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Often we think of those who support 
the denturist profession or are in the  
profession’s leadership as denturists, 
however, that is not always so --  case 
in point, Mike Sullivan.   Mike is a 
businessman; he represented Fricke 
Dental International for  several 
years until his retirement this year.   
His involvement with the denturist 
profession began when he, as a 
dental supply representative, visited 
their offices.   He was the company’s 
representative for several dental 
laboratory technicians.   

   Most of his clients were regular technicians working in dental offices for dentists 
or filling prescriptions from dentists for dental appliances. But there were a few who 
were different, they were serving people directly; omitting the dentist, or middleman.   
He was impressed with their apparent professionalism; however; he just considered 
them “bushwhackers,”, a not too endearing term.   He said he realized he was quite 
wrong with that assumption, in fact, not only was that impression wrong but he was 
soon to be very much impressed with this group.   
   They invited him to be a guest at one of their meetings where he heard the term 
and learned about denturists -- individuals with goals, in this case dental laboratory 
technicians who were seeking avenues to serve patients independent of the status 
quo.....or eliminating the requirement to have a middle man between the actual 
provider and the patient.  They were also different in that they were openly sharing 
ideas with each other about techniques, new methods and products. But most 
impressive was their goal to further their education. They were also sharing their 
horror stories about being harassed and arrested, or avoiding being arrested for 
“practicing dentistry without a license.”  It was almost like a badge of honor for them; 
they were dedicated. 
   He felt a strong since of unity and loyalty....actually, it strengthened his respect of 
them realizing they had shown him that  same loyalty as his customers.  He liked what 

he was hearing about their goals, believed in their vision and wanted to help.   So 
he got involved.   He registered as a lobbyist promoting the profession legislatively, 
he registered the name denturist in the state of Georgia, generated questionnaires 
for mailings to like-minded individuals soliciting participation, ideas for meetings 
and avenues for growth, coordinated seminars, represented his company, Fricke, at 
their conferences, was event coordinator for national conferences and served in 
leadership on state and national levels.   He was disappointed that politics within the 
dental industry and even the dental supply companies prohibited him from reaching 
his ultimate goal for national recognition and regulation for denturists before his 
retirement, but is  very proud to have been a part of the progress and respect within 
the industry that the profession has seen and believes it will be nationally recognized 
in the near future.   
   He expressed utmost respect for those denturists who became his mentors like the 
late Fred Gerrity, Georgia denturist Sam Whisenant and others; he considers them 
lifelong friends.   Mike says he will continue to support denturists even in retirement, 
but will also enjoy more time in his organic garden, “winning” poker tournaments, 
but most of all spending more time with his wife and grandchildren.   Mike wants the 
denturist community to know he and his wife will forever be grateful for the generosity 
and support shown them after a tornado destroyed their home.   Mike said, “Their act 
of thoughtful generosity 
only strengthened my 
resolve to promote 
denturists.  I am convinced 
they are compassionate 
professionals who are 
gifted with a beautiful 
talent, and are dedicated 
to serve.”   
   Thank you, Mike for your 
support and dedication to 
the denturist profession.
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Dear Friends and Colleagues:

Conference time is here and  I sincerely hope that everyone is as excited as I and 
plans to attend. Our conferences offer  the opportunity for learning, fellowship and  
inspiration.  These are exciting and challenging times for our profession and this time 
together is like a charger for that challenge.

My father is a pioneer; he has suffered financial and emotional abuse fighting for the right 
to practice his profession independently without restraint.  I stand in awe of him and 
those who joined him with determination to win this right.  And I admit having a tear 
when I saw him graduate denturist college and proudly display his license after years 
of struggle. I’ve asked myself the question, what gave these people the strength and 
determination to continue when faced with legal threats and slander?   While  recently 
reading an article written by the President and CEO of Southwest Airlines, Gary Kelly, 
it seemed apparent.  Coincidentally, an article in the 2016, Spring issue of this magazine 

and Mr. Kelly’s article were titled the same, “A Winning Team.” In his article Mr. Kelly asked the question, “What makes a 
championship team?  Is it talent, coaching, resources, or weak competition?” He answers his own question by quoting the 
Southwest Founder and Chairman Emeritus  Herb Kelleher, “The business of business is people.”   

There was a camaraderie, a kinship that united our pioneers. They had a common goal that was greater than just a job 
or each of them individually,  To quote Mr. Kelly again, “Southwest Airlines has been successful, listed on Fortune’s list of 
the World’s Most Admired Companies for 22 straight years - our secret, our people.  We  make a great team because of 
how we think, behave, work and act toward each other.   We relate to each other in a respectful way......we embrace  new 

people. “ He goes on to say that they demonstrate that 
culture, not just in words, but with actions.  

 Our pioneers did that and they passed that  feeling of 
fellowship, dedication and determination on to those of 
us who are now carrying the torch. We are fortunate 
to have leaders with that same motivation to continue 
that “winning team” spirit who remember where we 
have been and who have the vision to continue those 
efforts to reach our goal.  New members and workers 

are joining the team with fresh ideas and enthusiasm; we are delighted.  We encourage and welcome our new members to 
participate; every member is important and has something to share.  We want this vision and enthusiasm to continue to 
“catch on” and entice others to join our winning team.

This is a good time to “jump on board.”   We are anticipating an outstanding conference. If you have not yet registered 
to attend, please do so now.   We are fortunate to have world renown speakers  and the opportunity to receive quality 
continuing education,  enjoy excellent  exhibits,  join in priceless fun, fellowship and door prizes.   Oh yes, a $1000 door 
prize will be won at the trade show!  

Remember, October 12 - 15, 2016 - join us in Las Vegas at The Orleans.    You do not want to miss this conference.

See you in Vegas,

Anita C. Ogle, LD. DD 
President, National Denturist Association, USA 

Anita C. Ogle ,  LD, DD. President 
National Denturist Association, U.S.A.



Fall |  The National Denturist, USA  |  2016  4.

58      Inside Dental Technology   //   June 2015

          

WWHEN THE OPTION OF REPLACING existing removable appliances with 
newly fabricated removables is not economically or otherwise feasible 
for the patient, the clinician can offer another valuable but far less costly 
alternative that can dramatically enhance the appearance of the existing full 
or partial dentures (Figure 1). Crafting “new life” for existing removables 
can be achieved by transforming the gingiva and/or tooth surfaces of the 
appliances using color composites (Ceramage, Shofu, shofu.com). 

The first step in the restoration process is to rebase or reline the existing 
full or partial denture. The preference is to rebase the denture, replac-
ing all of the original base acrylic, thereby eliminating bacteria that may 
have slowly permeated the original acrylic. The laboratory can use its own 
standard rebase or reline technique for this step (Figure 2).

After the denture has been rebased or relined but before it has been pol-
ished, the technician will sandblast or roughen lightly with an arbor band all 
gingival and/or tooth surfaces to which Ceramage color composites will be 
applied. Arbor bands are preferential to burs because they do not have the 
tendency to “grab” in the way burs do; also, arbor bands tend to yield a more 
uniformly roughened surface. Sandblasting is an equally effective means.

Next, a bonder (Ceraresin, Shofu) is applied to all surfaces—base or teeth—
that will be accepting Ceramage. Ceraresin Bond is a 2-part bonding system 
that can be used to bond resin to composite and also composite and resin 
to ceramics. The first part of the bonder prepares and actually etches the 
surfaces to which it is applied. The second part is a light-cured bonder. With 
a small brush,  Ceraresin Bond 1 is applied thinly and uniformly. This layer 
dries within approximately 10 seconds after application. Then a light but 
uniform coating of Ceraresin Bond 2 is painted on the same surfaces (Figure 
3). The appliance is placed in a light unit for 3 minutes to cure the bonder. 

In creating the newly enhanced surface of the full or partial denture, the 
next step is the application of the deep tissue color composite, Ceramage 
F-Gum-R (flowable red). A nickel-sized quantity of the flowable red is placed 
onto a mixing pallet and diluted with an equal quantity of clear liquid (Lite 
Art, Shofu) (Figure 4). The reason for the dilution is to achieve a “modeled” 
look with shade variation to allow some of the denture base shade to show 
through. If more contrast is desired, then use less Lite Art clear liquid.

The diluted flowable red is painted on the denture base surface, preferably 
with a dampened synthetic brush to hold the composite but release it from 
the brush once applied. The flowable red is applied one quadrant at a time, 
followed by a 10-second set in the curing-light unit. This will not completely 

Step-by-Step

New Life for  
Existing Removables
ENHANCING YOUR ARTISTRY BY  
REJUVENATING DENTURES 

BY Jim Collis, CDT

InPractice

Fig 1. A patient’s existing 
dentures.

1

Fig 2. Rebasing or relining the 
existing denture.

Fig 3. A light but uniform 
coating of Ceraresin 
Bond 2 is painted on the 
surfaces.

Fig 4. A nickel-sized 
quantity of Ceramage 
F-Gum-R (flowable red) 
is placed onto a mixing 
pallet and diluted with an 
equal quantity of Lite Art 
clear liquid.

Fig 5 and Fig 6. Flowable red (F-Gum-R) is applied one quadrant at a 
time.

cure the composite, but it will set it to prevent slumping. If desired, the 
flowable red also can be applied to the palate area, followed by a 10-second 
set in the curing-light unit (Figure 5 and Figure 6).

