SOLVE PROBLEMS 
Recent studies indicate that the implant supported overdenture is the fastest growing area of 
dentistry. 
New bar systems will be presented which can be used in CAD/CAM milled designs or with traditional 
cast techniques to solve problem with  implant placements.   Freestanding abutments screwed into 
traditional implants have become the most popular way to retain an overdenture.   New abutment 
systems will be presented which allow for true angle correction of misaligned implants while 
controlling cost.   The course will include statistical evidence of the potential growth within the 
overdenture market; bars vs free standing abutments and problem solving. 
_____________________________________________________________________________________
__ 

  

Bill Barton, MM, BS, CDT, TE 
Bill is a Technical Consultant for Ivoclar Vivadent, Inc.   He is a graduate of the University of 
Phoenix with a Masters Degree in Business Management.   He is a Magna Cum Laude graduate from 
Park University with a Bachelor of Science degree in Management and an Associate in Applied 
Science degrees in Dental Laboratory Technology and Personnel Management from the Community 
College of the U.S. Air Force.   He is certified in crown & bridge from the National Board for 
Certification and is recognized with the Technological designation.  He is a recognized subject 
matter expert and has published and given numerous lectures and hands-on lectures throughout the 
United States, Canada, Germany, Italy, Japan, United Arab Emirates and New Zealand. 

DIGITAL DENTURE EXCELLENCE - AN INTRODUCTION TO EMERGING TECHNOLOGY 
Interest in digital denture fabrication is gaining much attention and traction.  With numerous 
digital denture design and fabrication technologies emerging, technicians and clinicians are left 
confused and challenged to discern their practice needs.   This lecture covers key components for 
the fabrication of a premium denture utilizing a unique laboratory-based Digital Denture 
professional process.   It includes an introduction to both the clinical and laboratory innovative 
workflows as well as unique diagnostic instrumentation, equipment and materials. 

_____________________________________________________________________________________
____ 

  

John Egan, MHSci, CDT 

John presented at the IFD World Symposium at Las Vegas in 2009 and returns to give a course presentation to 
NDA, USA participants concerning  a medically compromised patient case that he treated at Otago University 
in New Zealand. This was published by the Special Care in Dentistry journal in 2012.   John had a 28-year 
career at Otago university as a technician, clinical tutor, lecturer and program coordinator of the clinical dental 
technician program. He now owns and operates his business in the sunny wine region of Hawkes Bay in New 
Zealand. 

A NOVEL PROSTHETIC ALTERNATIVE 
This presentation will introduce a flexible denture base material that can be manipulated on insertion into a 
smaller shape that is half the original size and is completely flexible for insertion into a mouth that has limited 
opening. Once seated on the maxillary and mandibular residual ridges, the denture regains its original form and 
becomes firm and strong to allow the patient to function.  This procedure offers a prosthodontic treatment 
option for a patient with microstomia. 

_____________________________________________________________________________________
__ 



Esther Schwenning, DD, SEMCD
After working in both Denturist Clinics and Dental labs for a number of years, Esther decided this was her future and completed her training in 
2007 at VCC.  She brings a wealth of enthusiasm to her industry.  Between volunteering with the DABC for the past 6 years, she dedicates her 
free time to expanding her knowledge to her profession.  Esther opened her own clinic in 2011, where her and her team practice what they 
preach.  In 2015 and 2016 she traveled to Japan to study under Dr. Jiro Abe and became a trainer for SEMCD.

Lower Suction Dentures, No Valves, No Gimmicks
This informative introductory discourse will offer an insight into the Dr. Abe Suction Impression Technique.   This new clinical impression system 
offers both stability and suction on lower dentures.   The class will define who would be a candidate and what the contraindications for this 
procedure would be and discuss the technique that will give optimum result.

Jim Collis (CDT)
Jim Collis, the Digital Design Expert for Solvay Dental 360, has been a CDT for over 40 years and recently retired from his dental laboratory 
in Chicago after 38 years of ownership. Jim has been on the Educational Board for the National Denturist School. In addition, he’s a visiting in-
structor at Harvard School of Dental Medicine, has taught at Northwestern University Dental School for ten years and frequently contributes 
to numerous industry publications.

High-Performance Polymer in a Digital Workflow: What it Can Do for You
This course will focus on positioning your clinic for the future by leveraging the latest innovations in CAD/RAM and milling techniques with a 
new high-performance polymer created specifically for RPDs. The presenter will discuss the benefits of high-performance polymers and their 
widening impact on the dental industry. He’ll cover the design differences between high-performance polymers and metal frameworks, review 
case studies on RPDs milled from a new high-performance polymer and discuss the benefits to the patient and the denturist.

Core3dcentres®, USA
This company has focused its efforts on providing the most extensive and precise production center services to the dental laboratory industry.  
Based in Las Vegas, Nevada, they not only provide customers with a proven range of digital milling solutions, but also creates a partnership for 
growth. The Core3dcentres’ team has an extensive knowledge of how digital technology can impact your business and are excited to not only 
share this knowledge but also build relationships that are mutually successful

A DIGITAL APPROACH TO RPD’S (A Field Trip)
Please join a field trip to Core3d facility and enjoy an interactive look at Digital Workflow. There will be something for everyone; for both the 
most and least digital clinician and  demonstrations on inter oral scanners design workstations. New materials such as Solvay’s Ultaire™ AKP 
will be introduced!
Join this fun visit to see new materials processes that will result in new patient opportunities for your practice.  Beverages and fun snacks will 
be served

Eugene Royzengurt, DTG
Eugene has been working in the dental industry since 1996.   He began as a dental assistant, later becoming an in-house laboratory technician 
specializing in removable prosthodontics.   He has earned an Associate Degree and Certificates in Dental Assistance and Radiology and is cur-
rently pursuing a denturist degree at The American Denturist College.   He has published several peer review articles on the subject of removable 
Prosthetics and lectures in the Unites States as well as internationally.   Eugene has been a member of the Dental Technicians Guild since 2013.   
He and his family live in Sandy, Utah, where he owns Apple Dental Laboratory, LLC.  

GINGIVAL CUSTOMIZATION WITH GRADIA GUM
This hands-on class will begin with a lecture which explains the aspects of customizing with Gradia Gum followed by hands-on instruction.   Par-
ticipants will learn gingival customization on full dentures (participants must provide a denture on which to work).   A milled PMMA Prototype will 
be provided.    At the end of this course the participant will be able to utilize simple schematics in order to provide aesthetical gingival contours 
with Gradia Gum and PMMA tooth customization with OPTIGLAZE color.

Use just one of these pictures

  

Core3dcentres®, USA 
This company has focused its efforts on providing the most extensive and precise production center services 
to the dental laboratory industry.  Based in Las Vegas, Nevada, they not only provide customers with a 
proven range of digital milling solutions, but also creates a partnership for growth. The Core3dcentres' team 
has an extensive knowledge of how digital technology can impact your business and are excited to not only 
share this knowledge but also build relationships that are mutually successful 

A DIGITAL APPROACH TO RPD’S (A Field Trip) 
Please join a field trip to Core3d facility and enjoy an interactive look at Digital Workflow. 
There will be something for everyone; for both the most and least digital clinician and   
demonstrations on inter oral scanners design workstations. 
New materials such as Solvay’s Ultaire™ AKP will be introduced! 
Join this fun visit to see new materials processes that will result in  
new patient opportunities for your practice.  Beverages and fun snacks will be served. 

________________________________________________________________________________________ 

  

Eugene Royzengurt, DTG 
Eugene has been working in the dental industry since 1996.   He began as a dental assistant, later 
becoming an in-house laboratory technician specializing in removable prosthodontics.   He has 
earned an Associate Degree and Certificates in Dental Assistance and Radiology and is currently 
pursuing a denturist degree at The American Denturist College.   He has published several peer 
review articles on the subject of removable Prosthetics and lectures in the Unites States as well as 
internationally.   Eugene has been a member of the Dental Technicians Guild since 2013.   He and 
his family live in Sandy, Utah, where he owns Apple Dental Laboratory, LLC.   

GINGIVAL CUSTOMIZATION WITH GRADIA GUM 
This hands-on class will begin with a lecture which explains the aspects of 
customizing with Gradia Gum followed by hands-on instruction.   Participants will 
learn gingival customization on full dentures (participants must provide a denture on which 
to work).   A milled PMMA Prototype will be provided.    At the end of this course the 
participant will be able to utilize simple schematics in order to provide aesthetical 
gingival contours with Gradia Gum and PMMA tooth customization with OPTIGLAZE 
color.