Once the flowable red has been applied, Ceramage F-W (flowable white) 
is applied only over the root eminences of the denture. The flowable white 
is administered in its undiluted state because it is being placed, not spread, 
over the root structures. Using a smaller, dampened brush to enhance the 
accuracy of the placement of the material, apply flowable white to 1- to 
2-root eminences at a time starting at the sulcus and pulling it down to 
follow the contour of the root eminences. After each 1- to 2-root-eminence 
application, set the material for 10 seconds in the light-curing unit (Figure 7).
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Dental Technology. 

the illusion of blood-engorged unattached gingivae. 
If the teeth also have been sandblasted or arbor banded and coated with 

Cerarasin Bond 1 and 2, then Ceramage Tooth Color Composite can be 
applied to fix any broken teeth, fill chips, or enhance esthetics. Stains in the 
Lite Art kit also can be used on partial denture teeth to match the abutments. 
If it is desired to add additional translucency and vitality to the tooth surface, 
then a very small amount of flowable violet, diluted by at least 50% Lite Art 
Clear liquid, can be applied using a small, dampened, synthetic brush to 
the corners of the centrals, laterals, and the tip of the cuspids, followed by 
a 10-second set in the curing-light unit. 

Before a final cure is performed, every surface where composite was 
applied (gingival and/or teeth) is coated with Ceramage Oxy-Barrier (Figure 
8). The coated appliance is placed in the light unit for a 3-minute final cure 
(Figure 9). After the final cure, the appliance is placed in the ultrasonic 
cleaner to remove the Oxy-Barrier. Rinse and polish in the standard manner 
by pumicing and buffing to a high shine (Figure 10). 

Ceramage composites are some of the finest composites on the market be-
cause they are uniquely composed of 73% zirconia, adding to their strength 
and yielding a beautiful, natural appearance in terms of color translucency. 
Ceramage Gum kits come with 4 shades of paste: Gum-L (light pink), Gum-
Or (medium pink), Gum-D (dark pink), and Gum-T (translucent). Six shades 
of flowables are available: F-Gum-R (flowable red), F-W (flowable white), 
F-Gum-V (flowable violet), F-Gum-Br (flowable brown), Gum-O (flow-
able pink opaque), and WO (flowable white opaque). The flowable pink 
opaque can be used around implants or metal structures to be layered in 
tissue-colored composites. The flowable white opaque can be used on metal 
surfaces to mask the metal where tooth-colored composites will be applied. 
All these composites are from the same family and can be mixed with one 
another to customize color. 

Conclusion
The Ceramage Gum Color Set, Ceramage Tooth Colors, and the Lite 
Art Set can give new and greatly enhanced life to existing dentures. The 
application technique is a simple series of steps and can yield incredibly 
beautiful results.

Jim Collis, CDT, owns Collis Prosthodontic Laboratory in  

Mount Prospect, Illinois.

Fig 10. The surface 
is rinsed and 
polished in the 
standard manner 
by pumicing and 
buffing to a high 
shine.

Fig 7. Ceramage F-W (flowable white) is applied to 1- to 2-root  
eminences at a time, using a smaller, dampened brush.

Fig 8. Every surface where composite was applied (gingiva and/or teeth) 
is coated with Oxy-Barrier.

Fig 9. The coated appliance is placed in the curing-light unit for a 
3-minute final cure.

If the palate has been enhanced using the flowable red, the rugae can be 
drawn in flowable white using the fine brush and followed by a 10-second set 
in the curing-light unit between each line that is drawn. Not every patient 
or dentist desires rugae in the palate, so it is advisable to communicate in 
advance to know the clinician’s preferences. 

The next step for enhancing the base is to apply a very small amount of 
F-Gum-V (flowable violet), again diluted by about 50% with Lite Art clear 
liquid. The diluted flowable violet is applied using the larger, dampened, 
synthetic brush around the buccal surface of the denture border. This 
application is done one quadrant at a time, followed by a 10-second set in 
the curing-light unit. A very thin, translucent layer is desired to provide 
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cure the composite, but it will set it to prevent slumping. If desired, the 
flowable red also can be applied to the palate area, followed by a 10-second 
set in the curing-light unit (Figure 5 and Figure 6).

Once the flowable red has been applied, Ceramage F-W (flowable white) 
is applied only over the root eminences of the denture. The flowable white 
is administered in its undiluted state because it is being placed, not spread, 
over the root structures. Using a smaller, dampened brush to enhance the 
accuracy of the placement of the material, apply flowable white to 1- to 
2-root eminences at a time starting at the sulcus and pulling it down to 
follow the contour of the root eminences. After each 1- to 2-root-eminence 
application, set the material for 10 seconds in the light-curing unit (Figure 7).
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shine.

Fig 7. Ceramage F-W (flowable white) is applied to 1- to 2-root  
eminences at a time, using a smaller, dampened brush.

Fig 8. Every surface where composite was applied (gingiva and/or teeth) 
is coated with Oxy-Barrier.
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3-minute final cure.

If the palate has been enhanced using the flowable red, the rugae can be 
drawn in flowable white using the fine brush and followed by a 10-second set 
in the curing-light unit between each line that is drawn. Not every patient 
or dentist desires rugae in the palate, so it is advisable to communicate in 
advance to know the clinician’s preferences. 

The next step for enhancing the base is to apply a very small amount of 
F-Gum-V (flowable violet), again diluted by about 50% with Lite Art clear 
liquid. The diluted flowable violet is applied using the larger, dampened, 
synthetic brush around the buccal surface of the denture border. This 
application is done one quadrant at a time, followed by a 10-second set in 
the curing-light unit. A very thin, translucent layer is desired to provide 

7 8

9

10

READ MORE BY THIS AUTHOR 
A Successful Technician and Dentist Collaboration  

on Immediate Dentures 

By Jim Collis, CDT, and Neeraj Khanna, DDS
insidedentaltech/idt810

Jim Collis, CDT 
Jim lectures throughout the U.S. and Canada 
presenting classes on advanced esthetics for 
removable prosthetics.  He has presented at 
Harvard University School of Dental Medi-
cine, Louisiana State University and the Uni-
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Dental School for ten years.  A graduate of Tri-
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over 35 years working in his own laboratory 
since 1980.
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teeth celebrates 152 years in the dental industry!

Call (800) 235-4639 
for shades and molds available.

NEW SHADE GUIDE AVAILABLE!
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Dr. Joe Massad
International Lecturer

Developed by

Limit one free sample per customer. • MASSAD, Strong-Massad Denplant are trademarks of Joseph J. Massad

413 North Pearl Street • Albany, New York 12207 • 518.434.3147 • 800.833.2343 • USA/Canada • www.nobilium.com

TWO

MILLION

SMILES
Get a FREE sample!

1 x 6 Sampl e l im it ed  t ime  on ly

See for yourself why the Massad® Impression Trays are one of the most popular
impression systems in the world... Serving over TWO MILLION SMILES.

Nobildent Teeth are highly wear-resistent with a natural design and 
hand-crafted quality. Email your free MILLION SMILES sample request 
to: info@nobilium.com  

Save precious chair time by molding
these thermoplastic trays right  in the
mouth.

What’s a SMILE without teeth?
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Watch the NDA, USA Website for more details!
www.nationaldenturist.com

ORLEANS HOTEL & CASINO
4500 WEST TROPICANA AVE

LAS VEGAS, NV  89103

OCTOBER 12TH - 15TH, 2016

2016  

Dr. Joseph Massad presents throughout the U.S. and 
Canada. Widely regarded as a leader in the field of 
removable prosthetics worldwide and one of the top 10 
international presenters whose use of detailed animations 
and videos have amazed his audiences and enhanced their 
comprehension, Dr. Massad has been awarded for  the 
fourth consecutive year, the prestigious TELLY Award for 
his accomplishments in educational video productions.

Dr. Massad will be joined by other outstanding presenters 
to make this conference one you do not want to miss.

DR. JOSEPH MASSAD

PRESENTATION BY

For hotel reservations call:   
800-675-3267

Ask for reservations for the 
National Denturist Association, USA 

conference

Sunday - Thursday $40 +tax
Friday   - Saturday   $99 +tax
Children under fourteen (14) free

Room Fees:



CONFERENCE SCHEDULE OF EVENTS

WEDNESDAY  -  OCTOBER 12, 2016
9:00 - 3:00  Board Of Director’s Meeting 
3:00 - 6:00  Conference Registration
6:00 - 7:00  Reception...Cocktails  & Fellowship

THURSDAY  -  OCTOBER 13, 2016
7:00   Conference Registration 
7:00 - 8:30  Breakfast (Deluxe Continental)

8:30 - 12:30  Turning Removables into an Art Form  - Jim Collis, CDT
      Elective Hands-On Class (Pre-Registration Required; additional fee required; space limited) 

8:00 - 10:00  Radiography Assessment - What’s Your Score?   - Evie Jesin, RRDH, BSc 
10:15 - 12:15  Personalized Restorative Options for The Edentulous Patient - Chris Borme, BS
12:15 - 1:15  LUNCH           

1 : 15  -  3 : 15   The Mouth – The Gateway to the Whole Body - Evie Jesin, RRDH, BSc
3:30 - 4:00  Professional Liability Insurance - Protection in a Litigious Society - Scott Ruehle, BS, BA
4:00 - 5:00  Natural Functional Prosthetics (NPF) - Brian Carson, CDT
5:00 - 6:30  COCKTAIL HOUR/VENDOR FAIR
7:30   BOWLING - FAMOUS AND FABULOUS FUN FOR EVERYONE

FRIDAY  -  OCTOBER 14, 2016 
7:00 - 8:30  Breakfast (Deluxe Continental)