Bryan Carson, CDT
Brian is a second generation certified dental laboratory technician.  He is past president of the North Carolina Dental Laboratory Association 
and continues to serve on the board of directors for that organization.  He is a popular speaker across the U.S. and has given educational lectures 
and hands on training at conferences sponsored by VITA.  He attended the prestigious Training Facility Yeti/Gebdi and studied the concepts in 
NFP and Total Prosthetics.  He is a guest instructor for the Durham College Dental Laboratory Program and a member of the advisory board 
for that school’s dental laboratory program

ASYMMETRY, An Uneven Account
Asymmetry:  lack of equality or equivalence between parts or aspects of something; lack of symmetry.   Dentures can appear cookie cutter and 
lack patient character.  This presentation will explore the asymmetrical facial values that we all have and ways to use them as a positive.   Topics will 
include:   photography, facial anatomy, facial segmenting using Keynote, tooth selection, anterior arrangement and how using the Tribos 501 tooth 
line can aid in creating harmony. The goal is to create a denture that enhances the patient’s character and elevates their confidence.

Julie Ellison, CDT
Julie has a dental laboratory degree from Triton College and has worked in the dental field for thirty-two years.  She has spent the past twenty-nine 
years with Sterngold as the Technical Support Manager, coordinating the company’s technical and educational programs, included all CE programs.   
Julie was an integral part of the team that launched the Sterngold website in 1999 and she managed the site for many years.  She has also served 
as the company’s Sales Manager.   Julie has extensive knowledge of attachments, alloys, implants and related clinical support materials. 

ADVANCEMENTS IN IMPLANT OVER-DENTURES: HOW TO SOLVE PROBLEMS
Recent studies indicate that the implant supported overdenture is the fastest growing area of dentistry. New bar systems will be presented which 
can be used in CAD/CAM milled designs or with traditional cast techniques to solve problem with  implant placements.   Freestanding abutments 
screwed into traditional implants have become the most popular way to retain an overdenture.   New abutment systems will be presented which 
allow for true angle correction of misaligned implants while controlling cost.   The course will include statistical evidence of the potential growth 
within the overdenture market; bars vs free standing abutments and problem solving.

Bill Barton, MM, BS, CDT, TE
Bill is a Technical Consultant for Ivoclar Vivadent, Inc.   He is a graduate of the University of Phoenix with a Masters Degree in Business Manage-
ment.   He is a Magna Cum Laude graduate from Park University with a Bachelor of Science degree in Management and an Associate in Applied 
Science degrees in Dental Laboratory Technology and Personnel Management from the Community College of the U.S. Air Force.   He is certified 
in crown & bridge from the National Board for Certification and is recognized with the Technological designation.  He is a recognized subject 
matter expert and has published and given numerous lectures and hands-on lectures throughout the United States, Canada, Germany, Italy, Japan, 
United Arab Emirates and New Zealand.

DIGITAL DENTURE EXCELLENCE - AN INTRODUCTION TO EMERGING TECHNOLOGY
Interest in digital denture fabrication is gaining much attention and traction.  With numerous digital denture design and fabrication technologies 
emerging, technicians and clinicians are left confused and challenged to discern their practice needs.   This lecture covers key components for the 
fabrication of a premium denture utilizing a unique laboratory-based Digital Denture professional process.   It includes an introduction to both the 
clinical and laboratory innovative workflows as well as unique diagnostic instrumentation, equipment and materials.

John Egan, MHSci, CDT
John presented at the IFD World Symposium at Las Vegas in 2009 and returns to give a course presentation to NDA, USA participants concerning  
a medically compromised patient case that he treated at Otago University in New Zealand. This was published by the Special Care in Dentistry 
journal in 2012.   John had a 28-year career at Otago university as a technician, clinical tutor, lecturer and program coordinator of the clinical dental 
technician program. He now owns and operates his business in the sunny wine region of Hawkes Bay in New Zealand.

A NOVEL PROSTHETIC ALTERNATIVE
This presentation will introduce a flexible denture base material that can be manipulated on insertion into a smaller shape that is half the original 
size and is completely flexible for insertion into a mouth that has limited opening. Once seated on the maxillary and mandibular residual ridges, 
the denture regains its original form and becomes firm and strong to allow the patient to function.  This procedure offers a prosthodontic treat-
ment option for a patient with microstomia.

Chris Bormes, BSc, MICOI
Chris is the most requested presenter at the NDA, USA conferences.   His classes have afforded the participants a wealth of “take home” knowl-
edge and relevant information proven by a deluge of testimonies.   Chris was graduated from Gonzaga University earning his degree in Business 
Management prior to attending the dental laboratory technology program at City College of San Francisco.   He has earned both ICOI Fellowship 
and Mastership in Dental Technology, is a candidate for CDT in complete dentures, designed multiple attachments and restorative components 
and more.   Chris is president of PREAT Corporation, the premier precision attachment company in the United States and wrote the PREAT 
Corporation Technical Manuel.  He has lectured both nationally and internationally and is recognized as an expert in attachment and implantology.   
As a published author his articles can be found in periodicals such as The Journal of Canadian Denturism and The National Denturist, USA.

IMPLANT SUPPORTED AND RETAINED FULL ARCH REMOVABLE TREATMENT
How, where, when and why different treatment options are chosen for the edentulous patient.   Treatment options covered will be Overdenture 
Bars, such as Hader, Plunger Loc, Sagix, and Locator as well as Overdenture Studs, such as RT-x, Clix, Locator, O-Rings and Magnets.   The partici-
pants will learn which restorative option is best for the patient as well as technical information, troubleshooting and pitfalls to avoid. 

!  

Julie Ellison, CDT 
Julie has a dental laboratory degree from Triton College and has worked in the dental field for 
thirty-two years.  She has spent the past twenty-nine years with Sterngold as the Technical Support 
Manager, coordinating the company's technical and educational programs, included all CE 
programs.   Julie was an integral part of the team that launched the Sterngold website in 1999 and 
she managed the site for many years.  She has also served as the company's Sales Manager.   Julie 
has extensive knowledge of attachments, alloys, implants and related clinical support materials.  

ATTACHMENTS IN IMPLANT OVERDENTUERS - HOW TO SOLVE PROBLEMS 
Recent studies indicate that the implant supported overdenture is the fastest growing area of 
dentistry. 
New bar systems will be presented which can be used in CAD/CAM milled designs or with traditional 
cast techniques to solve problem with  implant placements.   Freestanding abutments screwed into 
traditional implants have become the most popular way to retain an overdenture.   New abutment 
systems will be presented which allow for true angle correction of misaligned implants while 
controlling cost.   The course will include statistical evidence of the potential growth within the 
overdenture market; bars vs free standing abutments and problem solving. 
_____________________________________________________________________________________
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Bill Barton, MM, BS, CDT, TE 
Bill is a Technical Consultant for Ivoclar Vivadent, Inc.   He is a graduate of the University of 
Phoenix with a Masters Degree in Business Management.   He is a Magna Cum Laude graduate from 
Park University with a Bachelor of Science degree in Management and an Associate in Applied 
Science degrees in Dental Laboratory Technology and Personnel Management from the Community 
College of the U.S. Air Force.   He is certified in crown & bridge from the National Board for 
Certification and is recognized with the Technological designation.  He is a recognized subject 
matter expert and has published and given numerous lectures and hands-on lectures throughout the 
United States, Canada, Germany, Italy, Japan, United Arab Emirates and New Zealand. 

DIGITAL DENTURE EXCELLENCE - AN INTRODUCTION TO EMERGING TECHNOLOGY 
Interest in digital denture fabrication is gaining much attention and traction.  With numerous 
digital denture design and fabrication technologies emerging, technicians and clinicians are left 
confused and challenged to discern their practice needs.   This lecture covers key components for 
the fabrication of a premium denture utilizing a unique laboratory-based Digital Denture 
professional process.   It includes an introduction to both the clinical and laboratory innovative 
workflows as well as unique diagnostic instrumentation, equipment and materials. 