8:30  - 12:30  Turning Removables into an Art Form  - Jim Collis, CDT
      Elective Hands-On Class (Pre-Registration Required; additional fee required; space limited)

8:00 -  9:00  LaserBite™ A Revolutionary Way To Set Teeth -  Linda Baird, BA, RD/Shawn Murray, LD

8:30 - 6:00  VENDOR/TABLE TALK
11:30 - 1:00  LUNCH

4:30 - 5:30  The Trinia™ Solution to Metal Free Restorations - Jim Collis, CDT
6:45   Cocktails & Fellowship
7:30   GALA DINNER

SATURDAY  -  OCTOBER 15, 2016
7:00 - 8:30  Breakfast (Deluxe Continental)

8:00 - 11:00  Dentures Par Excellence - Joseph Massad, DDS
11:00 - 12:30  GENERAL MEETING/LUNCH
12:30 - 2:30  Dentures Par Excellence - Joseph Massad, DDS

OCTOBER 12TH - 15TH, 2016
NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE



2016  CONFERENCE PRESENTERS

Joseph Massad, DDS
Dr. Massad has advanced the field of removable complete prosthodontics, perfecting the true art of creating smiles as natural as nature intended them 
to be.   Widely regarded as a leader in the field of removable prosthetics worldwide and one of the top 10 international presenters whose use of de-
tailed animations and videos have amazed his audiences and enhanced their comprehension, Dr. Massad has been awarded for the fourth consecutive 
year, the prestigious TELLY Award for his accomplishments in educational video productions.  

He conducts extensive national and international continuing education programs for the dental profession and holds several product patents he cre-
ated to ensure that his patients receive the most comfortable fitting prosthesis available.

He is a Fellow of both the American and the International College of Dentists, a Regent/Fellow of the International Academy for Dental Facial Esthet-
ics, and is an honorary member of the American College of Prosthodontics. Currently, he holds faculty positions at Tufts University School of Dental 
Medicine in Boston, Mass; the department of Comprehensive Dentistry at the University of Texas Health Science Center Dental School in San Antonio, 
Texas; Adjunct Associate Professor, Department of Restorative Dentistry, Loma Linda University, and Associate Professor in the Department of Prosth-
odontics at the University of Tennessee Health Science Center, College of Dentistry, Memphis, Tennessee. He has previously held a faculty position at 
the Oklahoma State University College of Osteopathic Medicine Oklahoma, is a past Director of Removable Prosthodontics at the Scottsdale Center 
for Dentistry in Arizona (2006 to 2010), and from 1992 to 2003 was an associate faculty at the Pankey Institute in Florida.  He serves patients  
in his private practice in Tulsa, Oklahoma.   

Turning Removables into an Art Form 
Hands-On Class Credits: 4 1/2 Scientific hours - Space limited - Pre-Registration Required - $100 
This hands-on course will begin with an overview of occlusal schemes and discuss the importance of tooth selection relative to the patient.  Participants 
will watch a live demonstration of a colorized finesse waxing technique intended to provide patients with a better preview of how their processed 
dentures will appear.  There will be a step-by-step demonstration on applying Shofu’s Ceramage to a processed denture starting from the arbor-banded 
state; this simple technique will greatly enhance the artistry and natural appearance of your processed dentures.  Participants who bring a full upper 
denture in the arbor-banded state to this class will be invited to practice the technique on the denture.  Tissue quadrants will be available for partici-
pants who are unable to bring a denture to the course. 

The Trinia™ Solution to Metal Free Restorations
This course will introduce technicians to TRINIA™, an excellent metal free substructure alternative for CAD/CAM restorations.  This biocompatible material is lightweight, 
but durable and resilient.  TRINIA™ also has high flexural and compressive characteristics.  TRINIA™ is ideal for fabricating implant retained bars, bridges, and even single 
unit restorations. Participants will learn the science behind TRINIA™ and see how the material is used from design to finish to create high quality restorations.

Jim Collis, CDT 
Jim lectures throughout the U.S. and Canada presenting classes on advanced esthetics for removable prosthetics.  He has presented at Harvard University School of Dental 
Medicine, Louisiana State University and the University of Iowa Dental Schools and served as a laboratory instructor at Northwestern Dental School for ten years.  A 
graduate of Triton College he has been a practicing CDT for over 35 years working in his own laboratory since 1980.

DENTURE PAR EXCELLENCE

Appreciate the latest in denture construction from patient examination to 
delivery, achieved with complete patient acceptance.

• Understand a new examination protocol

• Implement accurate prosthetic impressions in a single appointment

• Make accurate jaw recordings on the edentulous and dentate patient 
    without manual manipulation

   • Distinguish methods for overdentures and immediate prosthesis   
    placement

Dr. Joe Massad
International Lecturer

Developed by

Limit one free sample per customer. • MASSAD, Strong-Massad Denplant are trademarks of Joseph J. Massad

413 North Pearl Street • Albany, New York 12207 • 518.434.3147 • 800.833.2343 • USA/Canada • www.nobilium.com
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SMILES
Get a FREE sample!
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See for yourself why the Massad® Impression Trays are one of the most popular
impression systems in the world... Serving over TWO MILLION SMILES.

Nobildent Teeth are highly wear-resistent with a natural design and 
hand-crafted quality. Email your free MILLION SMILES sample request 
to: info@nobilium.com  

Save precious chair time by molding
these thermoplastic trays right  in the
mouth.

What’s a SMILE without teeth?

DON’T MISS THIS INFORMATIVE SEMINAR

PRESENTED BY DR. JOSEPH MASSAD, PROSTHODONTIST



  

DAN HERE IS A PICTURE OF LINDA BAIRD FOR THE PRESENTER BIO.......THIS IS ALL SHE HAS 
SENT ME....CAN YOU CROP[ OFF THE MAN AND USE HER PICTURE. 

ALSO, THE PICTURE WE USED AS SHAWN FOR PRESIDENT IS THE ONE YOU CAN USE FOR HER.    

THE PICTURE WE HAVE USED IN THE PROMO FOR THE CONFERENCE OF DR. MASSAD IS THE ONE 
WE CAN USE OF HIM. 

Personalized Restorative Options for The Edentulous PatientA didactic review of case design and restorative op-
tions for the edentulous patient.  Indications and contra-indications for each different restorative option will be discussed with patient 
specific examples used.  The attendee will learn which patients are better candidates for fixed detachables, removable overdenture studs and or 
overdenture bars.

Chris Borme, BS  
Chris is always a popular speaker at denturist conferences.  His informative lectures presenting state-of-the-art procedures for serving the edentu-
lous patient is invaluable.  He wrote the PREAT Corporation Attachment and Implants Technical Manuel and his company maintains ongoing product 
and technique development and provides technical support and resources vital in such a technique sensitive field.

The Mouth – the Gateway to the Whole Body
This presentation will focus on the oral-systemic linkage.  Participants will view clinical slides of various oral conditions that relate to systemic condi-
tions or diseases.  The inter-relationship of oral health and total health will be  discussed as it relates to everyday denturist practice.

Radiography Assessment - What’s Your Score?
This course will provide an overview of common oral lesions, conditions and diseases encountered in radiography images.  Denturists will have 
the opportunity to do a self-assessment  of clinical slides and radiographs.  Each assessment will be enhanced with a discussion to guide practicing 
denturists.  This course promises to provide  education, enjoyment and prizes to all participants!  Come join us and find out your score.

Evie Jesin, RRDH, BSc 
Evie is no stranger to denturists; she has been a favored presenter at denturist conferences in the U.S. as well as Canada.   She has been a professor 
at George Brown College for over  thirty-nine years and was instrumental in the IDEC program bringing education to denturists in the U.S.   Those 
fortunate enough to have attended her lectures will confirm she always presents updated and current information that is relevant and addresses 
issues definitely transferable to real life situations.  

CLASS:  LaserBite(tm)  A revolutionary way to set teeth in perfect alignment each and every time. 
 In just 10 minutes this hands on technique provides and verifies model analysis, occlusion, malocclusion and tooth placement.  Total predictability 
that can be accurately replicated for each individual case in all stages of production for Partials, Dentures and Implants.  

Linda Baird, BA, RG  
Linda is owner of Lynwood Dental Design in Libertyville, IL, which specializes in removable prosthetics.   She is currently attending the American 
Denturist College.  Linda is the inventor of the LaserBite(tm) and is honored to debut this technique at the NDA 2016 Annual Conference. 

Shawn Murray, LD 
Shawn has been a Denturist for over 26 years and is co-presenter of the LaserBite(tm) Technique.  Shawn recently retired from her two denturist 
clinics and is presently working as an associate in a private practice.  She is also an instructor at the American Denturist College in Eugene, Oregon.

Professional Liability Insurance - Protection in a Litigious Society
Professional Liability Insurance covers your company or you individually, in the event that a patient, or patient’s family,  holds you responsible for a 
service you provided, or failed to provide, that did not have the expected or promised results.  The defense of the allegations cost thousands of dol-
lars and any subsequent judgments or settlements add insult to injury on top of the defense cost.  Scott will discuss the different types of insurance 
coverage for denturists, the liabilities and pitfalls and ways to protect yourself and your company.  Professional Liability Insurance is your protection 
from crippling defense cost and awards from our litigious society.

Scott Ruehle, BS, BA  
Scott has represented the Sebrite Agency as  Program Manager since 2011. He has been instrumental in finding insurance for denturists that meets 
the denturist profession’s unique professional needs. His experience in the Insurance industry started in 1999 when he began his career as an agent 
for the Property Casualty Life and Health Insurance Company. He holds a Bachelor of Science Degree in Finance and a Bachelor of Arts Degree in 
Economics from  St. Cloud State University in St. Cloud, MN. 

Natural Functional Prosthetics (NPF)
This interesting lecture will discuss  occlusal concepts via the Natural Functional Prosthetic (NPF) theory.   Brian received training in this concept in 
Engen, Germany under the direct tutelage of Master Technician Mike Wunsch at the prestigious Yeti / Gebdi traning facility.   Brian is now a certified 
instructor at that facility.   He will also describe esthetics in regards to tooth morphology and the illusion of natural teeth.

Brian Carson, CDT
Brian is a second generation certified dental technician.   He is the recent past president of the North Carolina Dental Laboratory Association and 
is on the advisory board for the dental laboratory program at Durham Technical College.  He is owner of Signature Dental Studio in Fayetteville, 
NC, specializing in removable prosthodontics and implantology.

DENTURE PAR EXCELLENCE



SILVER SPONSOR
 American Dental Supply, Inc

SILVER SPONSOR
Schottlander

LUNCHEON SPONSOR
NOWAK

BOWLING SPONSOR 
SEBRITE AGENCY

PLATINUM SPONSOR
Ivoclar Vivadent

GOLD SPONSOR
Justi

Since 1864

Celebrating Made in USA

NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE

October 12th - 15th, 2016
Receive CE Credits And Enjoy TABLE TALK With These Participating Vendors

www.americantooth.com/justi/

www.schottlander.comwww.americandentalsupply.net/index.html

www.nowakdental.com sebriteagency.com

www.ivoclarvivadent.us/



ENJOY STATE-OF-THE-ART EXHIBITS 
WITH HANDS ON DEMONSTRATIONS

WWW.AMERICANDENTURISTCOLLEGE.COM

WWW.ANAXDENTUSA.COM

WWW.BATES.CTC.EDU

WWW.DENTSPLY.COM

WWW.DENTURISTSOFTWARE.COM

WWW.SNOWROCKUSA.COM

WWW.GCAMERICA.COM

WWW.HERAEUS-DENTAL-US.COM

WWW.KETTENBACHUSA.COM

WWW.NOBILIUM.COM

WWW.PREAT.COM
WWW.VITANORTHAMERICA.COM

WWW.TEPEUSA.COM

WWW.SHOFU.COM

WWW.YDP-USA.COM

	  

Tired  of  Mediocre  Frames? 

Try Us! 

ChromeWorks, Inc. 
(800) 642-2278 

www.chromeworksinc.com 

 

Actual Case* 

Actual Case* Actual Case* 

Actual Case* 

WWW.CHROMEWORKSINC.COM

WWW.SPECIALTYTOOTHSUPPLY.COM

WWW.TCSDENTALINC.COM

WWW.WHIPMIX.COM

WWW.WSQCHEM.COM

WWW.WHOLEYOU.COM

WWW. WWW.ZAHNDENTAL.COM

YOU DO NOT WANT TO MISS THIS CONFERENCE
To register please visit our website:   www.nationaldenturist.com

  

               http://www.zahndental.com 

  
https://www.schuetz-dental.de/en/home.html 

    https://vitanorthamerica.com 

! !

  

               http://www.zahndental.com 

  
https://www.schuetz-dental.de/en/home.html 

    https://vitanorthamerica.com 
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               http://www.zahndental.com 

  
https://www.schuetz-dental.de/en/home.html 

    https://vitanorthamerica.com 
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WWW.WWW.SCHUETZ-DENTAL.DE/EN
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“Famous and Fabulous”
NDA, USA Bowling Night

Thursday Evening - 7:30
FUN FOR EVERYONE

Watch the NDA Website for more details!

www.nationaldenturist.com4500 WEST TROPICANA AVE
LAS VEGAS, NV  89103

OCTOBER 12TH - 15TH, 2016
NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE

AND YOU DO NOT WANT TO MISS OUR

Fun
Fellowship     
Learning

 Room Reservations Call:  
800-675-3267

 The National Denturist Association, USA Conference

sponsored by

• EXHIBITS   • CONTINING EDUCATION      • SILENT AUCTION     • FELLOWSHIP
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OREGON
   We would be remiss to not honor a dear 
friend and fellow denturist that we lost last 
year.  Jim Peterson, an active and faithful 
member and leader of the Oregon Dentur-
ist Association, lost his battle with cancer. He 
received his denturist license in 1994 and 
practiced in Portland and Umatilla since then.    
He continues to be missed by the denturist 
community and his patients.  As a caring and 
excellent practitioner he was instrumental in 
generating positive change in many lives.   Jim was a denturist that loved to 
use his talent to improve people’s smiles and went out of his way to help  
people in need.   We miss him; he is remembered and his legacy is respected 
by everyone fortunate enough to have known him.

NEWS AND NOTES

WYOMING

MONTANA
The news from Montana -  we are still in a holding pattern.  The Montana 
Supreme Court sent our case back to District and we are working on the 
discovery process to see what the opposition is bringing to the table.   It 
is the interest of the Montana denturists to defend and promote the 
profession as a whole by raising the standard of denture care, defend and 
promote the profession by working to change  laws that restrict the public’s 
right to choose their denture care provider and to defend and promote 
the profession by changing the laws that restrict the definition of remov-
able prosthetic appliances and dentures.  Montana denturists are dedicated 
to use their resources and skills to achieve societal reforms which serve 
the interest of  justice for Montana’s citizens.    We appreciate those of you 
who contribute to this effort.   You may contact Carol Casteel, Secretary, 
Montana Denturist Association at denturisttwc@gmail.com.

   Wyoming denturist, Gary Vollan, reports he is meeting with State Repre-
sentative,  Nathan Winters to discuss denturist legislation.  “Representative 
Winters has been a supporter and is willing to introduce a denturist bill 
at the next legislative session; however,  we must find supporters.  Also a 
citizen’s voter initiative is considered; the upcoming  election will give us the 
signature count requirements for such an effort.”
   Mr. Vollan, is also meeting with his attorney,  William Simpson, regarding  his 
being prohibited, as a licensed denturist, from working; thus his livelihood.   
They have challenged this before the Wyoming Supreme Court, and are 
looking toward the U.S. District court for his right to serve in his profession.
    The slowing of the oil industry  has  created shortfalls  and budget cuts 
in Wyoming  which may encourage the legislators and citizens to support 
denturists who offer an alternative to the high cost of prosthetic dental care.   
The ever increasing cost of  dental care and the lack of access to afford-
able care has created a national crisis, the epidemic of periodontal disease, 
and the lack of preventive dental education in the elementary school levels 
is critical.  We are fighting for the citizens of Wyoming.  We will advance 
the profession in Wyoming and provide access to affordable care.  We are 
inviting denturist to consider Wyoming to join this effort  The need for the 
denturist profession is now.
    Wyoming is a great place to live and raise families.   Where the untamed 
spirit of the West, the majestic natural beauty and breathtaking mountain 
vistas, Yellowstone Park, the Big Horn National Park, the Painted Desert, 
the Black Hills and much more are anchored by cities such as Cheyene, a 
retirement mecca or Casper with a ski area within a twenty minute drive 
of downtown.    Please consider Wyoming, http://www.travelwyoming.com.
Also, please visit The Wyoming State Denturist Association’s website at 
http://wyomingstatedenturistassociation.org

Watch the NDA Website for more details!

www.nationaldenturist.com

NATIONAL DENTURIST ASSOCIATION, USA CONFERENCE

INTERNATIONAL FEDERATION OF DENTURISTS

Montreal, Quebec will be the host city for the
The 10th World Symposium on Denturism
Dates and venue will be announced soon.

A big Thank You  to  new sponsors
of the International Federation of Denturists.  
VITA - IVOCLAR VIVADENT - CANDULAR
We encourage you to support these
companies....they support you!

The Annual General Meeting of the Board of Directors and leaders of the 
IFD, experienced an excellent meeting in Luzern, Switzerland.   The setting 
was beautiful, the fellowship priceless; the progress and plans for further-
ing the profession was successful.    Picture (Chapel Bridge Monument in 
Old Town Luzern.)

  

THE NATIONAL DENTURIST ASSOCIATION, USA
2016 Conference  - October 12 - 15, 2016
 The Orleans Hotel  Las Vegas, NE   
Register online:  
www.nationaldentuist.com
Hotel Reservations:  
800-675-3267  / 702-365-7050 
Bowling tournament - Thursday evening - Free
 

WIN $1000
Door prizes sponsored by our exhibitors
 to be won during our Vendor Fair
includes a cash prize of  $1000.
We are anticipating an excellent conference.
Outstanding speakers,
excellent State-of-the-Art trade show
and lots of fun! 
 You do not want to miss this event.