_____________________________________________________________________________________
____ 

  

John Egan, MHSci, CDT 

John presented at the IFD World Symposium at Las Vegas in 2009 and returns to give a course presentation to 
NDA, USA participants concerning  a medically compromised patient case that he treated at Otago University 
in New Zealand. This was published by the Special Care in Dentistry journal in 2012.   John had a 28-year 
career at Otago university as a technician, clinical tutor, lecturer and program coordinator of the clinical dental 
technician program. He now owns and operates his business in the sunny wine region of Hawkes Bay in New 
Zealand. 

A NOVEL PROSTHETIC ALTERNATIVE 
This presentation will introduce a flexible denture base material that can be manipulated on insertion into a 
smaller shape that is half the original size and is completely flexible for insertion into a mouth that has limited 
opening. Once seated on the maxillary and mandibular residual ridges, the denture regains its original form and 
becomes firm and strong to allow the patient to function.  This procedure offers a prosthodontic treatment 
option for a patient with microstomia. 
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The National Denturist Association, USA exists to raise 

public awareness of the denturist profession, to be the 

focal point for communication and to address unjust 

legal restrictions on the profession.  This injustice 

affects, not only the professional denturist, but also 

those individuals who could greatly benefit from 

denturist services.  The National Denturist Association, 

USA provides educational opportunities, edits and 

publishes The National Denturist, USA, magazine, 

provides public advocacy, organizes national and 

international conferences as well as a sundry of other 

activities. Membership is open to interested parties 

with fee designations for professional, auxiliary and 

associate memberships.  The goal of this organization 

is to promote awareness of the professional denturist 

so every citizen of the United States knows the benefits 

of the profession and demands the opportunity and 

freedom to choose a denturist for their prosthetic 

dental needs. 

Join Here:

WWW.NATIONALDENTURIST.COM   

   1-360-232-4353

I want to join the National Denturist Association, 

USA and support their efforts seeking national 

recognition for the profession so every citizen of 

the United States has the freedom to choose a 

denturist for their prosthetic dental need.

Name:

Address:

                   

(Street/PO Box)                  
   (City)                              

           

(State)                  
                (Z

ip Code)

Telephone:

E-mail:

Membership:   

Standard   $150  

Associate      

Payment Options:        Check (Mail to address below)           

     Visa         MasterCard

Amount Authorized: $  

Card Number: 

Security Code:

Name  (Print):

Signature:

Make Checks Payable to:  

The National Denturist Association, USA 

  
Send To:  

The National Denturist Association, USA, 

PO Box 2344,   

Poulsbo, WA 98370

“Oral Healthcare 

Professionals 

Dedicated to Serve”

www.nationaldenturist.com

The National Denturist 

Association, USA exists 

to represent and support 

denturists in their 

efforts to provide expert 

professional care to those 

citizens in need of oral 

prosthetics and to offer 

an affordable alternative 

to the high cost of these 

dental needs.

DENTURISTS

$75

                 More and more people are becoming aware of the important 
service denturists provide as a member of the dental healthcare team. 
Where denturists serve there is greater access to dental prosthetic care 
and access to this service is impacting lives. The National Denturist As-
sociation, USA is a critical avenue for generating public awareness of the 
profession and this is made possible by association memberships and 
generous donations from denturists, associates and concerned citizens. 
Joining the association and sharing your generous donations contribute 
to our continued efforts to generate greater awareness of the profes-
sion.  Your support is critical toward our efforts to provide access to 
this much needed services to citizens in every state and community.  
You are responding to our membership campaign; our membership is 
growing.  However, the question has been asked, “Does one have to 
be a denturist to be a member of the National Denturist Associa-
tion, USA?” Our answer is a resounding, no!  To better answer this 
question we have generated a brochure you can use to introduce 
the profession and association to anyone you believe may be in-
terested in joining this charitable effort.  Please call 360-232-4353 
or fax 360-779-6879 for your free brochures (a small S&H fee is 
charged; maximum 10 brochures) There is a $1.00 charge for packs 
of 50  (plus S&H; 2 packs maximum) for online orders.  Please visit 
www.nationaldenturist.com for details.  

NEW 11X17 POSTERS AVAILABLE  - 4 FOR $60

Order online at www.nationaldenturist.com
Untitled-1   1 6/3/14   11:03 AMUntitled-1   1 6/3/14   11:04 AM Untitled-1   1 6/3/14   11:03 AM
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MARKETING & PROMOTION

Your
Denturist

smile!smile!smile!perfectperfect
Creating the

“Dedicated to your Denture needs.”

   Your denture was designed and fabricated to fit 

your mouth at a particular time in your life.

   With the passing years, your mouth changes 

considerably and your denture will become worn.

   This is why your denturist recommends a yearly 

oral examination and evaluation of your denture 

to ensure its continued effectiveness and aesthetic 

appearance, as well as quality oral health and 

greater well-being.
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dentures
advice
dentures
on maintaining 

your

“Dedicated to your Denture needs.”

Your denture was designed and 

fabricated to fit your mouth at a 

particular time in your life.

With the passing years, your mouth 

changes considerably and your denture 

will become worn.

This is why your denturist recommends 

a yearly oral examination and 

evaluation of your denture to ensure its 

continued effectiveness and aesthetic 

appearance, as well as quality oral 

health and greater well-being.

Polishing is a professional technique 

employed by your denturist to freshen your 

denture. Using specialized buffing tools, your 

denturist restores the glossy surface finish of 

your denture, while eliminating the tough 

stains that elude regular maintenance.

Polishing is recommended once or twice a 

year and should be a regular part of your 

denture maintenance regimen. This is an 

economical step that takes just a few minutes.

polishing

T H E

U S A

Here are your professional brochures, designed especially for your denturist office.
Show your patients you care by providing them with helpful information. Packages of 100 for $25 available 
at the National Denturist Association, USA’s conferences.

Also available by order from the
NDA, USA Executive Office,
PO Box 2344, Poulsbo, WA  98370 
or online at www.nationaldenturist.com
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Denture Teeth With A Smile 
 

              
This youthful tooth displays a translucent incisor, body shade and  

lifelike characterization which mimics nature  
8)7 

To Place Your Order for  EUROPEAN made PRIMODENT® ACRYLIC DENTURE TEETH 

 CALL:  ITC, Inc. at: 678-264-8447 

The exceptionally large shade and mold selection available from  
PRIMODENT® DENTURE TEETH  

offers the denturist the resource to match the most unique need 

Denture Teeth With A Smile 
 

              
This youthful tooth displays a translucent incisor, body shade and  

lifelike characterization which mimics nature  
8)7 

To Place Your Order for  EUROPEAN made PRIMODENT® ACRYLIC DENTURE TEETH 

 CALL:  ITC, Inc. at: 678-264-8447 

The exceptionally large shade and mold selection available from  
PRIMODENT® DENTURE TEETH  

offers the denturist the resource to match the most unique need 

Denture Teeth With A Smile 
 

              
This youthful tooth displays a translucent incisor, body shade and  

lifelike characterization which mimics nature  
8)7 

To Place Your Order for  EUROPEAN made PRIMODENT® ACRYLIC DENTURE TEETH 

 CALL:  ITC, Inc. at: 678-264-8447 

The exceptionally large shade and mold selection available from  
PRIMODENT® DENTURE TEETH  
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Seeking a position in a prestigious organization where I can utilize my 40 years of active experience 
and professional skills as a denture technician.  Interned closely with University professors excel-
ling in laboratory knowledge.  Led and directed a team of  25 technicians in a hospital setting and 
later served in a dental laboratory leading a team of 14 technician.   Quality education blended with 
diligence and integrity enables me to perform efficiently in dynamic environments.   
Contact: (925) 206-0928 | or Ataorahe@yahoo.com

Seeking experienced denturist or denture technician to join an established thriving business in the 
suburb of a scenic historic city.   
Contact us:  adentureclinic@gmail.com or 606-401-5057

Seeking skilled licensed denturist to join successful team in a West Coast Dental office.  Interested 
individuals should send resume to:   
dentalservice4all@gmail.com

The Mile Zero Denture Clinic is looking for a Denturist who realizes if you work hard, the sky is the limit. I have two very busy clinics, great support staff and 
a very large brand new lab. I am looking to expand my second location and need an enthusiastic denturist who wants Success in their career. The candidate 
must be able to work as team and take on responsibility. Future opportunity to buy into the practice may be available with the right candidate. The Success of 
your career is in your hands, take control of your future and phone the Mile Zero Denture Clinic to see if we have a position available for you. Send resumes 
to jodie@milezerodentureclinic.ca or phone 250-782-6004 or fax to 250-782-6083.