   This discussion with a patient was especially interesting since we both had seen 
the same episode of a new TV show, Strange Inheritance, and enjoy history.  This 
particular show concerned Britain’s former Prime Minister Winston Churchill.  He 
is considered one of the defining figures of the 20th century, remembered for his 
inspirational speeches and for leading Britain to victory in the Second World War.  
On May 10, 1940, the very day that Churchill  became Prime Minister, Germany 
invaded France, Belgium, the Netherlands and Luxembourg and Britain faced its 
supreme test.   World War II had begun.   As prime minister, Churchill rallied the 
British people, and led his country from the brink of defeat to victory.
   The Strange Inheritance was Winston Churchill’s dentures.   No joke!   They 
were inherited by Nigel Cudlipp,  the son of the famed dental technician who made 
them.  The story was that  Prime Minister Churchill  spoke with a lisp and had been 
teased about this lisp as a kid. Some people with a natural speech impediment 
make efforts to overcome it or cover it up, but not Churchill.  Churchill wanted his 
dentures designed specifically to preserve his lisp; this lisp came to be valued as a 
vital weapon in the war effort. In his wartime radio broadcasts, Churchill’s distinc-
tive voice was instantly recognizable.....and even today listening to recordings of his 
famous speeches, the power of his presentations resonates:  
“Even though large tracts of Europe and many old and famous states have fallen 
or may fall into the grip of the Gestapo and all the odious apparatus of Nazi rule, 
we shall not flag or fail. We shall go on to the end, we shall fight in France, we shall 
fight on the seas and oceans, we shall fight with growing confidence and growing 
strength in the air, we shall defend our island, whatever the cost may be, we shall 
fight on the beaches, we shall fight on the landing grounds, we shall fight in the 
fields and in the streets, we shall fight in the hills; we shall never surrender.”
“The whole fury and might of the enemy must very soon be turned upon us. Hitler 
knows that he will have to break us in this island or lose the war.   If we can stand 
up to him, all Europe may be free and the life of the world may move forward into 
broad sunlit uplands, but if we fail, the whole world.....will sink into the abyss....... 
Let us therefore brace ourselves to our duties, and so bear ourselves that, if the 
British Empire and its Commonwealth last for a thousand years, men will still 
say, “This was their finest hour.”  His distinctive voice generated these powerful 
speeches as a siren call.
   The dentures were made by a young dental technician, Derek Cudlipp.  Accord-
ing to Nigel Cudlipp, Mr. Cudlipp’s son, his father told him the dentures were ex-
tremely difficult to design and make and he thought Churchill found them rather 
uncomfortable.  The dentures had a gap to preserve his slight lisp, but they were 

delicate and often broke, especially when he was in one of his bad moods and ac-
cording to documents held by the Royal College of Surgeons, the former prime 
minister lived in fear of losing his false teeth.   Mr. Cudlipp said that Churchill had 
a temper and would bite down on them and break them.  He would constantly get 
calls to see him at Downing Street or the War Office at all times of day or night so 
he could pick up a set for repair and fit him with a spare set.  He was also careful 
to have 2 or 3 sets on hand as spares.   My father said you could tell how the war 
was going depending on how far Churchill flung them across the room.   Churchill 
did not have a lot of patience and while being measured and fitted, would have 
brandy and cigar in hand and be dictating to his secretary.
   He said his father’s work was so important to Churchill that he would not let 
him join up and fight.  Mr. Cudlipp said, “When my father’s call up papers came, 
Churchill personally tore them up.  He said Churchill insisted that he would be 
more important to the war effort if he stayed in London to repair his dentures.”   
It seems they needed regular work and meant my father joined the Home Guard 
instead of going away to fight.”
   “My father was extremely proud of those teeth - they have been in our family 
since Prime Minister Churchill’s death, but they are not something you keep on 
the mantelpiece.   For the last few years I have kept the dentures in a drawer at 
my house.  I decided to sell them because I didn’t think it was right to keep them 
tucked away in a drawer.”   The dentures recently sold for over $23,000.   The only 
other existing set is in the Hunterian Museum at the Royal College of Surgeons in 
London; donated by the Cudlipp family.

Anonymous
Chattanooga, TN
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   Lennie as he is affectionately called was 
born in British Guyana, a sovereign state on 
the northern mainland of South America. 
Guyana has the distinction of being the only 
South American nation in which English is 
the official language.
   He wasn’t sure he wanted to work in the 
dental industry. His brother was a dental 
laboratory technician and when in high 
school his Mother made him work with his 
brother in the laboratory; he didn’t like it.  
However, when his brother immigrated to 
the U.S., Lennie took over the laboratory 
business and realized being his own boss, he 
loved it.  He was happy and had a successful 

business for a few years, but his family immigrated to the U.S. and were 
insisting he join them. So after six years being his “own boss” Lennie followed 
his family and immigrated to the U.S. and moved to the state of Florida.  He 
and his brother worked together again as laboratory technicians, but Lennie 
really didn’t like it this time because while in Guyana, even though denturitry 
was not a recognized profession, the need was so great that technicians 
served people and the “powers that be” turned a blind eye.   However, that 
was not so in the U.S. He did not like the limitations and inability to do his 
best when mandated to follow a prescription more often with an inferior 
impression sent from a dentist. 
   Needless to say Lennie was quite disenchanted with the U.S. and Florida, 
yet he trudged along in his dental laboratory until one of his suppliers asked 
him if he was going to the denturist meeting.   He was not familiar with 
the profession but was excited about what he had learned and anxious to 
attend the meeting. When he arrived at the hotel he saw hundreds of people 
and thought everyone was a denturist; he knew no one and, asked directions 
from a stranger, coincidentally Paul Levasseur, a denturist from Maine who 
was attending the meeting.   Lennie was welcomed warmly by the denturist 
group. He said, “The registration fee of $25 to attend this meeting was the 
best $25 1’ve ever spent.”  However, he learned it was not as easy as he 
thought to become independent, there was school involved, but he didn’t 
care.  He couldn’t wait until Monday after the conference to call and enroll 
in George Brown College. He said he didn’t even ask what it cost; he was 
going to college to be a denturist and was more determined and worked 
even harder for recognition in Florida; he approached groups like the AARP 
and other associations but they all seemed to be owned or influenced by 
the dental lobby. He went to his representative who disappointingly told him 
quite frankly, “You have no money, I can’t help you?” He went to another 
politician who listened to his request, but told him quite frankly, “My brother 
is a dentist and if this issue should ever come up for a vote in the legislature, 
I will definitely vote against it.”   By this time he had heard denturists could 
practice independently in Washington State and he had made friends with 
Michael Coffey, a Washington denturist, who had invited him to visit.  One 
visit was all it took. He started looking for an office immediately, found 
a beautiful office for rent, and bought it.   The rest is history as far as his 
business.  
  Just talking to Lennie, one knows immediately that he loves what he does 
and he has a heart to serve. He has a thriving business, but still will serve 
shut in’s if called.  He would advise anyone wanting to enter the profession to 

enter it with their heart and always put the patient first. Patient satisfaction 
is the emotional reward which generates the tangible reward of a successful 
practice.   He says with a bit of pride, “I have a patient that comes from 
South Dakota, one from Alaska and another from South Carolina.”  He never 
tires of the comments from patients and seeing their positive reactions,  he 
knows his efforts most often will be life changing for them.  He is delighted 
to relate the comments from a patient’s son who said, “That is exactly how 
my Mom used to look;” or from  another patient,  “You gave me back my life, 
I can see me again when I look in the mirror.”  
   Lennie also wants to give back to the profession that has given him so 
much. He is mentoring a student from the American Denturist College.  He 
says she is an excellent practitioner and he is pushing her to become the 
best she can be. As a mentor he wants students to serve with excellence 
and pride.  He is active serving his community participating as a Community 
Health Partner working with the University of Washington Denture Program 
at the UW Community Dental Clinic providing the needs of disadvantaged 
working adults in southwest Washington.  He has received recognition as 
a volunteer for the Clark County Skills Center training interns and Clark 
County Substance Abuse Center improving the lives of people in recovery.
His wife, Analie serves as his office manager at their busy denturist practice 
and they agree the seven members of their staff  are like family.   He is proud 
of his children who are off to their various careers except the youngest still 
at home in middle school.
   He is genuinely grateful to the pioneers who have nurtured the profession 
this far and all the individuals and the NDA, USA who he credits for his 
success by giving their support and encouragement from his first introduction 
to the profession.  He states, “When I was first starting, they never denied 
their help.”  He is a member of the NDA, USA and serves on the Education 
Committee.   He is a strong advocate for national denturist recognition 
and his benevolent efforts have extended to the International Federation of 
Denturists and their efforts in the country of Malta.
Lennie’s philosophy, There are dreamers and there are people who go after 
their dreams...I’m  glad I went after my dream.”

S P OT L I G H T  -  L E N A R D  D E O C H A N D

LENARD DEOCHAND, DPD

“THERE ARE DREAMERS AND 
THERE ARE PEOPLE WHO GO 
AFTER THEIR DREAMS...I’M GLAD I 
WENT AFTER MY DREAM.” 
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The Washington Denturist Association has heard loud and clear from 
its members that the Department of Health fees are too high and that 
it is difficult to get paid by certain insurance companies.  As a result, 
our lobbyist, Carolyn Logue, has been working to get background 
information and put WDA members together with policy makers in 
Olympia to see if we can get any change.

At the WDA meeting in May, Lonnie Johns-Brown from the Office of 
the Insurance Commissioner came to speak to the group.  We learned 
that many of the frustrations with insurance companies are actually 
because of federal regulations and not necessarily fixes that can happen 
at the state Office of the Insurance Commissioner.  We are continuing to 
explore the insurance problems but for many of them, without a federal 
fix that would require national companies to recognize Denturists, it 
may be difficult to effect any change.  We are going to continue to work 
with the state Insurance Commissioner to identify any changes that will 
help and, if necessary, have bills ready for the 2017 Legislative Session.

Also in May, Steve Hodgson from the Department of Health came to 
speak about fees.  He explained how they were set (cost of the program x 
the number of providers in the program).  We learned that getting more 
Denturists into the state will help reduce fees and that doing whatever 
we can to reduce complaints to the Department will help as well.  