BEAUTIFUL DENTURIST PRACTICE 
FOR SALE.   
Your dream practice. Walk into an established busi-
ness and be busy from day one.  Excellent location. 
Great associates and staff.  You will be surprised 
how easy it will be to invest in this opportunity.  
Contact:  fdwjp4w1b@yahoo.com

LICENSED DENTURIST WANTED

LICENSED DENTURIST WANTED

LICENSED DENTURIST WANTED

LICENSED DENTURIST WANTED

DENTURIST PRACTICE FOR SALE

SEEKING A POSITION

Our organization is looking for a Licensed Denturist for one of our Oregon practices. Candidate must 
be able to obtain an active Oregon license and should be proficient at simple denture repairs. This is a 
full clinical position with partnership opportunities available.  All final prosthetics are manufactured in 
our Southern California dental lab. Newly licensed graduates please apply. We offer license reimburse-
ment, paid vacation, several paid holidays and 401k matching; we are a growing company looking for 
individuals passionate about delivering high quality prosthetics to the Pacific Northwest.
Please email your resume to: jobs@pcdl-usa.com or fax to: (909) 621-3125.  
We look forward to hearing from you.
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The National Denturist, USA is dedicated to providing a publication that offers pertinent technical information, business news and support 
and introduces innovative state of the art products for its readership. This is possible by the support of our advertisers and sponsors. We 
encourage our readers to utilize their products and services. To make this easier we have provided their contact information.  Please consider 
these companies for all your denturist office and laboratory needs.

The National Denturist, USA, is the official publication of the National Denturist Association, USA, and is committed to providing up to date 
pertinent information as well as informative technical and professional articles. Our magazine is a communication avenue for both national 
and international news and is distributed throughout the United States and Canada. The Publisher considers The National Denturist, USA, a 
major source for introducing new innovative products to the readers.  EXTRA EXPOSURE ON THE WEB! Every issue of The National Dentur-
ist, USA, is published on the National Denturist Association, USA’s, website. This popular website gets several hundred sustained hits a month 
and interest continues to grow. This avenue allows our advertisers to be seen online FREE of additional charge!  Please visit our website:  
www.nationaldenturist.com

INQUIRIES: 
E: nda@nationaldenturist.com 
T: 360-232-4353 
F: 360-779-6879  
The National Denturist, USA 
Executive Office P. O. Box 2344 
Poulsbo, WA 98370
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In This Issue: 

SHAWN MURRAY

    N
ewly Elected President of th

e NDA, USA

 
BE THERE OR BE SQUARE

   J
anice Wheeler

THE WOW FACTOR

   C
harles Marshall

COMPENSATING CURVES NOT AS WE KNOW THEM (PART 4)

   J
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CDT

 Features:
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on Hansen, DPD
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THE TRUE MEMBERSHIP EXPERIENCE

    J
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 

DENTURISTS CHANGE LIVES:

   Denturists - Unsung Heros

PUT A SHARK IN YOUR TANK

   - Janice Wheeler

THE ENIGMA OF DENTAL OCCLUSION – 

CUSPAL GUIDANCE OPPOSED TO DYNAMIC, 

CROSS ARCH, CENTRUM BALANCE

   - Ronald G. Presswood, D.D.S. 

 Features:

HONORING A PIONEER - Dan Hauner

 
SPOTLIGHT - Clayton Sulek, DD, DPD, FCAD

 
PROVISION OF REMOVABLE PROSTHETICS BY DENTURISTS  

- WHAT IS THE CONTROVERSY?

    - Duffy Malherbe

LEADING TEAMS TO ACTION: 

THE ART OF FOLLOWING THROUGH 

    - Joseph Kingston, DD, PhD
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 
THE MEANING OF QUALITY: 
EFFICIENT FINAL PROSTHESES    
    - Eric D. Kukucka, DD  

A TALE OF TWO CUSTOMER SERVICE REPS        - Charles Marshall

Features:
HONORING A PIONEER - Kurt Roehl 

SPOTLIGHT - Mike Gillispie

HOW TO USE SOCIAL MEDIA
    - Janice Wheeler

 EDUCATING THE DENTAL PATIENT
    - Joe Kingston

Spring 2015 •  Vol. 14

COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 
HOW TO MASTER REMOVABLE PARTIAL DENTURES    

    - Jay Sober, CDT and Martin Schmid, CEO - BEGO, USA

TREATMENT ACCEPTANCE

    - Janice Wheeler - Art of Management, Inc.