Fortunately, WDA’s legislation from 2013 that gave disciplinary authority 
back to the Board of Denturists is helping to reduce costs as we had 

hoped but the changes are not reducing fees quickly enough at this time.  
WDA is also still frustrated by the high proportion of our fee that are a 
result of the agency’s “indirect” costs – costs that are not related to the 
Denturist program.  An individual Denturist pays approximately $500 
of their fee towards these costs while a nurse pays an amount closer to 
$5 for indirects.

On July 15, a follow up meeting was held with the WDA Board and the 
Department of Health to further discuss the fee situation and what can 
be done.  As a result of that meeting, WDA lobbyist is identifying some 
potential legislative strategies that could reduce fees or at least help 
reduce them if they are a deterrent to providers entering the profession 
in the state.  In addition, the Department of Health is working on some 
strategies within the Department to help reduce fees for Denturists.

More to come and we hope you will all join in calling Legislators when 
asked in order to accomplish these tasks.

by Carolyn Logue, Lobbyist for the
     Washington Denturist Association

 CA Logue Public Affairs
              6514  78th Avenue, NE
      Olympia, WA  98516
       Carolyn.logue@comcast.net
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Janice Wheeler 
is the president and co-owner of the The Art of Management Inc., a practice management company dedicated to helping denturists 
and other healthcare practitioners reach their full potential. For more information call 416-466-6217 or 800-563-3994,
e-mail info@amican.com, www.amican.com

A new patient enters your practice and sits in your dental chair and 
hands you their dentures.  This, however, is not the start of the sales 
process – that started before they even got to your practice.

The beginning of the whole process is the method by which the 
new patient found you and chose you over other potential options, 
whether it was your website, your signage, your close location, 
a referral from a trusted friend, a flier, a TV ad, or an ad in the 
local paper.  No shortage of ways for people to find you. You did 
something right, in other words.

Next step is the new patient’s first contact with your office, usually 
through the telephone.  This is your Department of First Impressions.  
Did your receptionist build a friendly relationship with the potential 
new patient through the phone and find out what they need and what 
problems they are having?  Did she work to find an appointment 
time that worked well for the person?  When they arrived in person, 
did the front desk staff greet them warmly and make them feel 
welcomed into your practice? Did you start to service them ON 
TIME?

Okay, now they are in the dental chair.  Jumping straight into “please 
open your mouth” and doing an exam or getting them to hand you 
their existing denture are not necessarily the correct first actions 
you should take.  How about finding out what they expect from this 
consultation or exam?  What do they think they need to do?  It is 
good to find these things out – not what YOU think, but what THEY 
are thinking.  This is a good starting point.

Here are some rules for getting more patients to “yes” to ideal care:

If you are feeling needy as the owner of the practice, watch that that 
does not come across to the patient.  Do what is the ideal care for 
THAT person, not what YOU need.  Bottom line, if it is that tight for 

you financially, then you need to get busy doing more marketing 
(there are many, many free or inexpensive things you can do).
Don’t try to read their minds.  Ask questions and get full answers.  
Many patients don’t know what to tell you or what you need to know.  
On the flip side, you do not know what the patient is thinking until 
you get them to tell you.  Every individual is unique and it is best not 
to presume you know what they need or want.  Ask.
Help the patient make the right decision.  You present the ideal 
treatment option and educate the patient on the benefits.  Then get 
their thoughts on it so you know what to handle next.  This is not a 
“sales pitch”.  It is a two-way communication so the patient really 
understands that this is what he or she NEEDS.  Then help them 
handle the barriers (IF ANY) to going ahead.
Tell the patient:  “you NEED,” not “you SHOULD”.  This is one of 
the biggest errors made that can let your patient down.  When 
you say, “Mrs. Jones, you should have a new set of dentures,” 
Mrs. Jones hears “ought to, could, if you want, but not absolutely 
necessary.”  Yet the denture may be old, loose, yellowed, missing 
teeth, etc.  However, if you say, “Mrs. Jones, you NEED a new set of 
dentures,” this gets the message through in a very firm and positive 
way.  Patients need leadership, not vagueness.  Practice this with 
your spouse or staff member until you can look the patient in the 
eye and say “you NEED…”  Caring enough about the patient is the 
underlying quality.
No slick patter, glad-handing, flattery, etc.  Be real and caring and 
honest with your patients.  Help them to realize that you are working 
WITH them toward their goal of attractive teeth that do the best job 
possible.
Don’t bury the patient in long winded explanations and options.  The 
patient did not choose to become a denturist nor a lab tech and may 
not have a great deal of interest in the actual types and qualities of 
teeth and materials.  Present the best you have and only discuss 
lower qualities if all of the above rules have failed.
Realize that the patient’s quality of life is in your hands to some 

TREATMENT ACCEPTANCE
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Kentucky denturists have been getting a lot of attention and mak-
ing progress toward having their profession regulated in Ken-
tucky so licensed denturists can practice independently.   Den-
turists practice independently in several states, every province 

of Canada and many countries.   The profession has proven popular with 
dental patients by providing much needed access to affordable care when 
the need is for  removable dental prosthetics.   Of course the strong arm 
of the dental monopoly helped by powerful lobbyists has prohibited access 
to this affordable alternative to the skyrocketing fees being charged by 
dentists.   Denturists, licensed in regulated states, but practicing and fight-
ing for independence in Kentucky have admitted their efforts are quite a 
challenge but believe they have found their hero.
 
A recent interview with the attorney representing the denturists in their 
cause may be that hero.   Robert Smith has been meeting with the den-
turists in Kentucky, has studied the issue and is heated.   After becoming 
familiar with the enormous dental need in his state, Kentucky has been 
recognized by the U.S. Department of Health and Human Services as a 
Dental Health Professional Shortage Area meaning Kentuckians cannot 
find or afford the dental care they need, and after learning there are den-
tal professionals who can help ameliorate that need, he is determined to 
do what he can to break up the monopoly that is withholding drastically 
needed dental care from Kentuckians.    Mr. Smith says the arguments the 
Kentucky Dental Association (KDA) has used to prohibit these profes-
sionals from serving in Kentucky are absolutely moot, factually incorrect 
and some instances blatantly false.  He is compelled to do what he can to 
serve the citizens of the state he loves.  We thought you would find his 
interview interesting. 
 
Q:   What are Kentucky denturists wanting?   They want recognition for 
the profession, establish an avenue for licensure and regulation in order 
to serve as independent practitioners as is allowed in several states and 
many countries.

 Q:   What is the greatest hindrance keeping denturists from being recog-
nized in Kentucky?   The Kentucky Dental Association (KDA)
 
Q:  Why is the KDA opposed?   They consider denturists a threat because 
they believe they will lose money and they enjoy their monopoly.   We do 
not feel they have a legitimate factual argument.
 
 
Q:   What has been your initial attempt to get the denturist profession 
recognized in Kentucky?  During the last legislative session we entered a 
bill in the House of Representative Health and Welfare Committee (H & 
W).  The bill would have recognized and established a path for licensure 
for denturists.
 
Q:   How was the bill accepted?   The individual representing the dentur-
ists offered a strong fact-based presentation to the  H & W committee.  
We were pleased with bipartisan approval.  We generated much bipartisan 
legislative support and assurance of the governor’s signature.   However, 
the bill failed in the House.
 
Q Why did that occur?   After approval by the H & W committee the duty 
falls to the Speaker of the House of Representatives to bring the bill to 
the floor of the House for approval.   The information I received is that 
the Speaker, Greg Stumbo, is probably influenced by a close friend who is 
a dentist and the strong dental lobby, and even though many Representa-
tives repeatedly asked for the bill to be brought to the floor, the Speaker 
refused.
 
Q:  Was this the major obstacle?   Yes, along with the strong KDA lobby.   
They have been established in KY for a long time and they are well funded.   
Probably, also supported and encouraged by the American Dental Associa-
tion.   The denturists lobby is new and not well funded.
 

AN ATTORNEY’S

I N D E P E N D E N C E
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Q:   It is obvious denturists need funding, are their other reasons you were 
not successful in getting this bill passed?     Yes, not only do the dentists 
have a strong, richly funded lobby, they continue to discredit the profes-
sionalism of denturists with what is proven to be false allegations.
 
Q:  What false accusations?    That denturists are not educated to see 
patients and only dentists can protect the public.  
 
Q:  Do you think any of these accusations are true?  No, not at all.   There 
are denturists schools and other states license denturists.   The denturists 
in Kentucky have graduated from denturist college and are licensed but 
Kentucky does not recognize their license.  The denturist college students 
have many of the same class requirements as dental school students.  The 
denturists in other states are respected; it is a respected profession.
 
Q:  Will you try legislation again?   We have to see, maybe.   At this time we 
may have to find other avenues.
 
Q:   Like what?   If the KDA is not willing to compromise in a feasible fash-
ion we may have to go the way of the court.  There are a few areas we can 
consider.   I feel comfortable that we have at least three avenues we can 
pursue and am confident we can be successful.  
 
Q:   This sounds like quite a challenge, are there reasons you want to take 
on such a challenge?   I believe this is a respected profession and will be 
beneficial to Kentucky.   I respect my clients, I believe this restraint is an 
injustice and I am encouraged by  their determination and courage.
 
Q:   What do you mean by courage?   Denturists have been harassed and 
threatened by the Kentucky Dental Board; there has been threats of legal 
penalties.  Denturists have been jailed and fined.   There has been physical 
damage to their offices that raises suspicion.   They could move to another 

state and practice independently but they want to stay in Kentucky to 
serve.
 
Q:   You have quite a challenge, are you as determined?   Yes, like I said I 
am confident we can be successful.   Kentucky needs denturists; they are 
denture specialists.   Establishing the denturist profession in Kentucky will 
be a major step in addressing the dental crisis created by the increasing 
fees being charged by dentists contributing to the lack of access to afford-
able denture services. 
 
 

Kentucky denturists express this determination to continue their quest 
and are pleased that Mr. Smith has taken on this challenge.   When dentur-
ists are recognized as independent practitioners Kentuckians will be the 
winners.  There is a dental crisis in Kentucky; there is a desperate need for 
providers.   Professional, educated denturists are knocking on the legisla-
tive door exclaiming,  “We know the need is great; we care and we are 
here to serve.”
 

Attorney Robert F. Smith received his Doctor of Jurisprudence 
degree in 1976 from the University of Louisville.  He worked with the 
Kentucky Legal Aid of Louisville for 33 years before opening his private 
practice in 2008 where he enjoys defense work.   He has argued success-
fully before the Kentucky 6th Circuit Court, the Kentucky Supreme Court 
as well as the U.S. Supreme Court.  He stays active at his law office in Lou-
isville, Smith & Cartwright, along with his business partner Mary.
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Senator Rayborn has dedicated his career seeking national recognition for denturists so every citizen 
of the United States has the freedom to choose a denturist for their prosthetic dental needs.  Realizing 
the need for a strong national association to represent the profession, he has faithfully contributed each 
month to the National Denturist Association, USA.  We are challenging everyone devoted to this cause 
to join him, add your name to the list pledging to contribute each month to the fund promoting educa-
tion, scholarships and benevolent projects.  We have established the Senator Rayborn Recognition Fund; 
named not only to recognize those who help financially but also to emphasize our goal – national recogni-
tion for the profession – giving citizens in every state the freedom to choose.
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William Rayborn 
Bruce Anderson 
Ron & Pam Barker 
Faye Hornback 
 
 
 

 
I appreciate Senator Rayborn and want to join him in supporting the efforts of The National Denturist Association, 
USA, seeking national recognition so every citizen of the United States has the freedom to choose the services of a 
denturist for their prosthetic dental needs. 
 
Name:___________________________________________    Monthly Amount Pledged:  $___________________ 
 
Address:______________________________________________________________________________________ 
                                (Street/PO Box)                                                      (City)                                                   (State)                    (Zip Code) 
 

Telephone:_____________________________________ E-mail Address:__________________________________ 
 

Payment Options: q Check (Mail to address below)     q Visa        q MasterCard 

Amount Authorized: $_________   Card Number: _______________________________Security Code: _________   

Name  (Print):_____________________________________Signature: _____________________________________ 
 

Make Checks Payable to:  The National Denturist Association, USA     
Send To:  The National Denturist Association, USA, PO Box 2344,   Poulsbo, WA 98370 
 
 
 
 
 
 

William Rayborn                                                                  
Rev. Fred & June Killman
Bruce & Wanda Anderson                                                  
Faye Hornback                                                                    
Clayton & Theresa Sulek                        
Victoria Thacker
Ron & Pam Barker   
Paul Levasseur
Glen Anderson
Shawn Murray
Anderson Denture/Dental Center

Amy Varshock 
Chris & Gina Anderson
Melanee Barker
Tad Burzynski
In Memory of Joseph Hock, Jr.
In Memory of Jason Salome
In Memory of Stephen Hemenway

YOUR NAME HERE   

 Check (Mail to address below)           VISA             MasterCard           Monthly           One Time
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Contact Sandy @ 1-800-565-3559 for this Special Introductory Offer
* Visit our website:  irc.thinkific.com for details on courses.

irc.thinkific.com Authored by Dr. Harold Bergman, DDS, Dipl.OS&A, MScD

 Visit our website:

FINALLY for DENTURISTS
OUTSTANDING ONLINE IMPLANT EDUCATION

(Learn at Home) 

By internationally Renowned Implant Specialist, 
Dr. Harold Bergman DDS, Diplomate OS&A, MScD (Path)   

Take advantage of this Outstanding Special Introductory Offer
3 Courses for the Price of 2.

(Approved by American Dental Association for 15 CE credits)

 Choose from 15 Different Implant Related Subjects *

PLUS AN ADDITIONAL FREE CLASS COURSE 17 - INDICATIONS - AND EARN 1 MORE CE CREDIT.
OFFER ENDS OCTOBER21, 2016
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DENTURE RELINE PRODUCTS 
for the EDENTULOUS SPECIALIST

Tokuyama’s award-winning products have been providing reline solutions for 

a combined 42 years. Find out why Tokuyama’s Sofreliner Tough and Rebase II 

products are considered market leaders in the hard and soft denture reline category.

For more information, scan this QR code or visit 
http://tokuyama-us.com/Category/Denture_Reline_Material

Call 877-378-3548 or e-mail info@tokuyama-us.com 
to request your FREE INFORMATION PACKET.

07291501@2015 Tokuyama Dental America Inc.

“Works great
for implants too!”

DENTURE RELINE PRODUCTSDENTURE RELINE PRODUCTS
EDENTULOUS SPECIALIST

FREE 

INFORMATION PACKET

Hard Reline

Soft Reline

SEE US at the National Denturist AssociationWorld Symposium in Sep 17th to19th

Rebase II
Outstanding Polishability

Sofreliner Tough®

Superb stain resistance

ENJOYED THE
NATIONAL 
DENTURIST 

ASSOCIATION
WORLD SYMPOSIUM

Sept 17 - 19



The National Denturist Association, USA exists to raise 

public awareness of the denturist profession, to be the 

focal point for communication and to address unjust 

legal restrictions on the profession.  This injustice 

affects, not only the professional denturist, but also 

those individuals who could greatly benefit from 

denturist services.  The National Denturist Association, 

USA provides educational opportunities, edits and 

publishes The National Denturist, USA, magazine, 

provides public advocacy, organizes national and 

international conferences as well as a sundry of other 

activities. Membership is open to interested parties 

with fee designations for professional, auxiliary and 

associate memberships.  The goal of this organization 

is to promote awareness of the professional denturist 

so every citizen of the United States knows the benefits 

of the profession and demands the opportunity and 

freedom to choose a denturist for their prosthetic 

dental needs. 

Join Here:

WWW.NATIONALDENTURIST.COM   

   1-360-232-4353

I want to join the National Denturist Association, 

USA and support their efforts seeking national 

recognition for the profession so every citizen of 

the United States has the freedom to choose a 

denturist for their prosthetic dental need.

Name:

Address:

                   

(Street/PO Box)                  
   (City)                              

           

(State)                  
                (Z

ip Code)

Telephone:

E-mail:

Membership:   

Standard   $150  

Associate      

Payment Options:        Check (Mail to address below)           

     Visa         MasterCard

Amount Authorized: $  

Card Number: 

Security Code:

Name  (Print):

Signature:

Make Checks Payable to:  

The National Denturist Association, USA 

  
Send To:  

The National Denturist Association, USA, 

PO Box 2344,   

Poulsbo, WA 98370

“Oral Healthcare 

Professionals 

Dedicated to Serve”

www.nationaldenturist.com

The National Denturist 

Association, USA exists 

to represent and support 

denturists in their 

efforts to provide expert 

professional care to those 

citizens in need of oral 

prosthetics and to offer 

an affordable alternative 

to the high cost of these 

dental needs.

DENTURISTS

$75

                 More and more people are becoming aware of the important 
service denturists provide as a member of the dental healthcare team. 
Where denturists serve there is greater access to dental prosthetic care 
and access to this service is impacting lives. The National Denturist As-
sociation, USA is a critical avenue for generating public awareness of the 
profession and this is made possible by association memberships and 
generous donations from denturists, associates and concerned citizens. 
Joining the association and sharing your generous donations contribute 
to our continued efforts to generate greater awareness of the profes-
sion.  Your support is critical toward our efforts to provide access to 
this much needed services to citizens in every state and community.  
You are responding to our membership campaign; our membership is 
growing.  However, the question has been asked, “Does one have to 
be a denturist to be a member of the National Denturist Associa-
tion, USA?” Our answer is a resounding, no!  To better answer this 
question we have generated a brochure you can use to introduce 
the profession and association to anyone you believe may be in-
terested in joining this charitable effort.  Please call 360-232-4353 
or fax 360-779-6879 for your free brochures (a small S&H fee is 
charged; maximum 10 brochures) There is a $1.00 charge for packs 
of 50  (plus S&H; 2 packs maximum) for online orders.  Please visit 
www.nationaldenturist.com for details.  

NEW 11X17 POSTERS AVAILABLE  - 4 FOR $60

Order online at www.nationaldenturist.com
Untitled-1   1 6/3/14   11:03 AMUntitled-1   1 6/3/14   11:04 AM Untitled-1   1 6/3/14   11:03 AM

Untitled-1   1 6/3/14   11:04 AM

MARKETING & PROMOTION

Your
Denturist

smile!smile!smile!perfectperfect
Creating the

“Dedicated to your Denture needs.”

   Your denture was designed and fabricated to fit 

your mouth at a particular time in your life.

   With the passing years, your mouth changes 

considerably and your denture will become worn.

   This is why your denturist recommends a yearly 

oral examination and evaluation of your denture 

to ensure its continued effectiveness and aesthetic 

appearance, as well as quality oral health and 

greater well-being.

T H E

U S A

Copyright© 2011

7.75x9_bifold.indd   2

8/6/13   6:36 AM

dentures
advice
dentures
on maintaining 

your

“Dedicated to your Denture needs.”