Features:HONORING A PIONEER 

     - Chet Charron, DPD
SPOTLIGHT 

      - Henry Babichenko, LD

EDUCATIONAL EXCELLENCE 

      - New England School of Dental Technology

 
OUTSTANDING REASONS FOR A NEW DENTURE

      - Joe Kingston, LD, Ed.D
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 

ONE ARCH OR TWO...THAT IS THE QUESTION  

    - JOSEPH J. M
ASSAD, DDS

TAKING THE DENTURIST MESSAGE TO CONGRESS

    - CAROLYN LOGUE, CA LOGUE PUBLIC AFFAIRS

Features:

HONORING A PIONEER 

     - W
illiam D. Buxton, DD

SPOTLIGHT 

      - Shawn Murray, LD

CUSTOMER SERVICE SMART TALK

      - Charles Marshall 

THE CHALLENGE OF ETHICAL DECISION MAKING

      - Joe Kingston, LD, Ed.D
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NAME                          PAGE       PHONE             WEBSITE

American Dental Supply, INC   29 800-558-5925  www.americandentalsupply.net

American Denturist College   IFC 800-544-6267  www.AmericanDenturistCollege.com

American Tooth Industries   16 800-235-4639  www.americantooth.com

Aurum Ceramic Dental    19 800-661-1169  www.aurumgroup.com

Babichenko Dental    15 877-446-9292  www.babichenko.com  

Dentsply     21 1-844-848-0137   www.dentsplysirona.com

DOMx - Specialized Office Systems Inc.  12 855-494-0057  www.denturistsoftware.com

Dr. B Dental Solution    13 1-844-372-3368  www.drbdentalsolutions.com

Dr. Breath     17 1-877-944-8330  charlenng@whiterimagedental.com

ITC, Inc.,      35 678-264-8447  

IVOCLAR VIVADENT    1 716-691-0010  www.shopivoclarvivadent.com

KAISER PERMANENTE    11    healthy.kaiserpermanente.org

Nobilium     24 800-833-2443  www.nobilium.com

PREAT CORPORATION    OBC 800-232-7732  www.preat,com

Schutz Dental Group    12 866.922.9738  www.gebdi-dental.com

Sebrite Agency     28 800-366-6466  www.sebriteagency.com

Specialty Tooth Supply, LTD   35 800-661-2044  www.specialtytoothsupply.com

SYNCA      7 888-582-8115   www.fiberforcedental.com

UHLER Dental Supply, Inc.    ISBC 1-800-937-3753  www.uhlerdental.com

White Square Chemical, Inc.   8 1.302.212.4555  www.wsqchem.com

Wren Dental USA     9 425-512-2011  www.wrendentalusa.com 

Yamahachi     22 1-877-320-2909  www.ydp-usa.com 
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NEED TEETH?

TAKE A SHOT
With Eledent 3-Layer

Denture Teeth

And - Don’t Miss!

Our PMMA 1-3-5 Layer Pucks  
for Temporary Crowns & Bridges 

Manufactured in Spain by Unidesa



For more information please call 1-800-232-7732 or visit  www.preat.com

The Denturists’

Precision Attachment  

and Implant Partner

WE SHIP ORDERS UNTIL 3PM PACIFIC TIME!
CHECK OUR WEBSITE, PHONE US, FAX US, LIVE CHAT OR E-MAIL US AT INFO@PREAT.COM

PREAT CORPORATION

Universal Plunger Loc

Clix Ball Implant Abutment ORing Implant Abutment

4 Grips of Hader Clips 
2 Types of Metal Housings

Full Line of Implant Parts

Locator Implant Abutment

eFiber Reinforcement:  
Invisible, Grindable, Polishable

Simply and effective Chairside  
blockout material

Perma Ret Tooth Retention:   
A must have for every practice

PROUD 
SPONSOR

OF THE

NDA

 F-Tx: The Denturists’ Fixed Attachment R-Tx: The Next Generation Locator  Denture Removal Tool.

PREAT_fullpage_Denturist_11-2016.indd   1 11/2/16   11:50 AM