Your denture was designed and 

fabricated to fit your mouth at a 

particular time in your life.

With the passing years, your mouth 

changes considerably and your denture 

will become worn.

This is why your denturist recommends 

a yearly oral examination and 

evaluation of your denture to ensure its 

continued effectiveness and aesthetic 

appearance, as well as quality oral 

health and greater well-being.

Polishing is a professional technique 

employed by your denturist to freshen your 

denture. Using specialized buffing tools, your 

denturist restores the glossy surface finish of 

your denture, while eliminating the tough 

stains that elude regular maintenance.

Polishing is recommended once or twice a 

year and should be a regular part of your 

denture maintenance regimen. This is an 

economical step that takes just a few minutes.

polishing

T H E

U S A

Here are your professional brochures, designed especially for your denturist office.
Show your patients you care by providing them with helpful information. Packages of 100 for $25 available 
at the National Denturist Association, USA’s conferences.

Also available by order from the
NDA, USA Executive Office,
PO Box 2344, Poulsbo, WA  98370 
or online at www.nationaldenturist.com
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Denture Teeth With A Smile 
 

              
This youthful tooth displays a translucent incisor, body shade and  

lifelike characterization which mimics nature  
8)7 

To Place Your Order for  EUROPEAN made PRIMODENT® ACRYLIC DENTURE TEETH 

 CALL:  ITC, Inc. at: 678-264-8447 

The exceptionally large shade and mold selection available from  
PRIMODENT® DENTURE TEETH  

offers the denturist the resource to match the most unique need 
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malolodesignco.com

BRING YOUR 
BRAND TO LIFE

Seeking a position in a prestigious organization where I can utilize my 40 
years of active experience and professional skills as a denture technician.  
Interned closely with University professors excelling in laboratory knowl-
edge.  Led and directed a team of  25 technicians in a hospital setting and 
later served in a dental laboratory leading a team of 14 technician.   Quality 
education blended with diligence and integrity enables me to perform ef-
ficiently in dynamic environments.   
Contact: (925) 206-0928 | or Ataorahe@yahoo.com

Seeking experienced denturist or denture technician to join an established 
thriving business in the suburb of a scenic historic city.   
Contact us:  adentureclinic@gmail.com or 606-401-5057

LICENSED DENTURIST WANTED

SEEKING A POSITION



The National Denturist, USA is dedicated to providing a publication that offers pertinent technical information, business news and support 
and introduces innovative state of the art products for its readership. This is possible by the support of our advertisers and sponsors. We 
encourage our readers to utilize their products and services. To make this easier we have provided their contact information.  Please consider 
these companies for all your denturist office and laboratory needs.

The National Denturist, USA, is the official publication of the National Denturist Association, USA, and is committed to providing up to date 
pertinent information as well as informative technical and professional articles. Our magazine is a communication avenue for both national 
and international news and is distributed throughout the United States and Canada. The Publisher considers The National Denturist, USA, a 
major source for introducing new innovative products to the readers.  EXTRA EXPOSURE ON THE WEB! Every issue of The National Dentur-
ist, USA, is published on the National Denturist Association, USA’s, website. This popular website gets several hundred sustained hits a month 
and interest continues to grow. This avenue allows our advertisers to be seen online FREE of additional charge!  Please visit our website:  
www.nationaldenturist.com

INQUIRIES: 
E: nda@nationaldenturist.com 
T: 360-232-4353 
F: 360-779-6879  
The National Denturist, USA 
Executive Office P. O. Box 2344 
Poulsbo, WA 98370
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COMMUNICATING THE IM
PORTANCE OF DENTURISTS

In This Issue: 

FLUORESCENCE VISUALIZATION DEVICES IN
 GENERAL DENTISTRY: 

SEEING THE BIG PICTURE

    D
avid C. M

organ, PhD - C
hief Science Officer, L

ED Dental In
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THE WOW FACTOR 

   C
harles Marshall

 THE VALUE OF TEAM WORK
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oseph Kingston, DD, PhD
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 Features:

HONORING A PIONEER - B
ob and Charlene Burzynski

 
SPOTLIGHT - P
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D, DD, HMCDP 

 
WASHINGTON DENTURIST ASSOCIATION  SCORES DOUBLE

VICTORY AT STATE CAPITOL

    C
arolyn Logue, CA Logue Public Affairs
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WHAT DID YOU DO FOR ME LATELY?
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 

SHAWN MURRAY

    Newly Elected President of the NDA, USA

 
BE THERE OR BE SQUARE

   Janice Wheeler

THE WOW FACTOR

   Charles Marshall

COMPENSATING CURVES NOT AS WE KNOW THEM (PART 4)

   Jonathan Bill, CDT

 Features:

HONORING A PIONEER - Ron Hansen, DPD

 
SPOTLIGHT - First Impressions Denture - Allen Casteel, DD, DDM

 
SIMPLIFIED FACE BOW FOR ESTHETICS AND FUNCTION

    Thomas Lee

THE TRUE MEMBERSHIP EXPERIENCE

    Joseph Kingston, DD, PhD
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: 
DENTURISTS CHANGE LIVES:
   Denturists - Unsung Heros

PUT A SHARK IN YOUR TANK
   - Janice Wheeler

THE ENIGMA OF DENTAL OCCLUSION – 
CUSPAL GUIDANCE OPPOSED TO DYNAMIC, 
CROSS ARCH, CENTRUM BALANCE
   - Ronald G. Presswood, D.D.S.  Features:
HONORING A PIONEER - Dan Hauner
 
SPOTLIGHT - Clayton Sulek, DD, DPD, FCAD
 
PROVISION OF REMOVABLE PROSTHETICS BY DENTURISTS  
- WHAT IS THE CONTROVERSY?
    - Duffy Malherbe

LEADING TEAMS TO ACTION: 
THE ART OF FOLLOWING THROUGH 
    - Joseph Kingston, DD, PhD
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COMMUNICATING THE IMPORTANCE OF DENTURISTS

In This Issue: THE MEANING OF QUALITY: 

EFFICIENT FINAL PROSTHESES    

    - Eric D. Kukucka, DD  
A TALE OF TWO CUSTOMER SERVICE REPS    

    - Charles Marshall

Features:HONORING A PIONEER - Kurt Roehl 
SPOTLIGHT - Mike GillispieHOW TO USE SOCIAL MEDIA

    - Janice Wheeler EDUCATING THE DENTAL PATIENT

    - Joe Kingston
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COMMUNICATING THE IMPORTANCE OF DENTURISTS
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    - Jay Sober, CDT and Martin Schmid, CEO - BEGO, USA

TREATMENT ACCEPTANCE

    - Janice Wheeler - Art of Management, Inc.
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HONORING A PIONEER 

     - Chet Charron, DPD

SPOTLIGHT 

      - Henry Babichenko, LD

EDUCATIONAL EXCELLENCE 

      - New England School of Dental Technology

 
OUTSTANDING REASONS FOR A NEW DENTURE

      - Joe Kingston, LD, Ed.D
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NAME                          PAGE       PHONE             WEBSITE

American Dental Supply, INC   26 800-558-5925  www.americandentalsupply.net

American Denturist College   IFC 800-544-6267  www.AmericanDenturistCollege.com

American Tooth Industries   7 800-235-4639  www.americantooth.com

Aurum Ceramic Dental    20 800-661-1169  www.aurumgroup.com

Babichenko      9 877-446-9292  www.babichenko.com  

CQR      28 832-224-2700  www.cqrdental.com

Dental Implant Education    28 800-565-3559   www.irc.thinkific.com 

DOMx - Specialized Office Systems Inc.  1 855-494-0057  www.denturistsoftware.com

ENTICE MEDIA     31 hello@enticemedia.com www.enticemedia.com

ITC, Inc.,      31 61432973664  

IVOCLAR VIVADENT    22 716-691-0010  www.shopivoclarvivadent.com

Malolo Design Company    31 206-552-6521  www.malolodesignco.com

Nobilium     8 800-833-2443  www.nobilium.com

PREAT CORPORATION    OBC 800-232-7732  www.preat,com

Sebrite Agency     7 800-366-6466  www.sebriteagency.com

Specialty Tooth Supply, LTD   18 800-661-2044  www.specialtytoothsupply.com

SHOFU      6 1.800.827.4638  www.shofu.com

Tokuyama     29 877-378-3548  Tokuyama-us.com   

UHLER Dental Supply, Inc.    ISBC 1-800-937-3753  www.uhlerdental.com

Yamahachi     1 1-877-320-2909  www.ydp-usa.com 
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NEED TEETH?

TAKE A SHOT
With Eledent 3-Layer

Denture Teeth

And - Don’t Miss!

Our PMMA 1-3-5 Layer Pucks  
for Temporary Crowns & Bridges 

Manufactured in Spain by Unidesa



For more information please call 1-800-232-7732 

or visit  www.preat.com

The Denturists’

Precision Attachment 

and Implant Partner

WE SHIP ORDERS UNTIL 3PM PACIFIC TIME!
CHECK OUR WEBSITE, PHONE US, FAX US, LIVE CHAT OR EMAIL US AT INFOPREAT.COM

PREAT CORPORATION

Universal Plunger Loc

Clix Ball Implant Abutment ORing Implant Abutment

4 Grips of Hader Clips
2 Types of Metal Housings

Implant Screws, Analogs, 
Cylinders, and UCLA Abutments

Locator Implant Abutment

Perma Mesh and eFiber Reinforcement Perma BlockPerma Ret—stop tooth pop-offs!

PROUD 
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OF THE
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